a 

ee 
— 

— 


- 


ol. 20, No. 2952 


Charles F. Kettering, GM _ re- 
search chief, is now a trustee of 
id-West Research Institute. 
* * * 
Houston dealers urge that 1942 
sed cars be eliminated from ra- 
tioning, since they are now in as 
bad a shape as earlier models. 
* * * 


ditors Speak 

SAE’s annual meeting in Detroit 
n January will hear a symposium 
bn body designs, presented by a 
number of automobile edit ors 
across the country. 

Idea is for editors to give reac- 
tions of their readers on late auto 
body designs. 


* * 


* 
New First? 
To assure arrival of all vehicles 
at the cemetery, a Haley tow 
ruck was employed to “convoy” 
the 100 cars which participated in 
recent funeral services for the 
rkish ambassador in Arlington 
cemetery, Va. 
Joseph Gawler Sons, Washington 
ndertaking establishment, made 
the arrangements with Haley’s, 
nc., because of the “general un- 
reliable mechanical condition of 
today’s wartime automobiles.” 
a * * 


One for Dealers 


Regulations come and regula- 


tions go, but in North Carolina in- | 


dividuals don’t seem to worry. For 
nstance, a prospect who saw a 
Duke Hospital doctor’s ad was told 
by letter that the price of the 1942 

udson convertible was $1,720—and 
that no dealers need apply. 

The price was figured at ceiling. 
blus 25 percent warranty, plus 
radio, heater, spare tire and tube. 
’ a result, the North Carolina 
ZAuto Dealers Assn. has petitioned 
OPA to enforce strictly the price 
eiling or abolish the regulation. 

ss 8 


Consumer Study 
A ten-million-dollar Administra- 
tion reconversion program was 
broposed to Congress last week. 
t provides for a study of con- 
sumer income, savings, and ex- 
HYenditures to be made jointly by 
the Bureau of Labor Statistics, the 
ensus Bureau, and the Bureau of 
Agricultural Economics. 
The Census Bureau also will 
nake a census of manufacturers 
d a sample census Of business. 
The three agencies plan to make 
n economic survey of 20,000 
representative families and _in- 
dividuals. 


* * * 


Pattern 
‘“ A report issued by the govern- 
ment spending committee of the 
National Assn. of Manufacturers 
iwserted that if pay-as-you-go 
‘taxation is good for the 50,000,000 
ed workers of the nation, it is 
gmperative for government to 
adopt the same system “to the ex- 
tent of a complete reappraisal of 
all its functions as to their useful- 
ness and necessity.” 
» Headed by Lewis A. Dibble, 


“president of Malleable Iron Co., of 


Maugatuck, Conn., the committee 
“urged that the government also 
adopt a pay-as-you-go system 
based on a postwar budget of 
™317,000,000,000, comparing with pre- 
war budgets of $7,000,000,000 and 
pre-depression budgets of less than 
34,000,000,000. 
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No Reconversion 
Possible Now, 


Krug Declares 


FDR Sure Industry 
Can Do Swift Job: 
Praises Auto Firms 


By William Ullman 
Washington Correspondent 


WASHINGTON. — The 
United States can’t have any 
very wide reconversion to 
civilian goods production 
while it has a tough, weighty 
war on its back. 

That, in substance, is what 
Chairman J. A. Krug of the War 
Production Board told newspaper- 
men at the National Press Club 
here last week. 

A little later in the day, at the 
White House, President Roosevelt. 
touching momentarily upon the/ 
moot matter of reconversion. told} 
newsmen at his press conference. | 
in effect, that when the time comes / 
to reconvert he believed it would) 
be done much faster than most} 
people thought. 

The President pointed out spe- 
cifically that when the big azto- 
mobile plants were ordered con- 
verted into war factories. the 
planners thought it woald take 
six months. To the credit of the 
automotive industry. he impiied. 
it took less than half that time 
and he added that he feeis the 
same about receaversion. 

Echoing Gen Dwigt= DO. Sisen- 
hower's call 2 3Iewucton 
of critically sicct :t2ms, <2e Presi- 
dent ctus ste ‘orced 
rationing cf sfeis cm ste Westera 
Front was costiztg Amemcun ives. 
Part of the Sciw. te sud. was 

rae 


2r> 7Cts, 
Nexgerm- 


for mer 


commenta< 


ple quittizg 
their replacem wee 
enced hands wie murtt tumuge te 
machines ther max were wtt. 

At the Press Ciust. WES Chur- 

srug lauded T caus 
try and toid of che mtacies Sei” 
performed a: plants te tac visited 
recently. But the gress cescts Se- 
ing achieved. be sddec. are not 
gotten without terrife Reacactes of 
one kind or another. 

Krug cited the situation af ome 
Chrysler plant where. he said, 
they must bring in about Su 
new, inexperienced recruits each 
week to cope with the less of 
about 750 old. experienced hands 
in the same period of time. 

He declared that it was just as 
essential today that the war work- 
ers remain on their jobds as it ts 
for soldiers to stay at their posts. 
A letdown now, he added. would 


(Continued on Page 38. Col. +) 


MYRTLE S. FEDA has been operat- 
ing Feda Motor Sales (Ford), Har- 
mony, Minn., since her husband, Ben 
I. Feda, has been in the Army. The 
Fedas have been Ford dealers for over 
20 years. 


Thomas Predicts 
36,000,000 Car 
Tires in 1945 


AKRON.—Doubling of passenger 
car tire production next year and 
a civilian demand for at least 

70,000,000 passen- 
ger tires in the 
first 12 months 
after the war are 
forecast by John 
W. Thomas, 
chairman of the 
Firestone Tire & 
Rubber Co. 

“The rubber in- 
dustry is writing 
new production 
history in answer- 
ing the govern- 
ment’s call for 

-ontinuailly greater quantities of 
military and other heavy-duty tires, 
Qut a signal to increase passenger 
‘ar tire output would find Fire- 
stone shops able to reconvert in 
<0 days.” he said. 

‘While the number of tires which 
‘am be built for civilians in 1945 
‘um mot be determined until the 
meeds of the armed forces have 
Qeen established, production em- 
phasis is expected to shift back 
civilian tires shortly after the 
jefeat of Germany,” Thomas ex- 
plained. 

Expects Quick Victory 

Thomas said he based his pro- 
duction forecasts on a careful 
analysis by the Firestone market- 
img research department and on 
the premise that Germany will be 
defeated within the next few 
months. He also warned that al- 
though doubling present production 
would make available for replace- 
ment purposes more tires than the 
industry has sold in any recent 
peacetime years, the demand for 
tires still could not be fully satis- 
fied. 

Production of passenger tires 
will be near 18,000,000 this year. 
(See TIRES. Page 33. Col 
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Wanted: 17.000 Workers 


OK on Use of This Small Number Would Assure 


Speedy Auto 
By Pete Wembhoff 


Editor. Automotive News 
DETROIT. — Only 17.000 
workers for five or six months 
are needed by the automotive 
industry, machine tool build- 
ers and the auto tool and die 
firms to complete the bulk of the 
auto industry’s pre-reconversion 
activities. 
These 17,000 workers—less than 
20 percent of the number of ent 
ployes laid off from auto war 
jobs in the past 12 months—are, 
moreover, only a fraction of the : 
number of workers released re- 
cently to produce such civilian 


Reconrersion 


items as potato mashers, office 
staplers, and the like. 

As a means for adequately pre- 
raring for peacetime employment 
of ane out of every seven workers 
in the nation. auto Officials are 
urging the Director of War Mobili- 
zation to adopt a policy permitting 
individual manufacturers to freely 
undertake pre-reconversion activi- 
ties that do not interfere with war- 
production programs. This policy 
should apply to all reconverted in- 
dustries and require that all gov- 
ernment agencies comply, it is 
pointed out. 

SNeps necessary for an 
pPreowoonversion progTam 

\see WORKERS. Pace 
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Five-Point Plan Offered 


$4 Per Year, 15¢ Per Copy 


To End Black Market 
Under Used-Car Ceiling 


us | Philadelphia Assn. Calls for Licensing of Retailers, 
Channeling of All Transactions Through Dealers; 
Program Assures Easier Enforcement 


By M. C. Nissman 
Staff Correspondent 


PHILADELPHIA.—A five-point program, designed to 
make the used-car price ceiling regulation work, has been 
communicated to Chester Bowles, OPA administrator, by 


Martin Bury, president of 
Trade Assn. 
the regulation effective, wrote 
Bury, but will also “improve 
the transportation conditions 
of the country and will hurt only 
the lawbreakers.” 

The PATA president told last 
week’s luncheon meeting that a 
copy of the letter to Bowles will 


be mailed to all members of the | 


organization. He urged that, in 
order to give the recommenda- 
tions as wide a circulation as 
possible among lawmakers, all 
members write individual letters 
to their congressmen and sena- 
tors—in their own words and 
styles but encompassing the 
thoughts expressed in the asso- 
ciation’s letter to Bowles. 

Here’s the program urged upon 
Bowles: 
m Require every automobile 

dealer in the country to regis- 

ter with OPA and secure from 
OPA a dealer’s license certificate 
similar to that issued in 1941 by 
the Federal Reserve Board; except 
that in this case OPA’s regional 
offices shall determine which appli- 
cants are qualified to be registered 
as dealers and which are not. 
Your Industry Advisory Committee 
can easily create a ‘yardstick’ for 
this purpose. 


“<> Amend the regulation to re-| 


quire all sales to be made 
through OPA licensed dealers, 
eliminating person-to-person sales 
} until new cars are again available. 
2 Give the industry and the 
public 21 days’ notice of your 
(See PROGRAM. Page 6. Col. 5) 


The remedial measures wil 


the Philadelphia Automobile 
not only make 


| Enforce MPR 540 
| Or Abolish It, 
| N. C. Dealers Say 


| RALEIGH, N. C.—Incensed over 
ithe growing black market in used 
‘cars, North Carolina Automobile 
|Dealers Assn. has petitioned OPA 
(1) “to enforce the used-car price 
ceiling regulation in the cases of 
individual sales,” or (2) abolish 


| MPR 540 if such enforcement can- 
|/not be made. 


| The resolution, copies of which 
‘were sent also to North Carolina 
|congressmen and NADA, points 


| out that 80 percent of the used-car 


|sales in North Carolina are now 
being made by individuals, “many 
of whom have no regard for the 
used-car price regulation.” 
| The resolution follows in full: 

“Whereas, in the judgment of the 
board of directors of the North 
Carolina Automobile Dealers Assn., 
MPR 540, commonly known as the 
Used-Car Price Ceiling Regulation, 
has proven impracticable and has 
| created a black market in the sale 
| of used automobiles; and 

“Whereas, because of this black 
market, automobile dealers are 
unable to purchase cars at the 
1 ceiling price; and 

“Whereas, eighty percent of the 
sales of used cars are now being 
made in North Carolina by indi- 
viduals, many of whom have no 

(See BLACK. Page 6. Col. 5) 


Policies in Doubt as Politician 


| 


| WASHINGTON.— An unknown 
' quality crepe the surplus- 
|property disposal machinery last 
week when President Roosevelt 
passed over recommendations that 
he name Sam K. Husbands chair- 
man of the new Surplus Property 
| Disposal Board, picking instead 
Robert A. Hurley. defeated Demo- 
cratic nominee for governor of 
Connecticut. 

| Also named to the three-man 
|board which will handle $100,000,- 
| 000.000 in surpluses was I. W. 
Heller, whose wife is the Demo- 
cratic national committeewoman 
| for California. Their names were 
| sent to the Senate for confirmation, 
|}but the expected nomination of 
|Senator Guy M. Gillette, of Iowa, 
| defeated in the last election, was 
held up by a legal barrier. 


ine 


Male 


Commercial Car 
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Is Named Surplus Chief 


|! Senate attaches said that no 
member should be appointed dur- 
| ing the life of his term to an office 
created by legislation passed dur- 
ing his membership. Gillette's 
nomination is expected to be sent 
in after the end of the year, when 
his term ends. 


Many auto dealers, who are par- 
ticularly concerned about surplus 
property since a huge proportion 
of it will be automotive, had ex- 
pressed hopes that men familiar 
with normal business practices 
would guide the disposal. 

It is, however, too early to say 
how dealers will be affected under 
the President’s action since the 
views of Hurley and Heller on 
surplus-property policies are un- 
known. Neither has a past record 
even remotely related to the 
subject. 


Gillette has been classed as a 
conservative Democrat on most 
issues related to business, and thus 
might help to mollify congressional 
conservatives. It is believed that 
| he was thrown in as bait to insure 
| ratification of the appointments, on 


(See SURPLUS, Page 46, Col. 5) 
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No-Strike Pledge Reaffirmed .. . 


Plan to Blast Wage Dam 


Mapped at CIO Parley 


CHICAGO.—While delegates to 
the national CIO convention here 
reaffirmed without a single protest 
the no-strike pledge, they were pre- 
paring late Friday to declare open 
warfare on the Little Steel formula. 

Little likelihood that the resolu- 
tion embodying the CIO’s demands 
for higher wages would be seri- 
ously contested by any of the 
delegates was seen as the conven- 
tion began framing the formal 
demand. 

With the organization repre- 
senting millions of workers in 
Detroit’s auto plants and steel 
mills of the nation, the aircraft 
and other industries, tremendous 
pressure for a smashing of the 
wage-raise dam was expected to 
result from the CIO’s move. 

Hints from the Administration in 
recent weeks have indicated that 


Bleicher Named 


De Soto Chief; 
Foy Returns 


DETROIT.—K. T. Keller, presi- 
dent of Chrysler Corp., announced 
last week two new executive as- 
signments in connection with the 
return to civilian life of Lt. Col. 
Byron C. Foy, formerly president 
of the DeSoto division. 

C. E. Bleicher, who has been 
vice-president and general man- 
ager of DeSoto since 1937 and has 

been chiefly re- 
sponsible for 
Chrysler Corp.’s 
current large- 
scale production 
of substantial 
sections of the 
B-29 super-bomb- 





C. E. Bleicher 


ers, and before 
that the B-26 
bombers, will be- 
come president 
and general man- 
ager of DeSoto 
in complete 
charge of all of 
its operations. 

Bleicher is recognized as one of 
the most capable operating execu- 
tives in the automobile industry, 
having an unusually wide knowl- 
edge of machine tool design and 
selection as well as _ production 
processes. He tooled up the plant 
that produced the original Chrysler 
“70” roadster. Prior to 1937, he 
was staff master mechanic to the 
president of Chrysler Corp. In his 
war work, Bleicher has come to 
be regarded as an outstanding au- 
thority on aircraft production. 

Foy, who has just returned from 
overseas service as a lieutenant 
colonel in the Air Service Com- 
mand, will resume his civilian 
duties as vice-president and direc- 
tor of Chrysler Corp., the parent 
company, resident in New York. 
Foy also served in the last war and 
then became one of the best known 
and capable sales executives in the 
automobile industry. He became 
directly associated with Chrysler 
Corp. in 1929, prior to that having 
been a distributor of Chrysler 
products. 


Courts to Rule 


On Bendix Name 


DETROIT.— Ernest R. Breech, 
president of Bendix Aviation Corp., 
in a statement released here last 
week, stated emphatically that 
Bendix Home Appliances, Inc., 
which filed suit last Tuesday 
against his company, has only a 
limited right to the use of the 
name “Bendix” in the home appli- 
ance field. 

He said that since his company 
and its predecessors had used the 
name “Bendix” continuously since 
1910 on a variety of products of 
its manufacture, including radio 
equipment, which now number 167, 
he welcomed the opportunity to 
obtain clarification in the courts. 


B. C. Foy 


it would attempt to hold the line 
on wages. The question now is 
before President Roosevelt and his 
economic advisers for final deci- 
sion, after the WLB had allegedly 
stalled successfully on the issue for 
nearly a year. 

The CIO resolution vigorously 
condemned the War Labor Board 
for its refusal to submit a specific 
recommendation to the President 
for wage increases. It also attack- 
ed WLB’s wage bracket system, 
which the CIO charged has “laid 
the basis for destruction of wage 
standards through collective bar- 
gaining.” The national wage policy, 
the resolution said, should be based 
upon the equitable policy that 
within each industry there should 
be equal pay for equal work, in- 
stead of different wage standards 
based upon geographical conditions. 

Another CIO resolution assert- 
ed that WLB procedure in wage 
and other cases should be stream- 
lined with a view of eliminating 
long delays incident to its routine 
procedure and innumerable ap- 
peals and_ reconsideration of 
cases “which actually result in 
undermining the morale and pro- 
ductive efficiency of workers.” 

The convention earlier adopted 
President Philip Murray’s “1944 
reemployment plan” which outlines 
the CIO policy for postwar jobs 
through full employment and a 
$200,000,000,000-a-year national econ- 
omy, instead of the $100,000,000,000- 
a-year national income predicted 
after the war by some business 
leaders. 

Delegates also adopted a resolu- 
tion against discrimination, empha- 
sizing the CIO’s policy of un- 
wavering opposition to discrimina- 
tion against the Negro or people 
of any other minority. 

* * 


In Detroit, 186 striking welders 
were holding up war production at 
the Fruehauf Trailer Co. 
spokesman for the welders said 
that the strike is in protest to the 
suspension of 12 welders who had 
refused to do work assigned to 
them because it was not their type 
of job. 


Gas Dealers Get 


Inventory Relief 


WASHINGTON. — Two amend- 
ments providing for the restora- 
tion to gasoline dealers and dis- 
tributors of legitimate inventory 
losses were announced last week 
by the Office of Price Admin- 
istration. 

The first amends the existing 
procedures for replenishment of 
gasoline losses by accident or 
normal handling, or accidental 
losses of coupons, to allow dealers 
a second chance to take advan- 
tage of this procedure if they did 
not know of the rules in time to 
apply within the period allowed. 
The second provides a method by 
which dealers who have received 
counterfeit or other invalid cou- 
pons, in spite of taking all reason- 
able precautions to prevent this, 
may be “bailed out” within limita- 
tions for debits entered against 
their inventories as a result of 
passing on these invalid coupons 
to their suppliers. 


Praises Auto Industry . 


HIGH PRAISE for Oldsmobile’s production record was expressed in Lansing 


oy Under Secretary of War Robert P. 
division’s cannon and shell plants with S. 


Oldsmobile. 


Patterson when he visited this GM 
E. Skinner, general manager of 


WELL PLEASED with Pontiac’s shell production was Under Secretary of 


War Robert P. Patterson (left), on a_recent 
eneral manager of Pontiac Motor division. 


Klingler, 


lant tour as guest of H. J. 


‘|Dealer Back from Army Sues 


To Retrieve Franchise 


BOISE, Ida.—A suit filed in Fed- 
eral District court here last week 
by Maj. A. E. Stockton of Boise 
against the Ford Motor Co. may 
become a test of the Soldiers’ and 
Sailors’ Relief Act of 1940 as it 
applies to civil contracts. 

Stockton, who operated the 
Stockton Motor Sales at Emmett 
at the time he entered the service, 
sought an order to enjoin and re- 
strain the Ford company from 
canceling or terminating the con- 
tract he had with the company. 

In his complaint, Stockton 
said he entered into a contract 

Dec. 21, 1938, with Ford giving 


Colo. Truck Code 


Faces Revision 


DENVER.—Work for the Colo- 
rado legislature, which goes into 
session Jan. 4, is already shaping 
up. Pending bills include revision 
of state freight trucking rules and 
regulation pertaining to weights, 
loads and lengths. 

Another bill would extend un- 
employment compensation cover- 
age to all employers regardless of 
the number of employes. 


A MANUFACTURING concern that has contributed since 1884 to the agri- 
cultural and automotive industries has just observed its sixtieth anniversary 


in Chicago. 


founded by the late S. A. Ingersoll at Sandoval, IIl. 
celebrating the anniversary were two generations of Ingersolls. 


The company is Ingersoll Steel & Disc division of Borg-Warner, 


Hosts at the dinner 
They are} 


(left to right) Harold G. and Stephen L. Ingersoll, vice-presidents; Roy C. | 
Ingersoll, president, and Robert S. Ingersoll, works manager of the Kalamazoo | 


factory where amphibious tanks are designed and manufactured for the U. 


Navy. 


Ss. | 


him the exclusive right to sell 
Ford automobiles, and that the 
penalty provisions of the contract 
had been imposed against him 
by refusal of the company to 
permit him to continue opera- 
tions since his honorable dis- 
charge from the military service 
of the United States. Stockton 
entered the service Aug. 26, 1942, 
and received his discharge Oct. 

14, 1944. 

Stockton alleged that under date 
of Jan. 13, 1943, the Ford Motor Co. 
wrote from Salt Lake City to his 
place of military service, telling 
him it was necessary to terminate 
the sales agreement “due to the 
fact that the Stockton Motor Sales 
at Emmett has been closed, not 
operating and liquidated for the 
past 90 days.” On Apr. 5, he said, 
the defendant company gave notice 
that the sales agreement was 
terminated. 

The 1940 Soldiers’ and Sailors’ 
Civil Relief Act contains provisions 
to suspend enforcement of civil 
liabilities of persons in the military 
service in “order to enable such 
persons to devote their entire ener- 
gies to the defense needs of the 
nation.” The act provides for tem- 
porary suspension of legal pro- 
ceedings and transactions which 
may prejudice the civil rights of 
persons in the service, it was 
pointed out. 


OPA Asked to Suspend | 


Cut in Used Car Ceiling 
WASHINGTON.—At a meet- 
ing of the OPA Advisory com- 
mittee in Chicago last week, a 
resolution was adopted through 
the dealers on the committee 
asking suspension of the sched- 
uled 4 percent reduction in the 
“as is” base ceiling used-car 
price on Jan. 9. MPR-540 calls 
for a reduction every six months. 
This proposed amendment, it 
is stated, does not reflect OPA 
thinking. Under the circum- 
| stances, it is added, dealers will 
have to prepare to make the 
reduction in accordance with the 
provision. 


Biggest Tonnage 
Yet Allotted for 


Parts Production 


WASHINGTON. — Largesi 
amount provided since start of 
war, 155,000 tons of carbon stee 
have been allotted by WPB fo 
the manufacture of automotive re- 
placement parts during the firs 
quarter of 1945, ODT announce 
last week. ' 


ODT said the supply of con 
trolled materials for domestic 
transportation in the first quarter 
of 1945 will be greater than tha 
allotted for the last quarter o 
1944, but less than the amount re- 
quested by ODT. The latter had 
requested 160,000 tons of steel for 
parts production. 


ODT was notified that, under the 
Controlled Materials plan, the do- 
mestic transportation industry wil 
receive 1,254,838 short tons o 
carbon steel in the January-Febru- 
ary-March quarter of 1945, com 
pared with a requested 1,585,847 
tons. The allotment for the fourth 
quarter of 1944 was 1,039,100 tons 
Proportionate amounts of alloy 
steel, copper and aluminum were 
authorized. In addition to the di° 
rect ODT allotment, the WPB has 
set aside an adequate reserve fo 
railroad and local transit main 
tenance, repair and operating 
supplies. 

The ODT, as claimant ageney for 
domestic transportation, was al- 
lotted 507,000 tons of carbon stee 
for railroad replacement rails. 
This amount, ODT was advised, is 
the total available capacity le 
military and export “must” re- 
quirements. ODT had requested 
600,000 tons, the entire controlled 
cooled capacity. 

An allotment also was made fo 
the production of light trucks.@ 
the rate of 10,000 unfts a quarter, 
the first authorization for tha 
purpose since the war began. -No 
light trucks have been manufac- 
tured for civilian use since ear 
in 1942. The ODT pointed out that 
farmers take more than half of 
the light trucks produced. 


GM Turns Out 
Its Millionth 


Machine Gun 


DETROIT.—General Motors has 
manufactured its 1,000,000th ma- 
chine gun for the War Depa 
ment, C. E. Wilson, president, 
announces. 

The 1,000,000th gun was pro 
duced four years after the initial 
order was received by the corpora- 
tion. The .50 caliber M-2 aircraft? 
basic, the .50 caliber M-2 heavy 
barrel flexible and the .30 caliber 
M-1919 A-4 account for 94 percen™® 
of total General Motors machine 
gun production. 


An engineering study on the . 
manufacture of Browning machine 
guns was started by General Mo 
tors with the War Department 
more than a year before outbrea 
of war in 1939. An “education 
order was placed with General 
Motors for 500 Browning machine 
guns in May, 1940, one of the first 
war orders to be placed within the 
automotive industry. 

In September, 1940, the War 
Department placed an order for 
71,225 machine guns with Genera 
Motors. New plants were erected 
entirely for production of Brown- 
ing machine guns. Old equipmen 
was removed from other plants, 
new machine tools and equipmen 
were purchased, employes trained 
subcontractors selected and sources 
of supply for equipment and mate 
rials obtained. 

Mechanics and production men 
from GM plants visited Colt’s Pat 
ent Fire Arms Mfg. Co. to see how 
the gun was made. 


Dealer Officers 
Plan Neb. Parley 


LINCOLN, Neb. — The officer 
and directors of the Nebraska 
Motor Dealers Assn. will hold 
conference at the Fontenelle 
Hotel in Omaha Dec. 6, W. R. 
Mowbray, secretary-treasurer, an 
nounces. Ray Chamberlain, execu- 
tive vice-president of the National 
Automobile Dealers Assn., is ex 
pected to attend. 





ss 
_ 


AUTOMOTIVE NEWS, NOVEMBER 27, 1944 
Used Car Business Killed 


Dealers Sales, Stocks 


Dwindle in Conn. 


Dealers’ or salesmen’s comments, questions or requests may 


addressed 
and the 


ROM time to time I have advo- 
cated here that dealers do 
erything within their power to 
promote the war effort at home. 
ey are, of course, dedicated to 
his proposition in their mainte- 
nance of transportation in their 
ommunities by servicing cars and 
trucks, and conditioning and sell- 
ng used cars. Most of them are 
tive in scrap drives and bond 
drives; many of them are on ra- 
ioning boards and ODT commit- 
ees. That is all fine. It is not 
only contributing to the war effort, 
put at the same time is making 
ew acquaintances and building 
—" appreciation for the dealer- 


p. 
I have a suggestion to make 
along this line in connection with 
he War Loan drives, although it 
is too late now to put it into 
effect for the present drive, if 
ou haven’t already done so. 
These bond drives are very in- 
tensive. Big cities are divided up 
to areas; each community 
needs headquarters, and an auto- 
mobile salesroom is a “natural” 
or such headquarters. If you 
have never been approached to 
lend your salesroom for this ac- 
tivity, why not contact your local 
committee before the next drive 
d offer the use of your space? 
It will cost you a little extra per- 
haps in the form of janitor and 
watchman service, but it will 
bring you a handsome return in 
the development of goodwill. 
our salesroom would probably 
be an ideal place for the solici- 
tors to get together for meetings, 
d for the supplies to be dis- 
tributed and reports turned in. 
This has worked out very suc- 
cessfully in a town that I know 
of where War Loan drive head- 
quarters are located entirely in 
automobile establishments. 
+ z oa 


rged to See 
Good Side 


HIS column has had little to 

say about the used-car situa- 
on for the past month. I am 
hmiliar with what is transpiring 


ust Among 
Dealers 


J. E. Wotrincton’ (DeSoto- 
Plymouth), Philadelphia, was born 
in the City of Brotherly Love on 

ug. 14, 1907. He entered the busi- 
ness with a heritage of transporta- 

on, his ancestors having been in 

he carriage business since 1876. 
This enterprise later developed into 
auto-body building, in which 
etivity J. Eustace started as a 
helper in 1926. In 1935 he took on 
he DeSoto distributorship. He has 

pen one of the active dealers on 
the Atlantic seaboard, maintaining 

equent contacts with Washington 
“rom the NRA days down to the 
present time. He is a past presi- 
“ent of the Philadelphia Auto- 
mobile Trades Assn., and is now 4 
director in both the Philadelphia 
‘ad the Pennsylvania state 


associations. . 


D> Epwarp A. FaitscH (Nash), 
Manitowoc, Wis., was born May 
419, 1901, at Brillion, Wis. He 
started in the business as a 
salesman in 1927, organizing his 
present company handling the 
Nash passenger car and Inter- 
national Truck lines in 1934. 
ritsch has always been active in 
“civic and trade activities and has 
been interested also in sports 
“uch as football, baseball, basket- 
ball and golf. He is chairman of 
the Manitowoc County Trans- 
~“jortation Maintenance commis- 
sion. He has been director, 
treasurer, vice-president and is 
tow president of the Wisconsin 
Automobile Trade Assn. 


Frep E. HALLER (Ford-Lincoln- 


horn in Pittsburgh—of which Mt. 
(Continued on Page 39, Col. 1) 


/ Mercury), Mt. Lebanon, Pa., was 
~ « 
om 


Ey 


to John O. Mann in care of Automotive N 
writer’s name will be kept in confidence if requested. 


all over the country, and with what 
most dealers think about the used- 
car regulation. Dealers everywhere 
tell me there is utter lack of 
enforcement on_ individual-to-in- 
dividual sales. Inventories are 
shrinking rapidly. No matter what 
the conditions are—and later on I 
will have some suggestions toward 
improving them—we never want 
to forget that the used car is now 
and will continue to be a very im- 
portant part of the automobile 
dealer’s business. After the war 
is over, dealers will have to handle 
more and more used cars. They 
should be willing and anxious to 
handle them. You are really in 
the business of selling automobile 
transportation, and there are twice 
as many people who will continue 
to buy used cars as will ever buy 
new ones. You can’t afford to 
overlook this market. You must 
have a complete line to meet every 
prospect’s needs, and that means 
ranging from the used car at $50 
up to the highest-priced new car 
of the line you handle. 

You want the additional con- 
tacts for service customers that 
the used-car business brings. You 
want the volume of your parts 
department stepped up by virtue 
of handling used cars. You will 
want to get increased income 
from your equipment. You want 
the profit on labor from the 
reconditioning of your own and 
customers’ used cars. of 
which calls for getting set now 
and trying to see the good side 
of the business under the regu- 
lation, rather than merely its 
vicissitudes. The good side of 
the regulation is that there is a 
ceiling on used cars. This means 
that the speculation is taken out 
of the trade and you can enter 
into it without fear of an inven- 
tory loss that would be sure to 
result from uncontrolled prices. 
If prices continued to go up, I 
doubt whether in the years to 
come you would want to face 
people to whom you sold used 
cars at such inflated figures. 
They wouldn’t like to take the 
loss on the cars they bought at 
speculative prices any more than 
you would want to take a big 
loss on your stock. 

* * + 


Stay in Business 


To Protect Self! 

ND while you are short of 

mechanics now, if this war 
drags on long enough and cars 
keep going off the road, perhaps 
you will welcome the opportunity 
to utilize your mechanics’ time on 
used-car conditioning. 

Then there is a bigger, broader 
reason for you to attempt to re- 
main in the used-car business. 
As long as you are in it, you are 
not pushing the business over to 
the independent used-car oper- 
ators and building them up so 
that later on you may have diffi- 
culty in competing with them. 
So stay in the business to protect 
your competitive position. Stay 
in the business because you owe 
it to your community. In spite 
of what other people may or may 
not do, as an automobile mer- 
chant you owe it to your com- 
munity to try to buy cars, re- 
condition them and sell them 
according to the regulations, no 
matter how difficult it may be to 


work under them. 
. * * 


Must Correct 
Bad Habit 


T is certain that, regulation or 

no regulation, it would have be- 
come increasingly difficult to buy 
used cars. Seven thousand used 
cars are going to the junkpile every 
day, and there is no chance to 
replace them. We have already 
bought most of the cars from 
people who had little use for them. 
Those who still have cars left need 
them; no price would bring them 
in. The only cars, therefore, that 
are coming into the market are 
from people whose financial status 

(Continued on Page 20, Col. 3) 


Dealers Urge 
Better Hours 


For Salesmen 


NEW ROCHELLE, N. Y.—Deal- 
er associations and auto manufac- 
turers should make every effort to 
bring about enactment of state 
laws ordering closing of dealer- 
ships on Sundays and holidays, in 
the opinion of the Authorized 
Automobile Dealers Assn. of New 
Rochelle, Inc. 

A resolution adopted by the New 
Rochelle dealers urges automotive 
associations to spearhead a move- 
ment for Sunday and holiday clos- 
ing legislation. Citing the “long 
and uncertain hours required of 
salesmen in the past,” the resolu- 
tion holds that more regular hours 
would draw better salesmen to the 
automotive field. 

“We are cognizant of the fact 
that the selling of cars as a pro- 
fession must be put on a basis to 
attract the higher type of men,” 
the resolution adds. 


Dealers to Meet 


In Cincinnati 


CINCINNATI. — A special com- 
mittee has been appointed by Don 
A. Bennett, president of the 
Cincinnati Automobile Dealers’ 
Assn., to handle details for the 
association’s annual dinner meet- 
ing to be held, Dec. 4, in the Hotel 
Netherland Plaza. 

Those named are: L. E. Wullen- 
weber, Hudson dealer, chairman: 
R. E. Reinhold, Nash dealer, and 
E. A. Gusweiler, Pontiac dealer. 
More than 350 dealers and allied 
tradesmen are expected to attend. 


Detroit Dealers 
To Hear Ayers 


DETROIT. — Walter C. Ayers, 
vice-president in charge of mar- 
keting of Brooke, Smith, French & 
Dorrance, will address the annual 
meeting of Detroit Auto Dealers 
Assn., to be held at 7 p.m., Tuesday, 
Dec. 12, in the Hotel Statler here. 

Ayers, considered an authority 
on merchandising, will speak on 
“What Will Be the Character of 
Postwar Competition?” 


B. C. Dealers 
Meet Nov. 30 


VANCOUVER.—Members of the 
British Columbia division of the 
Federation of Automobile Dealer 
Assns. of Canada, have invited all 
automobile dealers in British Co- 
lumbia to attend a one-day confer- 
ence in the Hotel Vancouver, 
Nov. 30. 

Ben Sadowski, Toronto, president 
of the Federation, and Howard 
Moore, general manager, are 
among those who will address the 
meeting in the course of a tour 
of western Canadian points. 


Now Perry Motor 


LOUISVILLE. — Ben G. Perry re- 
cently announced that because ef ill 
health, James Lillard, of the Lillard 
& Perry Motor Co., has sold his in- 
terest in the concern to Perry, who 
will operate as the Perry Motor Co. 
in the same location. 


FORD DEALERS of San Francisco again this 


HARTFORD, Conn.—An indica- are, 


tion of what price ceilings have 
done to the used-car business can 
be gleaned from Connecticut regis- 
tration figures of transfers of used 
ears during October. 

There were 752 sales by dealers 
out of a total of 3,680 sales in the 
state. A total of 2,134 cars were 
sold from person to person and 794 
from dealer-to-dealer “as is.” 

Connecticut stocks of used cars 
are the lowest on record, accord- 
ing to Carl R. Lane, general 
manager of the Connecticut 
Automotive Trades Assn. 

When one considers that there 
are about 400 new-car dealers and 
360 exclusive used-car dealers in 
the state and put this against the 
752 used cars sold by the dealers to 
the public, one realizes that dealers 
averaged less than one used-car 
sale each during October. Lane be- 
lieves that there is an indication 
of rationing on used cars because 
price ceilings are not working the 
way they should. 

“There is too much monkey busi- 
ness going on,” he said, “because 
the general public is not sold on 
price ceilings and many have no 
idea of adhering to them for they 
believe their cars are worth more. 
There is no attempt on the part 
of OPA to enforce prices on owner- 
to-owner transactions and dealers 


Hope Elected 
In Grand Rapids 


GRAND RAPIDS.—Gordon G. 
Hope, of the Wolverine Buick and 
Cadillac Co., has been elected presi- 

. dent of the Grand 

Rapids Passenger 

Car Dealers 

Assn. Other of- 

ficers are Roy 

Springer, Stand- 

ard Auto Sales 

(Ford), vice-pres- 

ident; L. S. Dyk- 

stra, Universal 

Car and Service 

> Co. (Ford and 

, ; Lincoln), _: 

.G. tary; Don Steg- 

+o man, Stegman- 

Olsee Olds Sales and Service, 
treasurer. 


Two former members have be- 
come affiliated wtih the association, 
Walter Rebentisch, Rebentisch Mo- 
tor Co. (Pontiac), and James Mul- 
vihill, Mulvihill Motor Co. (DeSoto- 
Plymouth). (Robert Smith (Dodge- 
Plymouth) has been added as a 
new member. 


Studebaker Dealers Pick 


Officers in Cincinnati 

CINCINNATI.—At a meeting of 
Cincinnati Studebaker dealers in 
Hotel Sinton here, William R. 
Coyle was elected president; 
Thomas Bywater, secretary, and F. 
H. Koehler, treasurer. 

Alfred F. Eissler, district sales 
manager, chairman of the meeting, 
discussed postwar planning. 


year presented a cup to the 


winning team of the American Legion junior baseball league in the Bay Area. 
Here are Cecil Whitebone and Martin Kemmerle, of the San Francisco Ford 


Dealer’s Assn., pr 
Tenny McDaniel, 


esenting the cup to B. M. Robinson, center, team manager; 
coach, and Victor J. Petersen, commander of the Rincon 


post of the American Legion which backed the champ team. 


therefore, not able to buy 
much needed used cars.” 

At a recent meeting of the 
executive board of the Connecti- 
cut Automotive Trades Assn., a 
resolution was unanimously pass- 
ed and sent to OPA Director 
Bowles and the NADA, to the 
effect that ceilings should either 
be enforced immediately or re- 
pealed. 


It was further indicated to 
Bowles’ office that any thoughts 
on used-car rationing are opposed 
by the association because the asso- 
ciation believes that you “cannot 
correct one evil with another.” 


OPA Spurns 
Offer of Help, 
PATA Says 


PHILADELPHIA.—Martin Bury, 
president of the Phfladelphia 
Automobile Trade Assn., last week 
set the record straight on OPA 
enforcement of used-car price 
ceilings in this area and PATA’s 
efforts to cooperate with the 
agency in making MPR 540 
effective. 

In a letter to Chester Bowles, 
OPA administrator, Bury detailed 
two instances in which the associa- 
tion had tried to work with OPA 
against violators but had been 
rebuffed. 

Bury’s answer to Bowles says in 
part: 

“You state that your Philadel- 
phia office has no record of the 
two specific cases of proposed sales 
at prices in violation of ceilings 
which we offered to bring to their 
attention and to assist in prosecut- 
ing. This is incorrect. 

“I was present as a third party 
when one dealer presented one 
case to your Mr. Steinbrook, Phila- 
delphia enforcement attorney, and 
in another case, when another 
dealer presented the facts of a 
second impending violation to your 
Mr. Charles Boyer, who had charge 
of administrating MPR 540 in 
Philadelphia. 

“In the first case, I was with the 
dealer when he telephoned Mr. 
Steinbrook and there was no doubt 
that it was Mr. Steinbrook on the 
other end of the telephone nor that 
he refused to accept the offer. In 
the latter case, the second dealer 
presented the facts to Mr. Boyer in 
person in my presence and again 
the offer was refused after Mr. 
Boyer had consulted the legal 
department. 

“It is, of course, possible that 
both cases presented technical dif- 
ficulties not known to the layman’s 
mind. However, the fact remains 
that MPR 540 is being flagrantly 
violated throughout Philadelphia 
and that the worst of these viola- 
tors are well known to your 
Philadelphia office. 

“Frankly, I feel that enforce- 
ment on any large scale is prac- 
tically impossible, but I also feel 
that if there were public evidence 
of genuine enforcement against the 
worst violators, such action would 
hold prices more in line than at 
present and the few remaining 
legitimate dealers would be 
heartened by it.” 

+ 


Philadelphia Dealers Meet 


Dec. 11 for Elections 

PHILADELPHIA. — More than 
250 persons are expected to attend 
the annual election meeting and 
banquet of the Philadelphia Auto- 
mobile Trade Assn., Dec. 11, at the 
Bellevue Stratford hotel here. 

Following members have been 
named to committees: Al Wenzel, 
Cy Gorson, Ed Ronan, Joe Lowen- 
thal and Charles Schiele. Speakers 
will be E. J. Wolfington and A. A. 
Martin. 

Martin Bury, president, has been 
drafted for another term. His 
candidacy, as well as that of other 
officers nominated, remained un- 
opposed when members refused to 
avail themselves of the opportu- 
nity to put forward additional 
names. Other nominees are Ray 
Sonneborn, vice-president; Rus- 
sell Nittinger, treasurer, and 
Edward Ronan, secretary. 
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AUTOMOTIVE 
Er . OUR FIELD DEFINED 


Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 


A Worthwhile Project 


72 War Manpower Commission would like to increase 
its veterans’ occupational direction service so that 
individualized attention can be given every returned soldier 
and sailor, to the end that he be placed in the job or work 
that he is best fitted for—or that he be sent to school and 
given training in the type of work in which he shows the 
greatest aptitude. But WMC hasn’t the funds with which 
to do it. 

Industry—the automotive industry especially—would 
also like to see this service given to our returning fighting 
men. They still have prominently in mind the good work 
the vocational training schools in various parts of the 
country did in re-fitting men who had been out of service 
work for some time. 

This industry needs good mechanics badly, but it also 
knows that neither the mechanic who has spent three or 
four years running a machine in a war products plant nor 
the boy who has been servicing vehicles on the front, will 
be ready to step into a civilian service job the minute they 
are released. These men will all need further schooling— 
not only in general service work but in the particular phase 
of service work for which they are best fitted. 

It is to the interest of every automotive man that 
WMC expand this occupational direction service to our 
returning fighters, and to that end we should advise our 
representatives in Congress to see that sufficient money is 
made available so that a national service can be rendered. 


Court Martial? 


ig moving of supplies to our soldiers on the European 
front seems to be fighting two enemies simultaneously 
these days. Not only are the heavy-duty trucks—hauling 
badly-needed supplies and ammunition from the ports to 
the fighting lines—being lost to service at a higher rate 
than ever before in this war, according to General Eisen- 
hower, but, according to J. A. Krug, chairman of the War 
Production Board, strikes in the Detroit area last month 
lost 2,000 trucks through the delay in the delivery of 
vital parts. 

With our armies on attack all along the European front, 
every truck that is not built due to strikes and “laydowns” 
in either parts or vehicle plants, is a truck lost to the 
present war effort. It cannot be made up at some later day. 

Surely the unions and the workmen must realize this. 
They can’t be so shortsighted as to think the armies now 
invading Germany can hold up their advance to wait for 
workmen, living comfortably on this side of the Atlantic, 
to settle petty differences by staying away from work. 
Armies must have trucks to move supplies every hour of 
every day and, if the trucks are not there in sufficient 
quantities, battles are lost, Americans are killed and forward 
progress is halted, sometimes at the expense of a well- 
thought-out and superbly-executed campaign. 

Producers of vital war implements have their V-days 
that are just as important as the fighting men—and those 
V-days, counted in scheduled production, should be made 
just as imperative to the soldier in the industrial ranks as 
they are to the soldier in the combat areas. Possibly, 
failure to meet them should merit the same punishment. 


Chrysler Tank 


Testers Strike 


The 64 test drivers at the 
Chrysler Tank Arsenal struck 
Thursday because, according to 


@ company spokesman, the track . 


on which the tanks are driven 
was too dusty. 


The company said the drivers | 
condition | 


complained of the 
Thursday morning, and demand- 
ed that the track be wet down. 
The company’ explained 
would hamper repairs. being 


made to the track, but finally | 


agreed to spray it. 


But when the drivers asked to . 


be paid for the four hours during 
which they did not work, the 
company refused. The walkout 
followed. The drivers are mem- 
bers of Local 888, UAW (CIO). 
Detroit Free Press (Nov. 24, 

1944). 

* * *& 

It is just such items as the above 
which appeared in this morning’s 
Free Press which raise the rightful 
wrath of our boys who are under- 
going unimaginable hardships in 
Leyte and around the fortress 
Metz. It is just this sort of an 
insignificant incident in itself 
which raises more havoc with the 
morale of our fighting forces than 
even the diabolical Nazi or Jap’s 
propaganda agents could conceive. 

* *¢ # 


No one could be a more ardent 
defender of the right of free press 
and free speech in America than 
is this columnist, but I’m not sur- 
prised that letters appear ad- 
dressed to the editors which ques- 
tion the propriety of publicizing 
such incidents. We all know that 
copies of the hometown papers go 
to all the fighting fronts and items 
such as this are copied by the 
frontline service men’s newssheets. 
To my mind, there must be some 
sort of discipline projected which 
will penalize seriously men who 
are involved in such “unauthorized” 
strikes. In the editions which fol- 
low the publication of this news, 
I can guarantee you the union will 
disclaim any responsibility for this 
strike, thus attempting to clear 
their own skirts—perhaps with 
officialdom, but certainly not with 
public opinion, much less with the 
men in service. 

s- ¢ 


Only last Sunday, Gen. Eisen- 
hower was pleading by radio from 
the German battlefront for more 
tanks and ammunition. He startled 
the American public into realities 
by admitting that our progress at 
Aachen was delayed for days by 
lack of ammunition. What kind 
of an answer is this to his plea, 
when a small handful of men sit 
down on the job because “the 
track was too dusty.” Then to add 
insult to injury, they demand full 
time (or was it overtime?) for the 
time they wasted in protest. Such 
action should be held up to public 
scorn, perhaps that is after all the 
excuse for its publication. 

* * & 


For some time, I have wanted to 
say something kind about the rank 
and file of the men and women who 
work in the war plants in this dis- 
trict, because I believe better than 
90 percent of them are patriotic, 
industrious and are only coerced 
by unprintable methods into what 
we have come to look upon as 
the attitude of union labor. I see 
thousands of them going to work 
in the dark of morning and return- 
ing home dog-tired after a 
monotonous day at the relentless 
machines. They have been work- 
ing thus six, even seven days a 
week for years now. Their story 
is untold, for their worst enemies 
are the irresponsible members of 
their own unions.—G.M:S. 


FEW ALMANACS 
AVAILABLE 


Because of paper rationing; 
however, we will fill orders for 
Extra copies at $1.50 each, post- 
paid, so long as they last. 
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The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Unserviceable 


Have just returned from a 600- 
mile goosechase which, had it been 
anybody but the government, they 
would have had a hundred law 
suits on their hands. 

Last week we received a circular 
from the government on the sale 
of approximately 70 used cars and 
trucks of various makes, models, 
types and condition. Now it said 
they would be sold to dealers only, 
and a business maintained for the 
purchase of vehicles for scrap for 
resale is not a dealer. Above sale 
to be held at Crane, Ind. 

Well, brother, you ask us to 
help get these trucks back on the 
road; I wish you could of seen 
them. Some had vines grown over 
the top they had set so long; mo- 
tors were gone, transmissions gone, 
hoods and other parts missing. I 
will gamble money that not one in 
the whole 70 would run. Again, 
they advertised passenger cars, and 
there was not one passenger car in 
the lot for sale. It’s a good thing 
no civilian ever left things lay out 
in the open and rust like these 
trucks were. 

I say this, if they expect us 
dealers to buy surplus, when they 
send out letters, let them state 
“unserviceable,” or state that units 
will not run or that parts are miss- 
ing. I think you will hear more 
about this one as most all of the 
dealers were complaining. And 
then the government gives you 
three whole days to move the 
vehicles. — Doc GreINerR Morors, 
Pemberville, O. 


‘Best Ever’ 


I have just finished looking 
through the Almanac edition of 
Automotive News. This is the best 
ever and I congratulate you and 
your associates most heartily on a 
superb job. This will be a very 
useful document in our office.— 
E. A. Scuimmer, Crowell-Collier 
Publishing Co., Detroit. 


Lauds Almanac 

Every year, when your Automo- 
tive Almanac arrives, it is a de- 
lightful surprise. 

In the face of what must have 
been tremendous difficulties, this 


i year’s edition surpasses those of 


previous years. 
The section showing the sug- 


‘gested layouts for the economical 


operation of an automobile dealer’s 
business is very interesting and 
instructive, and I am sure will be 
of great help to many dealers who 
at this time are planning either 


complete new buildings or the 
alteration of their existing plants 

Congratulations and best wishes 
for your continued success.—G. H. 
ZIMMERMAN, Vice-president, Univer 
sal CIT Credit Corp., Detroit. 


Wants More 


Kindly send us three copies of 
your 1944 Almanac. We received 
the copy under our regular sub- 
scription but desire these three 
extra copies for key members of 
our organization—L. E. BLazier, 
AC Spark Plug Division, Flint, 
Mich. 


‘Congrats’ 

The Almanac edition of the 1944 
Automotive News has just come to 
our attention. 

Accept our congratulations for a 
magnificent job. 

We would like very much to get 
two extra copies of this Almanac, 
and we will be more than glad to 
pay for same.—JoHN Baker, Linn- 
Baker Equipment Co., Lansing, 
Mich. 


Two-Cycle Car 


In a recent issue you carried an 
item covering the two-cycle motor, 
designed by Ray Russell of the 
Detroit Industrial Designers Assn. 

We have written to Ray Russell 
and our letter was returned. 


Can you advise us where we may 
contact the proper parties to re- 
ceive information covering this 
two-cycle motor?—E. H. Gnreiser, 
— Eng. & Mfg. Co., Bluffton, 
nd. 


Coming Events 


NOVEMBER 
28-29—Wichita (Allis Hotel). 
Motor Car Dealers Assn. 
convention. 


DECEMBER 


6-8—New York (Waldorf - Astoria 
Hotel). National Assn. of Manufac- 
turers’ forty-ninth annual congress 
of American industry. 


8-8—Billings, Mont. (Northern Hotel) 
—Montana Automobile Dealers Assn. 
Annual convention. 

4-6—Chicage (Hotel Knickerbocker) 
SAE National Air Cargo Meeting. 


12—Detroit (Hotel Statler). Detroit 
Auto Dealers Assn. annual meeting. 


Kansas 
annual 


JANUARY (1945) 
8-12—Detroit (Hotel Book - Cadillac) 
SAE Annual Meeting. 


28-30—Chicago (Stevens Hotel). 
tional Automobile Dealers 
convention. 


Na- 
Assn. 
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"Forward-looking Goodyear dealer 


adds another store in Kansas 


~ 
se 


a MG ai 


PARTNERS FOR PROGRESS 


419 dealers have flown the Goodyear flag for 
25 years or more ... 1269 for 20 years or more 
. .. 2594 for 15 years or more... 4268 for 10 
years or more. ..a record of long and suc- 
cessful association unmatched in the industry. 


“For a little more than twenty years I have been associated with 
Goodyear, running my own tire and automotive service business 
here in Wichita. I have kept pretty busy. I have been happy and 


have done all right. 


“Just recently, Duke Parrott and I bought out the Goodyear service 
store at Hutchinson, Kansas, because we felt that we were ready 
to expand to the extent of another store. 


“Naturally, we are looking ahead. The future for tires and tire 
service is going to be bigger than anything we have ever seen — 
and the real upswing may start very soon, so we are getting set to 


Wlle, Pbert——22t~ 


go places now.” 


Here is another case where an alert 
and aggressive Goodyear dealer has 
bought a Goodyear store. 


For more than 25 years, Goodyear 
has been the outstanding DEALER COM- 
PANY. For years, Goodyear has worked 
with a greater number of independent 
dealers than any other tire and rubber 
company. These relationships and asso- 
ciations have helped us assemble a vast 
amount of useful selling strategy. 


It is our fixed policy to make avail- 
able to Goodyear dealers every prod- 
uct and service and merchandising aid 
that has proved itself a “Best Seller” in 
actual practice. This is one of the basic 
reasons why the Goodyear franchise is 
the most valuable and most valued in 
the industry. 


It is one good reason why Goodyear 
and Goodyear dealers look to the future 
with confidence. 


GOODFYEAR 


THE GREATEST NAME IN RUBBER 


5 
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Wash. OK’s Anti-Diversion Bill... 


Voters in 3 States 


Reject New 


By Bethune Jones 
Staff Correspondent 

NEW YORK.—A _ number of 
state issues of direct and indirect 
significance to the automotive in- 
dustry were voted on throughout 
the country at the recent election. 

A state constitutional amend- 
ment outlawing highway fund 
diversion was adopted in Wash- 
ington, but a similar measure was 
rejected in Nebraska. New Jersey 
rejected a proposed new state con- 
stitution, which would have fa- 
cilitated diversion by eliminating 
the dedicated status of the present 
state highway fund. 

Widespread opposition to new 
tax proposals was evidenced in a 
number of states. Proposals for 
3 to 5 percent gross income taxes 


Dr. Semon Sees 
Synthetic at 
10 Cents a Lb. 


CHICAGO. —A prediction that 
synthetic rubber can be produced 
“on a peacetime basis” at 10.7 
cents per pound—against the 
prewar market price of 22 cents 
for natural rubber—was made 
by Dr. Waldo Semon, director of 
pioneering research of the B. F. 
Goodrich Co., before the National 
Industrial Chemical conference 
here. 

Dr. Semon, who __ created 
“Ameripol,” the first synthetic 
rubber used commercially in 
auto tires in this country, made 
it clear that the 10.7 cents figure 
applied to the “most efficient 
plants” only, since the average 
cost for the GR-S produced thus 
far is 34 cents. The anticipated 
postwar cost estimate represents 
“out-of-pocket” cash only, with- 
out allowing for amortization 
and profit. 

He also tempered his quotation 
of the low figure with a reminder 
that most of the world’s planta- 
tion rubber, in the 1935-38 period, 
could have been delivered in this 
country at 12.2 cents a pound, 
“at present our lowest out-of- 
pocket cost for synthetic rubber.” 


Du Pont Develops 
Molding Plastic 


ARLINGTON, N. J.—A new 
molding compound of “Lucite,” 
said to combine heat-resistance 30° 
to 40° F. higher than general-pur- 
pose powders, is announced by the 
plastics department of E. I. du 
Pont de Nemours & Co. here. 

The new compound is “outstand- 
ing for ease and economy in mold- 
ing,” the company said. Its setting 
properties, when properly heated 
dies are used, contribute to a 
shorter molding cycle. 


LARGEST POWDER metal bearing, 
striking evidence of progress in the 
art of producing self-lubricating bear- 
ings from powder metals is exemplified 
by this 96 pound bearing—the largest 
ever produced from metal powders—be- 
ing measured by Violet Wachnowski, a 
worker at Chrysler Corp.’s Amplex 
division. Oilite bearings of this size 
can be machined from the latest and 
largest Oilite cored bars now being 
produced. Maximum size only a few 
years ago was less than five pounds. 


Taxes 


to support old-age pensions of 

$60 a month were rejected in 

Arizona, California and Oregon. 

The latter state also turned down 

a $ percent sales tax proposal, 

which had been referred to the 

voters by the 1948 legislature. 

Only instance of a major new 
tax proposal winning approval was 
in Minnesota, where a heavy ma- 
jority of the voters favored a state 
constitutional amendment author- 
izing the state to spend money for 
airport and airway development 
and permitting the state legislature 
to tax aviation gasoline and to 
license airplanes much as motor 
vehicles are now licensed. 

South Carolina voters also had 
their eyes on postwar aviation 
when they approved an amendment 
opening the way for airport de- 
velopment by county governments. 
The amendment, which must be 
approved by the state legislature 
before going into effect, would 
eliminate existing and varying re- 
strictions on the amount of bonds 
a county might issue for airport 
construction and development. 

Preparatory steps for postwar 
highway construction were 
boosted in North Dakota, where 
the voters adopted a proposal to 
permit issuance of up to $12,360,- 
000 in highway revenue anticipa- 
tion certificates to match federal 
funds for postwar road construc- 
tion and improvement. The 


certificates will be paid from the 
state’s present one-cent gasoline 
tax. 


State constitutional amendments 
outlawing the closed shop were 
adopted in Florida and Arkansas, 
but rejected in California. The two 
adopted measures are expected to 
be attacked in the courts by labor 
organizations, along with a num- 
ber of previously-enacted state 
laws restricting labor-union activi- 
ties which already are in litigation. 


Stewart-Warner 
Denies Federal 


Fraud Charge 


CHICAGO.—George L. Meyer jr., 
vice-president of Stewart-Warner 
Corp. in charge of the die casting 
division, Friday issued a formal 
denial of federal charges that 
Stewart-Warner had engaged in 
fraud on contracts with Higgins 
Aircraft, Inc. 

In indictments returned by a 
federal grand jury in New Orleans, 
the government last week accused 
Stewart-Warner and four _indi- 
viduals of “conspiracy” in connec- 
tion with rates for crane service, 
riggers and other labor, tractor 
service and the like. 

Stewart-Warner and two other 
individuals were also named in 
connection with contracts with the 
Consolidated-Vultee Corp. 

Besides Meyer, Joseph N. Ed- 
wards, of New Orleans, was ac- 
cused as “a_ representative of 
Stewart-Warner.” 

The text of the Stewart-Warner 
statement follows: 

“It is a fact that this company 
was invited to bid on a contract 
to supply certain castings to 
Higgins Aircraft, Inc. We under- 
stand that ours was one of a 
number of companies invited to 
bid on this work. The quotations 
submitted were in accordance with 
the officially approved price ceil- 
ings established for our company. 
We were not awarded this or any 
other contract by Higgins Aircraft. 
We have never signed any agree- 
ment with them, nor have we ever 
delivered any dies to this company. 

“Mr. Joseph Edwards, also 
named in the indictment, was a 
broker or manufacturer's agent 
selling products of Stewart Die 
Casting on a commission basis and 
acting in the same general ca- 
pacity as he did for other com- 
panies. He was never an employe 
of this company.” 


“WE HAVE YOUR CARD asking us 
for permission to re-run our recent 
ad for a Weaver Wheel Alignment 
machine. We wish to say that we 
sold the equipment very promptly 
as a result of your ad. We received 
a lot of inquiries.” M. E. Wyatt & 
Son (Chevrolet), Meadville, Pa. 

BF Want Ad Dept., inside back cover 


At Annual Fete... 


AUTOMOTIVE BRASSHATS turned out in number for the annual 
York Times luncheon in Detroit’s Recess club 


New 
hear Hanson Baldwin, 


Times military editor, and James B. Reston, of the newspaper’s ae 


bureau. Brig. Gen. Julius Ochs 
George W. 


Christopher, president of Packard. 


Adler 
Times after several years in service, was host at the luncheon. t 
Mason, president of Nash-Kelvinator, 


(center), who is returning to e 


while at right is George 


* 


spatter se. st 
Pe peas 


left is | 


Program 


(Continued from Page 1) 
intention to do so, during which 
time the licensing of dealers should 
take place. 

4 Require a bond or a cash de- 
posit from each licensed deal- 
er with the stipulation on his origi- 
nal application that the deposit 
shall be forfeited and the license 
revoked for any violation. 
"4 Embrace in the amendment to 
the regulation any specific re- 
quirement of OPA such as dealer 
accounting practice, records, re- 
ports, etc., that will assist OPA 
in rapidly detecting wilful viola- 
tions. 

“All of these things can be done 
under the President’s War Powers 
Act. If they are done,” Bury de- 
clared, “they will accomplish sev- 
eral important things: 
| “They will make the regulation 

‘effective and thereby genuinely 
curb this phase of inflation. 

“They will assure proper con- 
ditioning of the rapidly dwindling 
supply of automobiles. 

“They will help the legitimate 
| automobile dealer who maintains a 


~ ' well-equipped service station while 


penalizing the gyps, the curbstone 
operators and the other offenders 
under this regulation. 


' | “They will reduce the amount of 


CHRYSLER ee ee were present at the Times luncheon. 


to right, Don Hight, of 


director of sales for Chrysler division; Brig. 
manager, 
O'Malley, assistant general sales manager of the division. 


Times; Ed Priebe, general works 


Lef 
cCann-Erickson epreeiens, agentes Earl B. Wilson, 
a 


us Ochs Adler ¢ the 


Gen. 


Chrysler division, and 


ALSO AMONG THOSE attending the annual New York Times luncheon were, 


left to right, Dan Kelly, executive vice- 
Walter Flood, Auto-Lite ‘vice-president; 


resident of Electric Auto-Lite Co.; 
orrest Akers, general sales manager 


of Dodge, and George Slocum, publisher of Automotive News. 


HOSTS AT THE Times luncheon were, left to right, back row, James W. 


Egan jr., advertising manager; 
Cleveland, industrial advertisin 


Harold 
manager; F. B. Etter, manager, Detroit office. 


Hall, business manager; Rex M. 


Front row, Hanson W. Baldwin, military editor; Brig. Gen. Julius O. Adler, 
vice-president, and James B. Reston, Washington bureau. 


Comm. Clay Returns 


To La. Dealership 

NEW ORLEANS.—Lieut. Comm. 
Louis H. Clay, USNR, will return 
to his civilian activity as president 
of Clay-Dutton Co. (Lincoln- 
Mercury distributor), after serving 
with the office of the assistant 
commandant in charge of logistics. 
Eight Naval District headquarters, 
since February, 1943. 
: Comm. Clay has been placed on 
inactive duty status at his own re- 


quest. Clay was former branch 
manager of the Ford Motor Co., at 
Arabi, La. 


“WE WISH TO ADVISE THAT IT 
will not be necessary to run our ad 
in our News any longer. We 
obtained very satisfacto results 
from this advertising which enabled 
us to dispose of all of the cars we 
had on hand Thank you very much 
for the cooperation and _ courtesy 
shown us. f, at any time in the 
future we have occasion to avail 
ourselves of your services, we shall 
be only too glad to do so.”—Marion 
Auto Finance Co., Marion, Ohio. 

Be Want Ad Dept., inside back cover 


work for é¢ach and every Local 
Price and Ration Board in the 
country. 

“They will permit the individual 
owners to secure just as much 
money for the individual car as 
the law allows without a waste of 
time, effort and gasoline in shop- 
ping for an over-the-ceiling price. 

“In short, they will accomplish 
all of the intents and purposes of 
'RMPR-540 and we don’t believe 
‘that these purposes can be ac- 
complished in any other way. Any 


A-'or all of the automobile dealer 


| members of this association stand 

' ready and willing to assist you and 

| your staff if this proposal is re- 
ceived favorably.” 

Bury paved the way for the 
: PATA proposals with these intro- 

ductory observations: “The auto- 

: mobile dealers of America and 
the OPA are both agreed on the 
basic fundamentals of used-car 
price ceilings. We both agree on 
the necessity for this type of 
price control to curb inflation. 
We both want the regulation to 
work successfully. 

“We both realize that a black 
market in used automobiles is 
flourishing and that this black 
market starts with the individual 
owner of a car and ends with the 
| individual purchaser of a car. 

“T believe we are both agreed 
that as the situation now exists, it 
is impossible to police the regula- 
tion with any degree of effective- 
ness. 
| “Resultantly, RMPR-540, the used 
‘ear price ceiling regulation, has 
become a laughing matter in the 
| minds of most car-owning individ- 
- uals and many so-called automobile 
dealers. Only the legitimate auto- 
mobile dealers and a few serious 
thinking individuals are _ suffi- 
; ciently concerned about the trend 
|of events to face the issue 

honestly.” 


| 

| Black 

| (Continued from Page 1) 

| regard for the Used Car Price Ceil- 
jing Regulation, and the enforce- 
‘ment of such sales has been 
grossly neglected. 

| “Therefore, be it resolved by the 
‘board of directors of the North 
Carolina Automobile Dealers Assn.: 

“First, that we do petition the 
Office of Price Administration to 
enforce strictly the Used-Car Price 
Ceiling Regulation in the cases of 
individual sales; 

“Second, that unless such en- 
forcement can be made, that MPR 
540 be abolished; 

Third, that a copy of this resolu- 
tion be sent to Chester Bowles, 
administrator, Office of Price 
Administration, Washington, D. C.; 
North Carolina Price Administra- 
tion Office; North Carolina mem- 
bers of congress; National Auto- 
mobile Dealers Assn.; other state 
associations and Automotive News. 


PATA Names Martin 


PHILADELPHIA.—A. A. Martin, 
Pontiac dealer in Germantown has been, 
| appointed a member of the board of 
| directors of the Philadelphia Auto- 
‘mobile Trade Assn. to fill a vacancy. 
His term will expive Dec. 31, 19465. 
Martin until recently was zone man- 
ager for Pontiac. 
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_ to what too many of us think, the tug of war 
has not radically changed the proportionate purchasing 
power of our three economic classes. Today, the big guy 
on the left, your middle-class American, pulls 50 per cent 
more buying weight than all the rest of our people put 
together. According to the latest available figures, these 
middle millions are still your best prospects, making 60 
per cent of the nation’s purchases, after savings and taxes. 


“W ell-balanced reading ... I’m 


aspirational, acquisitive middle millions whose desires, 
diagnosed in our continuing studies of reader reaction, find 
unique editorial prescription in the balance we have long 
maintained between authoritative articles and fine fiction. 
“I get more really worthwhile in- 
formation from The American.”’* 
America’s middle millions are your best customers. Your 
best customers read The American Magazine. Therefore, 


your happy medium to America’s middle 


interested in it all, equally.”* ogariee OF Wey millions is The American Magazine. 
4, 


These are the people for whom we publish AS 


The American Magazine ... the ambitious, 


BOB SCHIRMER, Detroit Manager 
BOB WOODRUFF, American Magazine Representative 
The Crowell-Collier Publishing Company 
General Motors Building, Detroit, Michigan 


THE CROWELL-COLLIER PUBLISHING COMPANY 


“ny "Quotations from our continuing studies of 


reader reaction and letters to our editor. 


250 PARK AVENUE, NEW YORK 17, N. Y. 


Publishers of The American Magazine, Collier's, and Woman's Home Companion 


THE HAPPY MEDIUM TO AMERICA’S MIDDLE MILLIONS 
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Henry Retires After 21 Years... 


AAA Launches Drive 


Against Diversion 


By Mel Adams 
Staff Correspondent 

CHICAGO. — Passage of resolu- 
tions with “teeth” highlighted the 
annual meeting of the American 
Automobile Assn. 
here at the 
Palmer House 
last week. 

Other features 
included a testi- 
monial dinner and 
tributes galore 
for Thomas P. 
Henry, of Detroit, 
who retired as 
president after 21 
years of outstand- 
ing service, to be 
succeeded by 
Henry J. Brunnier, of San Fan- 
cisco, who was voted in unani- 
mously by delegates representing 
644 motor clubs and _ branches 
affiliated with the national body. 

Brunnier for many years has 
played a prominent part in the 
affairs of the AAA, serving on the 
exetutive committee since 1941. 
By profession he is a consulting 
structural engineer, with numer- 
ous achievements to his credit. 

Declaring his belief that “auto- 
mobile manufacture will start 
right where it left off for war 
work four years ago,” Charles 
F. Kettering, vice-president and 
research head of General Motors 
Corp., continued by saying that 
“then the changes, if any, will be 
dictated by the public, whether 
they call for faster cars, lighter 
cars or cars with larger luggage 
compartments,” and “we'll try to 
give the public what it wants.” 

Kettering gave an insight into 
the future by stating that gasoline 
300 percent more efficient than the 
present 100-octane fuel has passed 
laboratory tests. 

Resolutions passed at the meet- 
ing touched upon a wide variety 
of subjects, such as safety and 
driver responsibility, federal-aid 
policy, extent of federal aid, basis 
for sharing construction costs, con- 
servation of cars and manpower 
relief, safety education, more lib- 
eral gasoline rationing after V-E 
Day, continued synthetic rubber 
production, opposition to lifting of 
the midget auto racing ban, repeal 
of automotive excise taxes by Con- 
gress, and the end of diversion of 
automotive tax money. 


Protection of highway revenues 
and cessation of the, diverting of 
“large amounts of motor vehicle 
taxes to non-road uses” was advo- 
cated in the anti-diversion resolu- 
tion, which called attention to con- 
stitutional amendments in 16 states 
forbidding diversion of motor vehi- 
cle revenues. This resolution cited 
“the need for large expenditures 
for reconstruction of old highways 
and the construction of new high- 
ways:'in the postwar period” as a 
major reason why diversion should 
become a thing of the past. 


In the matter of car conserva- 
tion, the AAA stated that “the 
winter of 1944-45 will be the most 
critical one in the nation’s auto- 
motive history” and urged “all 
motorists to do all in their 
power to conserve for the entire 
period of the war their present 
cars. At the same time, it is 
obligatory that federal agencies 


T. P. Henry 


Tire Failures Top 


"43 Trouble List 

CHICAGO. — Chief causes of 
automotive breakdowns during 
1948 were tire failures, it was 
reported here last week at the 
annual meeting of the American 
Automobile Assn. 

The report was based on a 
study of records of 12,000 ga- 
rages under contract to give 
emergency road service to AAA 
members. While tire calls were 
at the top of the list, the num- 
ber was fewer than for 1942. 
However, carburetor trouble rose 
from 498,000 in 1942 to 1,576,000 
in 1948. Calls for ignition serv- 
ice fell from 7,400,000 to 4,100,000. 
Battery failure, up greatly dur- 
ing the war, remained at about 
the same level as the previous 
year. 


speed up programs for the relief 
of manpower shortage in automo- 
tive maintenance establishments, 
for the production of garage 
equipment and automotive parts, 
and the manufacture of passen- 
ger car tires.” 

The gasoline rationing program 
after V-E Day should equalize B- 
card rations throughout the coun- 
try and raise the ceiling substan- 
tially for both these and A-card 
rations, it was recommended. Also 
advocated was improvement in the 
quality of gasoline for civilians. 


Regarding synthetic rubber fac- 
tories, the AAA program called for 
keeping in continuous operation “a 
substantial portion of the better 
and more efficient plants.” It also 
urged “that other such plants, 
wherever feasible, be kept in a 
standby condition for emergency 
use,” and that the government 
“always maintain a stock of rub- 
ber amounting to at least one 
year’s overall requirements.” 


The $5 federal use tax should 
follow automotive excise taxes 
into oblivion, it was advocated in 
another resolution, which stated 
that the excise taxes were adopt- 
ed in 1982 as an emergency 
measure; that the use tax has 
proved “unpopular, unsound and 
uneconomic,” and that both types 
of levies “have no place in the 
normal, peacetime tax structure.” 


Only when gasoline, tires, parts 
and mechanical manpower are 
available for all civilian purposes 
should there be any relaxation of 
the ban on automobile racing, and 
it was a mistake to do so at this 
time in the case of midget cars, the 
association stated. 


Posting of adequate security by 
motorists involved in accidents re- 
sulting in dealth, bodily injury, or 
property damage in excess of $50, 
a new feature of the AAA safety- 
responsibility program, was recom- 
mended. 


Federal highway aid proposals 
included a yardstick based on 
transportation needs and confined 
to general purpose roads of na- 
tional significance, with one agency 
at the national and one at the 
state level to administer the joint 
federal and stage undertakings, 
and with funds available to states 
by the federal government on a 
basis not exceeding 50 percent of 
the construction cost. 


Ford to Make 
Jettison Tanks 


DEARBORN. — Ford Motor Co. 
has been awarded a contract by 
the Army Air Forces Technical 
Service Command to fabricate a 
jettison-type gasoline tank for 
aircraft. 


VICE-PRESIDENT in Charge of Sales K. B. 


NEARLY 500 FORD DEALERS from the Atlanta, Jacksonville and Charlotte branch territories were present at. 


a recent Atlanta meeting, 
Standing at the speakers 
manager of Richmond branch; C. 
of Jacksonville branch; C. A. 


which was addressed by Henry Ford II 
table (note “Forward with Ford’’ 
P. Holland, assistant 
Burgdorf, manager of Charlotte branch; Alan Chapel, Dearborn service department; 


an 
slogan) are, left 
manager of 


d Jack D 
to 
Jacksonvill 


avis, Ford general sales ma . 
7 John Connors jr., assistant 
le branch; F. F. Davidson, manager 


J. Burke, manager, Atlanta branch; Davis; Ford; C. R. Beacham, Southeastern regional manager, Che 


Pa.; 
and R. 


H. M. C 
R. 


Auto Demand Leads 


In Small Towns 

NEW LONDON.—Automobiles 
lead the list of postwar demands 
in the average small New Eng- 

d town, according to a survey 

sponsored by Colby Junior Col- 
lege. The conclusion was reach- 
ed in this town, which has a 
population of 1,080. It was se- 
lected as a typical community in 
research on postwar needs. 

Many farmers stated they 
were eager to replace old trucks, 
tractors, power lawn mowers 
and other equipment. 


Treasury Sells 
916 Trucks, 100 
Cars in Week 


WASHINGTON. — Treasury Pro- 
curement reports that the number 
of surplus used trucks sold last 
week totaled 916. Remaining on 
hand are 7,491, of which 3,958 have 
been inspected. 

One hundred surplus used cars 
also were sold and 959 still remain 
on hand, of which 649 have been 
inspected. 


Trucks are located in the follow- 
ing regions: Boston, 276; New 
York, 299; Washington, 788; Cin- 
cinnati, 1,756; Chicago, 270; At- 
lanta, 662; Fort Worth, 383; Kan- 
sas City, 178; Denver, 104; San 
Francisco, 1,848; Seattle, 925. 


Elliott and Assistant Sales 


Manager Tom F. Laughlin, 7 a copy of the Automotive News 1944 Almanac, 


bring J. A. Haslam and 
durin 


Studebaker sales department. 


Navy while a distric 
and Snyder; 


E. Snyder up to date on trade developments 
their service with the armed a - 
Haslam, 
formerly assistant zegrene’ manager at Philadelphia. 
manager at Pittsburgh. 
(bottom) Elliott and Haslam. 


Both men have just rejoined the 
a lieutenant colonel in the Army, was 
Snyder enlisted in the 
ft to right (top) Laughlin 


unningham, manager, Washington branch; 
Anfin, assistant manager of Chester branch. 


Emerson Planck, assistant manager of Washington 


branch, 


Larger Down Payments Seen 


If Purchases Over-Extend 


CHICAGO.—A forecast that an 
over-extension of purchasing will 
be curbed through requiring larger 
down payments was made by 
Elmer E. Schmus, vice-president 
of First National Bank, of Chicago, 
before the 11th annual convention 
of the American Finance Confer- 
ence here. 


At the same time, he asserted, 
“installment sales finance com- 
panies should enjoy a sizeable 
volume for a number of. years, 
probably exceeding the peak vol- 
ume of 1941.” He expressed the 
belief that banks must service 
car dealers as finance companies 
do to offer serious competition 
in this field. 

It is impossible to project with 
any degree of certainty when new 
car production will be resumed, 
Ray Chamberlain, executive vice- 
president of the National Auto- 
mobile Dealers Assn., told the 
conference. 


“Everything, including dates and 
rate of output, depends first upon 
the duration of the war against 
Germany and Japan,” Chamberlain 
said. “The other factors are the 
speed with which manufacturers 
can clear their floors, replace ma- 
chinery and otherwise convert to 
peacetime production, along with 
the question of unemployment.” 


Despite these uncertainties from 
a time standpoint, Chamberlain 
advocated the centering of much 
attention by both dealers and 
manufacturers to postwar planning 
in terms of markets, merchandis- 
ing, design and retailing operations 
in general. For the present, he 
declared, dealers have plenty to 
occupy themselves on such mat- 
ters as price ceilings, rationing of 
cars, gasoline and tires, other 
regulations, and taxation. 


Federal Dealers 


In N. Y. to Meet 


NEW YORK.—Dealers of Fed- 
eral trucks in the Greater New 
York area will meet at a luncheon 
Tuesday (Nov. 28) in the Belmont- 
Plaza Hotel here. 


Representatives of 26 Federal 
dealer organizations are expected 
to attend to discuss present prob- 
lems and postwar markets. Carl 
Loud, sales manager of the Federal 
Motor Truck Co., will represent 
the factory at the meeting. 


New Chevrolet Dealer 


GLOBE, Ariz.—(UTPS)—Gila Motor 
Co. (Chevrolet), formerly owned by 
Henry Allen and F. G. Floss, has been 
sold to Don Diggs. It now is known 
as Don Diggs Motors. 


E. M. Morris, president of 
Associates Investment Co., South 
Bend, was elected as president of 
the AFC. Other officers chosen 
for a one-year term were: Clar- 
ence L. Landen, president 6f 
Securities Acceptance Corp., 
Omaha, and Maxwell C. 
president of Pacific Finance 
Corp., Los Angeles, vice-presi- 
dents; J. W. R. Tennant, presi- 
dent of Tennant Finance Corp., 
Chicago, secretary-treasurer, and 
Thomas W. Rogers, Chicago, 
executive vice-president. 


K. B. Elliott, vice-president of 
Studebaker Corp., in an address at 
the convention, declared that de- 
spite the huge accumulation of 
savings during the war, the con- 
suming public will want automo- 
biles, new homes, education, house- 
hold appliances and other funda- 
mentals on a scale that will bring 
about a big revival of instalment 
purchasing. 


Chicago Dealers 
Lose Plea for 


WMC Relief 


CHICAGO.— Officials of the Chi- 
cago Automobile Trade Assn. and 
a committee of dealers from this 
area have just made an unsuccess- 
ful attempt to get relief from the 
War Manpower Commission’s labor 
priorities committee in the matter 
of urgently needed mechanics, the 
CATA disclosed last week. 


Laying all cards on the table, 
the dealer group told Lester 
Brown, Chicago area WMC direc- 
tor, that “the repair and mainte- 
nance of essential passenger cars 
and trucks may reach a breaking 
point during the winter months 
unless further consideration is 
given to the hiring of mechanics 
under the referral program.” 

For the present, Brown replied, 
the Chicago area must be con- 
sidered in a most critical labor 
shortage situation, with 110 firms 
singled out in a “must” program 
as being in need of 12,800 workers 
immediately to meet increased 
war-production demands. 

Brown added that, for the pres- 
ent, shop-mechanic requirements 
must be passed up. He indicated 
that there is little prospect for 
automobile dealers in this vicinity 
to secure additional manpower, 
except for returning war veterans, 
for the next 30 to 60 days at least. 

In the matter of applications for 
reasonable adjustments of employ- 
ment ceilings, Brown further indi- 
cated that the WMC will consider 
applications from some dealers lo- 
cated in areas near war plants. 
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BUY WAR 


What time ts tt: 


ITH every minute, it gets closer to 

“V” Day, and with every minute that 
it does, some change is wrought in the busi- 
ness picture. 

Anticipating the inevitable changes... 
and keeping abreast of the developments 
which make change a certainty ...are the 
inescapable responsibilities of men in man- 
agement positions today. Reporting these 
developments for management-men ...and 
predicting the changes dictated by the logic 
of events ... is the service which Business 
Week performs. 

For with events in far-off places affecting 
business decisions right on Main Street, 
with new opportunities developing in mar- 
kets both at home and abroad, no man faced 
with management problems can afford not 
to be up to the minute on the news as it re- 
lates to business, And, as demonstrated in 


study after study, for this service manage- 
ment-men inevitably turn to Business W eek. 

What's this mean to yow asan advertiser? 

It means you can count on finding man- 
agement-men—and none but management- 
men—among the readers of Business Week: 
and that, dollar for dollar, your advertising 
appropriation buys access to the attention of 


more management-men through Business 
Week than through any other national 
magazine. 

So when you have a message for manage- 
ment-men—and who hasn't, these days?— 
the place to put it and keep it is in the pages 
of management’s preferred magazine for 
business news, Business Week. 
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NEW HYDRAULIC BRAKE intensifier by Pesco which is designed to 
make a faster action possible in either full air or air or vacuum 0 erated 
Complete in a single package, it is said to simplify service and 


hydraulic. 


maintenance, save many parts and be easily installed on any track. 


| 


For Better Trucks 


Pesco Has Six Postwar Products | 
Near Announcement Stage 


Epitor’s Note: Because auto- 
motive suppliers in prewar were 
responsible for many develop- 
ments on cars—and undoubtedly 
will be again in postwar, AuTo- 
motive News presents herewith 
the second of a series of articles 
detailing the plans and projects 
of these manufacturers. 

By Jack Weed 

CLEVELAND. — Six new prod- 
ucts for postwar are in or near the 
announcement stage at Pesco 
Products Co. here and most of 
them are designed primarily for 
truck, bus and tractor use. Each, 
too, is the end result of one of the 
| most complete experimental labora- 
| tories of its kind for research and 
development work in hydraulics 
and fluid-handling devices. 


While a major part of Pesco’s 
wartime development work was 
confined to aircraft operating 
mechanisms and the handling of 
fuel under adverse working condi- 
tions, the research work done has 
been invaluable in the develop- 
ment of these new postwar 
products. 


Some of the new developments 
coming out of this experimental 
laboratory include: 

Brake Intensifier. The new 

Pesco “Univac” brake intensi- 
fier, just being announced, is a 
compact “package” unit particu- 
larly for heavy-duty vehicles such 
as trucks and buses. A similar 
unit, of lighter weight, is available 
for aircraft wheel brake systems. 

This unit has been designed to 


A PERSONAL CALL! 


oe SERVICE SUPERVISORS know it’s a fact! To sell 
a factory-endorsed service tool program to “the boys 
in the shop” requires man-to-man persuasiveness, plus 
actual display and demonstration of recommended tools. 


And a single call only scratches the surface. There must 
be persistent, methodical call-back and follow-up. Per- 
sonal calls and re peated calls are the only way to do the job! 


This is exactly the job that Snap-on has been successfully 
doing for 25 years... and can do on a sustained, nation- 
wide basis for any manufacturer interested in better serv- 
ice for his postwar models. The Snap-on organization 
covers the service front... everywhere! Snap-on 
field men intensively comb 600 sales territories. 
They bring the tools right to the mechanic's bench 
... display and demonstrate them . . . check the 
mechanic’s needs . . . and methodically build up 
and maintain the individual kit to high efficiency. 


Call in Snap-on! We can help create a postwar service 
tool program specialized for the most efficient servicing 
of your own cars .. . and standardized to handle all makes. 
From initial planning of your program . . . and straight 
through to the final step in distribution, Snap-on can 


help! Write, 


SNAP-ON TOOLS CORPORATION 


8082-K 28TH AVENUE 


KENOSHA, WISCONSIN 
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permit lower pedal pressures and 
instantaneous braking response— 
claimed to be faster in action 
than the full air brake, or air 
or vacuum- operated hydraulic 
brake unit. This more responsive 
pedal “feel” is said to give the 
driver greater control and a new 
sense of security which in turn 
should mean less hazard in ad- 
verse traffic conditions. 


The unit, which is completely 
self-contained, is merely connected 
in the line between the master 
cylinder and the wheel brake. 
There is no bracket thrust, so it 
can be mounted in any suitable 
place on the chassis. Only a mini- 
mum of piping is needed. No rods 
or levers are required. This pacek- 
aged construction is said to insure 
simplicity of installation and 
maintenance. 


Clutch Actuator. Also now be- 

ing announced is the new 
Pesco “Hydrolease” clutch actua- 
tor for trucks, buses and other 
equipment utilizing clutch mecha- 
nism. Making use of hydraulic 
principles, this product is claimed 
to greatly reduce friction, weight 
and consequently cost, since it 
eliminates a number of mechani- 
cal working parts. Furthermore, 
the unit is designed to materially 
cut the normal clutch pedal pres- 
sure. An automatic adjustment 
feature permits full wear of the 
clutch lining and _ provides. a 
mechanism free of a_ slipping 
clutch due to improper adjustment. 


3 Tractor Implement Pump. In 
collaboration with several trac- 
tor and road machinery manufac- 
turers, Pesco is developing hydrau- 
lic pumps and accessory control 
units for tractor-mounted farm 
implements and various heavy-duty 
construction tools. 


4 Power Package. An electro- 
hydraulic “power package” is 
another new Pesco development. 
This unit combines an electric 
motor-driven hydraulic pump, res- 
ervoir, necessary control valves 
and pressure switch into one com¢ 
pact package to furnish hydraulic 
power control wherever a wire can 
be run. Because this unit is in- 
stalled at the point of actuation, it 
eliminates long lines of hydraulic 
tubing. The packaged construction 
spells simplified installation and 
maintenance. First designed for 
use On large airplanes, the unit in 
modified versions has wide poten- 
tial applications on various other 
machines and equipment including 
truck equipment. 


Hand Hydraulic Pumps. Pesco 

now has available hand- 
operated hydraulic pumps of new 
high pressures. These units are 
suitable for a wide variety of uses 
on various pieces of equipment. 


6 High Pressure Hydraulics. 
Pesco has been conducting a 
good deal of development work on 
a@ new hydraulic system of 3,000 
pounds per square inch pressure 
rating. This system, of course, in- 
volves pumps and the related con- 
trol valves and other accessories. 

This is not a complete list by any 
means of all Pesco postwar prod- 
ucts as many other interesting 
projects are under way in the 
Pesco laboratory. Pesco engineers 
readily admit that probably some 
of the projects will be discarded 
in time for one reason or another, 
but they also declare that some of 
the projects without doubt will be 
successfully developed, resulting in 
further availability of new and bet- 
ter products for the automotive, 
aircraft and other fields of industry. 


NADA Appoints 
Committees for 


Convention 


WASHINGTON.—Committee ap- 
pointments for the forthcoming 
NADA convention in Chicago have 
been announced by President Dave 
Kelly as follows: 

Nominating, A. G. Miller, Gales- 
burg, Ill., chairman; H. H. Mack, 
Topeka, Kans.; George Lyons, 
Cleveland; Robert Fleigh, Balti- 
more; Ed Hammer, Sheridan, Wyo. 

Resolutions, Robert Ledterman, 
Tulsa, Okla., chairman; Harry O. 
Bell, Missoula, Mont.; Cecil Walker, 
S. Charleston, W. Va.; Arthur H. 
Jones, Hastings, Neb.; E. O. 
Thomas, Asheville, N. C. 

By-Laws, Wm. L. Mallon, New- 
ark, N. J., chairman; D. E. Castles, 
St. Louis; A. J. Dingeman, Oxnard, 
Calif. 
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CAN ENGINEERING SPEED 
LIKE THIS HELP YOU? 


TRANGE contrast to China’s teeming millions 
and primitive hills, the Superforts are speed- 
ing vital aid for a gallant ally. To a patient, 
long-suffering people, these sky giants symbolize 
freedom and new hope...and America poured 
forth many a miracle of ingenuity to hasten 
their coming. For example, when the original 
retraction motors used on the first B-29’s 
proved inadequate to raise and lower the huge 
landing wheels, something had to be done— 
and in a hurry. 
In three weeks, Jack & Heintz engineers de- 
signed and built a test motor for the job. Speci- 


fications called for 5,000 cycles of operation 


he D-Week Miracle > 
THAT SPEEDS AID TO CHINA 


without stop; the Jack & Heintz unit delivered 
20,000. In two weeks more, production models 
were delivered for installation. Today, thousands 
of these Jack & Heintz motors are in service. 
This is only one of the 20 Jack & Heintz prod- 
ucts used on the B-29. 

This ability to solve a tough precision en- 
gineering and manufacturing problem quickly has 
been of great value in war production. It can be 
equally effective in attacking the complex technical 
problems that must be solved almost overnight 


if reconversion is to be speedy and successful. 
* & * 


Jack & Heintz, Inc., Cleveland, Ohio, manufacturers 
of aircraft engine starters, generators, gyro pilots, 


gyro flight instruments, magnetos, motors. 


=i0S— 


JACK a HEINTZ 
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the 4th Dimension 
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The New Man Slips In 
With Yell For Help 


By Robert M. Finlay 


With this column, Pete Wemhoff 
bows out of this space, and I, with 
some misgivings, slide in. The 

misgivings have 
nothing to do 
with the fact that 
Pete has just 
fathered his 
fourth, a boy, 
Philip, and that 
I am afraid of 
catching some 
contagious _ spell 
of fecundity that 
may hover around 
advertising men. 
As a matter of 
fact, I had No. 3, 
a girl, Mary, six weeks before, so 
we'll keeps the kids out of this. 

It’s just that all I know about 

advertising is what I read in the 


papers. But Pete says not to let 
that worry me. Since I don’t know 
anything about it, at least I'll start 
out fresh. In the newspaper busi- 
ness, that is known as the give- 
him-enough-rope approach. The 
editor tosses a new job at you, and 
when you protest that you don’t 
know anything about it, he mum- 
bles through his whiskers: 


“Hell, that’s nothing. Neither 
did the guy ahead of you.” 


In this particular case, of course, 
that’s treading on territory, a trifle 
tender. 

There’s one more thing about 
this bright approach. It’s like 
turning a two-year-old loose in a 
tidy house with a gob of finger- 
paints—and printer’s ink doesn’t 
wash off very readily. However, 
I'll try to keep the column clean 
with a little help from the readers. 


THEY’LL GUIDE Pontiac’s postwar sales. 
Motor division’s sales department is pictured here in session. 
Don U. Bathrick, general sales manager; . 

East, and M. C. Thompson, assistant general 
sales manager in charge of the West 


sales manager in charge of t 


All of which leads up to the point 
that I’m looking for stories about 
autos and ad men. 

Anybody who has a stray story— 
or knows a man who has a friend 
who knows a story—can find a 
loving home for it here. 

Thanks. 


Council Stays 
Revealing plans to carry on its 
activities for some time after the 


The High Command of Pontiac 
Left to right: 
Davison, assistant general 


war, the War Advertising Council, 
in a message to industry leaders 
throughout the country, emphasized 
the need for continuing in the re- 
construction period the _ public 
service rendered by business dur- 
ing the war “in mobilizing its ad- 
vertising power to enlist public 
cooperation on home front 
problems.” 


Total victory, the council pointed 
out, will be followed by problems 
of employing 13,000,000 men; of 


The hunger that does not die... 


most eager news machinery ever known. Into its daily 


The insistence of man’s mind on information is as 
urgent as the hunger of his belly for food. Since he 
first began to think, man has demanded answers to 
his questions about the world he lives in. 


By the answers he accepts he will guide his actions 
whether those answers be truth or falsehood, fact or 
fiction, science or superstition. 


That is why, as the world grows more complex, 
truth in the news of the world grows more vital. Men 
who understand each other work forward together, as 
friends. Men who misunderstand each other make war 


and kill and die. 


As an American, you are served by the swiftest and 


task, your magnificent working press pours more abil- 
ity, integrity, and fearless, tiretess energy than has per- 
haps been poured into any other job men do for man. 


And to help you make the most of your news, we 
publish Newsweek. Newsweek brings you the facts of 
the week, in quick and clear synopsis. Newsweek gives 
you interpretation of the news by the ablest minds we 
can find. Newsweek gives you forecast of news to come 
with a record that is unique in the world of publishing. 

You will know your world better when you know 
Newsweek—as millions of the world’s best-informed 
people can tell you from their own experience with 


Newsweek! 


- 7 
a ™ 
: 


*In designating the readers of NEWSWEEK as Significant People, 
we merely compress into two words their all-around “far-above- 
averageness — both mental and material. The intrinsic 
character of NEWSWEEK attracts such people naturally. Their 
unusual “mental acquisitiveness,” and their eager interest 

in the new, are qualities that make them especially receptive 

to your advertising. Qualities which have led them to NEWSWEEK 
in such numbers that its circulation has risen 78¢4 in six years, 
while its advertising revenue (among all general magazines) 
has advanced from twenty-second to fifth place. 


A WELL-INFORMED PUBLIC IS AMERICA’S GREATEST SECURITY 


NEWSWEEK... 


to report, 

to interpret, 

to forecast the 
truth of human 


affairs for America’s 
Significant People* 


holding the national income at 
about $140,000,000,000; and of estab- 
lishing greater unity between «the 
fighting men and civilians, be- 
tween business and government, 
and between management and 
labor. 


“The peace must be secured 
and preserved,” the council de- 
clared. “A future depression, with 
its threats to every home and 
business, must be avoided at all 
costs.” 

The council asserted its purpose 
in peace as in war will be: To 
utilize advertising in the interest 
of all the people; to give by its use 
an example of advertising as a 
social force in a nation at peace; 
to give a continuing demonstration 
of the willingness of business to 
cooperate with national leaders and 
leaders of government; and by 
these means to conduct “on the 
highest plane the finest type of 
public relations possible for adver- 
tising and business.” 


For Dealer 

A natural for the auto dealer is 
the current safety program sup- 
ported by the War Advertising 
Council, the first unified advertis- 
ing campaign ever launched to put 
a nationwide brake on carelessness. 


In its campaign booklet, the 
council puts emphasis on the dan- 
ger of zooming auto accident rates 
after victory in Europe, since 
drivers are raring to go, roads are 
out of repair, traffic enforcement 
personnel has been cut and mil- 
lions of cars are only a jump ahead 
of the repair shops. The dealer’s 
tie-in ad can offer a constructive 
answer for that last condition. 


Job Ahead 

A poll conducted by the Assn. of 
National Advertisers pointed up a 
public-relations job for the boys, 
by the way. The average man of 
those polled, and it was a nation- 
wide sample, believes that indus- 
try is taking in a neat 30 percent 
war profit, and that’s too much. 
Ten percent is OK, he feels, but 
not 30 percent. 


Who’s getting 10 percent? 
More Study 


Marketing and distribution prob- 
lems must be given’ greater 
scientific study if postwar con- 
sumption goals are to be achieved, 
T. G. MacGowan, manager of the 
marketing research department, 
Firestone Tire & Rubber Co., told 
a meeting of the Sales Executives 
Club of New York. 

“Distribution improvement has 
lagged behind product and pro- 
duction improvement,” he _ said, 
“because managements were in 
many cases. not distribution- 
minded, because a pitifully small 
number of trained people worked 
on the technique of distribution, 
and because exceedingly paltry 
sums, by and large, were spent on 
distribution research.” 


Meehan Shifts 


Joseph C. Meehan, formerly 
with Magazines of Industry, Inc., 
as associate editor of Distribution 
Newsletter, has joined the public 
relations department of Geyer, 
Cornell & Newell. Meehan was 
formerly advertising news editor 
and business news writer for the 
New York World Telegram for 14 
years. Before that he was assistant 
account executive with Batten, 
Barton, Durstine & Osborn. 


Market Man 


Elmer L. Sylvester has been 
named marketing counselor to the 
sales and contact staff of Visual 
Training Corp., Detroit. After 
serving in sales posts for Delco 
division, GM, and Nash-Kelvinator, 
he became publication manager of 
B. C. Forbes Publishing and then 
manager of the Ladies Home 
Journal in the Detroit office of 
Curtis Publishing. 


Skinner Moves 

Frank Skinner leaves Pontiac 
Motor Division Dec. 1 to return to 
the creative staff of MacManus, 
John & Adams, Inc., Pontiac’s ad- 
vertising counsel. 


To the Coast 

W. A. Dunlap, formerly man- 
aging editor of the Kiwanis Maga- 
zine, has joined Pathfinder, and 
will represent this news weekly on 
the West Coast. He has estab- 
lished headquarters in the Pacific 
Mutual Building in Los Angeles. 
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NO SEATS IN YOUR CARS... 
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Foamex is the right kind of seating for your postwar cars, 
because Foamex can be kind to so many kinds of people. 


The same Foamex seat can cushion all sorts of folks— 
light ones and heavy ones, big ones and little ones—with 
the same super-relaxing comfort. 


Here’s why. Nothing’s so soft as air. Foamex teems 
with tiny, breathing air cells. They make it so sensitive, 
it can cradle a baby tenderly. 

And Foamex is latex—with its natural springy-ness 
many times multiplied by Firestone’s foaming process. 
It’s so deeply resilient, it won’t pack hard under a three- 
hundred-pounder. All this air-celled comfort is welded to- 


STRADEMARK 
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FOoAMEX 


gether, permanently. That means a big hit with women 
because it means Foamex seats stay plump and smooth 
for the life of the car. There are no innards to shift, lump 
or sag in molded Foamex seating. 

So remember what a swell ally Foamex will be in your 
postwar battle for business. Right now, all Foamex goes 
into a more important battle. Its unmatched cushioning 
properties are needed to shield fighting men from con- 
cussion and shock. 

P.S. The ideal covering for Foamex seats—VELON,* 
Firestone’s wonder fabric. Makes smarter colors practical. 


For the best in music, listen to the Voice of Firestone, every Mon- 
day evening over the entire NBC coast-to-coast network. 
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Rubber’s Future 


Rests In Lap of Science, 
Says Goodrich Official 


AKRON. O.—Future of rubber 
and of rubber goods manufacturing 
is in the lap of scientists and not 
in hands of either politicians or 
economists, George W. Vaught, 
vice-president of B. F. Goodrich 
Co., said at a meeting of the Akron 
Rotary Club here. 


“Chemists, engineers and produc- 
tion men will design the broader 
field in which rubber is_ used. 
Unrestricted production is the only 
solution for full employment, a 
higher standard of living and an 
economy of plenty,” he declared. 

“When average rubber consump- 
tion in China, Russia and India 
can be brought up to one-half the 
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level of America’s normal peace- 
time consumption what now looks 
like a material surplus may be 
converted into a serious rubber 
shortage. 


“These three countries, to say 
nothing of the many other coun- 
tries of the world, if brought up 
fully to American standards of 
rubber consumption, would require 
4,500,000 tons of rubber a year, 
nearly twice as much as the antici- 
pated world supply of natural and 
synthetic rubber after the war.” 


He advocated retention of a sub- 
stantial portion of the nation’s 
synthetic rubber facilities for se- 
curity reasons, the opportunity of 
competition between the natural 
and synthetic, and a free hand for 
research with an objective of im- 
proving world living standards 
through the development of new 


uses for rubber of all types. 


Vaught discussed some of the 
new products of rubber and plastic 
materials which will be available 
after the war and said that invest- 
ment in the rubber goods manufac- 
turing industry no longer need be 
looked upon as a “commodity 
speculation.” 


Rubber Group to Meet 


DETROIT. — Christmas dinner and 
meeting of the Detroit Rubber and 
Plastics Group will be held Dec. 8 in 
the Colonial room of the Detroit- 
Leland hotel. 


Maj. W. S. Rigby, of the Detroit 
Office of Ordnance Intelligence, will 
be the principal speaker. is subject 
will be the development of enemy 
transport and combat equipment as 
shown by captured material from both 
the German and Japanese fronts. He 
will place particular emphasis on 
enemy applications of rubber or its 
substitutes. 


More Competition 


Richmond Department Store Plans 
To Enter Auto Service 


RICHMOND, Va.—Plans for the 
construction after the war of a 
twelve-story building at Sixth and 
Broad streets have been announced 
by Miller & Rhoads, Inc., depart- 
ment store operators here. In addi- 
tion the company expects to convert 
the Richmond garage property at 
Sixth and Franklin Sts. into a park- 
ing and service structure and in- 
stall there a stock of automobile 
accessories, particularly tires and 
tubes. A parking service will be 
maintained between the store and 
garage, and plans also are intended 
to establish a parcel delivery serv- 


For that “Touch of Tomorrow” 
on Postwar Models... 


@ Edge-lighted dials of ——€ 


Plexiglas 


e To add that “touch of tomorrow” to postwar models, 
take advantage of the crystal clarity and brilliant lustre of 
Piexic.as. This transparent plastic adapts itself to scores 
of applications including horn buttons, radiator ornaments, 


auto- 


radio grilles, instrument and clock dials, escutcheons and 


ice from store to car and from 
store to homes. 

“The new Broad street building 
is designed with revolutionary 
structural principles and details,” 
Bates said. “These include new 
high-speed elevators, glareless ‘day- 
light’ illumination, safety escala- 
tors and ‘electric eye’ doors which 
open and close automatically. Spe- 
cial flooring throughout is designed 
to reduce shopper and employe 
fatigue. Air conditioning to elimi- 
nate drafts will be used throughout 
the building. 

“Television facilities are planned 
to link up windows, the auditorium 
and departmental events through- 
out the store, as well as reception 
of special news, sporting events 
and educational program originat- 
ing outside the building.” 

Among the customer service fea- 
tures planned are a shopping. bu- 
reau and telephone shopping cen- 
ter with telegraph and cable facili- 
ties. The building also will include 
a subpostoffice and facilities for 
the payment of gas, electric- 
telephone bills as well as a travel 
bureau. 


Shaffran Heads 


Export Service 


DETROIT.—R. L. Shaffran has 
been named service manager of 
the Chrysler Export division. The 
appointment was ' 
announced by C. 

B. Thomas, presi- 
dent of Chrysler 
Export. 

For some two 
years, Shaffran 
has been assist- 
ant service man- 
ager of Chrysler 
Export, having 
previously occ u- 


GLAS are among scores © 
i applications. Size, ome, 
color, lettering and marking - ne 
designed to harmonize with the in 


terior styling. 


pied posts there 
as technical serv- Shaffran 
ice manager and 

as service engineer. Before he be- 
came associated with Chrysler Ex- 
port, Shaffran was engaged in 
service work in the automotive 
industry for several years. He has 
been with Chrysler Export since 
1936. 


body hardware. 


Numerous prewar uses of PLEXIGLAS in motor cars 
proved the permanence of its transparency, which has 
been conclusively confirmed by three years of combat 
service on every type of Army and Navy plane. 


The motor car industry already knows from experience 
how easily PLexicLas can be molded in mass-production. 
Postwar models will offer many opportunities to use its 
gem-like beauty, its ability to pipe light and its adaptability 
to three-dimensional effects. Specify PLExicLas moldings 
on your blueprints. 


Mack Engineering Post 


Goes to Michell 


NEW YORK.—Appointment “of 
William P. Michell as assistant 
chief engineer of Mack Trucks, 
Inc., was announced last week by 
L. C. Josephs, Mack vice president 
and chief engineer. Michell recent- 
ly returned from Great Britain 
where he had been serving in an 
advisory capacity on military truck 
transport at the invitation of the 
British government. 


He began his engineering career 
with the Whitlock Co. in Hartford, 
Conn., before going overseas as a 
first lieutenant in World War L 
After the war he returned to Whit- 
lock, eventually going with Ace 
Motor Corp. as shop superintend- 
ent. He joined Mack in 1923 as a 
shop engineer and through a series 
of promotions became assistant to 
the chief engineer in 1937. 


For additional information, telephone or write to our 
Detroit Representative: W. E. Biggers—619 Fisher Build- 
ing—Madison 1500. 


Only Rohm & Haas Makes PLeExicias 


radiator ornament t 
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Pomeroy, Racz Open 


Buick Firm in Wheaton 


WHEATON, Ill.—The Suburban 
Buick Co. has _ recently begun 
operations in Wheaton at 227 
Front St. George Pomeroy and 
John Racz, both veterans of the 
Buick organization in Chicago, are 
the co-owners. 


The new dealership carries Buick 
repair parts and GMC trucks, 
Racz said. Servicing is offered any 
make of car, he added. 


New N. C. Parts Firm 


ELKIN, N. C.—Elkin Parts & Equip- 
ment Co. has been incorporated with 
authorized capital of $100, 
scribed stock of $10,000, 
automobile parts. The a 
clude R. H. Reavis, E. P. 
Mayme Reavis, all of Statesville. 


ROHM & HAAS COMPANY 


WASHINGTON SQUARE, PHILADELPHULA, PA. 


Manufacturers of Chemicals including Plastics . . . Synthetic Insecticides . . . Fungicides . . . Enzymes . . . Chemicals for the Leather, Textile and other Industries 


Read Jack Weed’s Beckie for some 
highlights in the service fiel i 
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KANSAS CITY.—(UTPS)—Post- 
war planes that land with ceiling 
zero; helicopters carrying 14 pas- 
sengers at 150 miles an hour in 
commercial service, and a limited 
market for some of the thousands 
of troop-carrier transport planes 
now in service on the world’s bat- 
tlefronts were foreseen at the Air 
Transport Engineering meeting 
held here at the Hotel Continental. 

The nationwide meeting, spon- 
sored by the Kansas City section 
of the Society of Automotive Engi- 
neers, was attended by about 120 
of the topflight engineers of air- 
craft factories and air lines of the 
country. 

Howard Morgan, director of en- 
gineering, TWA, Inc., predicted 
virtually foolproof fiying in which 
commercial air-line pilots can fly 
in any kind of weather after the 
war and hit a runway “on the 
nose.” 

Two new devices, using very high 
frequency radio waves, will guide 
the pilots to easy landings when 
the ceiling is zero, he declared. 

Saying it would take as much 


——Le- 
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Foolproof Postwar Flying 
Seen at SAE Air Parley 


skill to operate a helicopter as any 
other type of airplane, W. Laurence 
LePage, president of the Platt- 
LePage Aircraft Co., of Eddystone, 
Pa., said the future of this type of 
craft is certain enough, but said he 
doesn’t foresee a helicopter in 
every garage. He does envision 
passenger service, and added that 
while helicopter speeds will be 15 
to 20 percent less than that of con- 
ventional airplanes, such planes 
would carry a heavier payload be- 
cause of superior “lift ability.” 

It was James Clyne, executive 
assistant to the vice-president of 
Douglas Aircraft Co., Inc., Santa 
Monica, Calif., who foresaw the re- 
conversion of some troop-carrier 
transports to help fill the require- 
ments of from 300 to 400 additional 
transport planes needed within the 
next few years. He said a useable 
plane could be converted at ap- 
proximately two-thirds the cost of 
a new plane. 

A four-blade propeller, exhibited 
by the Curtiss-Wright Corp., Buf- 
falo, attracted considerable atten- 


ed 


ONE OF THE SUBCONTRACTORS making parts for the all-wood Mosquito 
combat airplane is General Motors of Canada, Oshawa, Ont. Here the 
fuselages are built, first in two vertical halves on concrete forms with plywood, 
which is electronically bonded. The two halves are wired as much as possible 
before being joined together (which operation is shown in final stages above), 
and fuselage is then trucked to De Havilland Aircraft of Canada factory at 
Toronto for assembly with other components. 


Curtiss-Wright, said new mate- 
rials would play a part in plane 
construction of the future. 


tion. G. H. Carledge, chief of the 
materials department, research 
laboratory, airplane division of 


NEW -EesNa DATA BOOK and CATALOG 


Actually this is an engineering handbook. It’s packed full of 
information every design engineer wants to know—full of 
details every purchasing man has to have. 


In easy-to-find, tabulated form it gives you dimensions, 
materials, strength, weight and finish of the thousands of 
Elastic Stop Nuts that are available. 


Right at the time when new products, new designs and new 
problems are heading for the drawing boards, this book puts 
in quick-to-find form, important design facts and special uses 
for these self-locking fastenings. 


This book will save you time and frequently a lot of figuring. - 
Yet it costs nothing. You may have a copy — free. Quantity 
limited. Mail this coupon or drop us a line on your company 


letterhead. 


ESNA 


BY. Se eee heer ee eae 


TRADE MARK OF si 
ELASTIC STOP NUT CORPORATION OF AMERICA > 


Lock fast to make things last 


UNION, NEW JERSEY AND LINCOLN, NEBRASKA 


Quantity Limited 
WRITE ON YOUR COM- 
PANY LETTERHEAD, OR 
ATTACH THIS COUPON 
AND MAIL TO: 


DEPT. 4 1060 BROAD ST., 
MEWARK 2, NEW JERSEY. 


WED eae OD CO epee mt tees ee) RE ae 8” 


Please send me a copy of 
the ESNA Data Book and Catalog. 


County Directors 
Are Elected by 


Minn. Dealers 


MINNEAPOLIS. — Minnesota 
Automobile Dealers’ Assn. an- 
nounces the election of county 
directors to serve for a period of 
two years in conjunction with 
those chosen last year. 

The new directors are M. V. 
Mitchell, Hutchinson; J. J. Jorget- 
sen, Warren; Claus C. Klockner, 
Fairmont; Peter E. Foss, Litch- 
field; F. C. Bigelow, Princeton; 
J. H. Eich, Little Falls; Ed. G. 
Usem, Austin; Myrtle Groth, Fulda: 
H. B. Soitzer, St. Peter; R. W. 
Martin, Worthington; S. M. Pallum, 
Ada; Joe Adamson, Rochester; 
M. G. Brimhall, Fergus Falls; 
C. D. Gustafson, Thief River Falls; 
F. C. Wickstrom, Hinckley; T. M. 
Hicks, Pipestone; E. M. Saul, 
Crookston; P. B. Peterson, Star- 
buck; Norbert Koppy, St. Paul; 
John Rihm, St. Paul; Lawrence 
Berry, St. Paul; C. H. Burmeister, 
Redwood Falls; Horace Johnson, 
Hector; Clif Lockwood, Faribault; 
Jack Schoon, Luverne; Elmer H. 
Nelson, Roseau; Lee Spanner, Hib- 
bing; M. C. Swanby, Duluth; Chas. 
Schesso, Shakopee; J. D. Flaherty, 
Elks River; Ralph Jones, Gaylord; 
A. J. Tenvoorde, St. Cloud; O. A. 
Lindekugel, Owatonna; C. A. Lee, 
Morris; C. M. Peterson, Benson; 
Stan Eddy, Staples; E. G. Worner, 
Wheaton; Hunder Lindstrom, Lake 
City; R. A. Stuntebeck, Wadena; 
B. F. Patton, Waseca; Art Raduenz, 
Stillwater; G. Dettwiler, St. James; 
J. V. Lindberg, Rothsay; E. Bald- 
win, Winona; Glinton Gould, Monti- 
cello; P. J. Quinlan, Canby. 

The following directors were 
elected a year ago, their term expir- 
ing in November, 1945; G. McDonald, 
Aitkin; Ray Carlson, Anoka; 
George Mitchell, Detroit Lakes; 
H. R. Conner, Bemidji; Dan Mur- 
phy, Foley; Steve S. Pyle, Orton- 
ville; George F. Ziesmer, Mankato; 
Ed. Remmele, Sleepy Eye; Clar- 
ence Oswald, Cloquet; Howard 
Habegger, Chaska; E. E. Bettett; 
Walker; J. L. Johnson, Montevideo; 
A. R. Peterson, North Branch: 
George Westlund, Moorhead; F. G. 
Jackson, Grand Marais; Cecil 
Silliman, Windom; John Konshak, 
Brainerd; H. G. Egan, So. St. Paul; 
L. E. Blaisdell, West Concord; Joe 
Syvrud, Alexandria; D. V. Murphy, 
Blue Earth; Ben Feda, Harmony; 
Pete Knutson, Albert Lea; Geo. 
Jorgensen, Red Wing; Sam Reke- 
dal, Elbow Lake; Floyd Whitaker, 
Minneapolis; C. L. Holt, Minne- 
apolis; Ed. Taylor, Minneapolis; 
Ned Warren, Minneapolis; M. J. 
Sanders, Minneapolis; Owen Foss, 
Spring Grove; C. C. Valentine, 
Park Rapids; Wallace Kron, 
Braham; Otto Gildemeister, Grand 
Rapids; S. H. Tufvesson, Jackson; 
Clarence Fisher, Mora; R. Amund- 
son, Willmar; O. W. Younggren, 
Hallock; A. R. Lee, Dawson; Alfred 
Sonju, Two Harbors; L. Wieland, 
LeSueur; Carl Ringner, Lake 
Benton; R. E. O’Connell, Marshall. 


Midland Expands; 
Buys Hupp Bldg. 


DETROIT.—Midland Steel Prod- 
ucts Co., Detroit Pressed Steel di- 
vision, has arranged to increase 
its floor space by 105,000 square 
feet, according to E. J. Kulas, 
president. 

Some 80,000 square feet comes as 
the result of the purchase by Mid- 
land of a building from the Hupp 
Motor Car Co., on Mt. Elliott ave- 
nue. This will be available for 
occupancy at the conclusion of the 
war with Germany. At the same 
time the company is erecting a 
new press building adjoining its 
main plant which will provide an 
additional 25,000 square feet and 
which will be completed Jan. 1. 

The additional floor space will 
enable Midland to increase its pro- 
duction of essential war materials, 
Kulas said. 


Gerity-Adrian 
Resumes Output 


WASHINGTON. — Among the 
Michigan firms the WPB has au- 
thorized to revert to the manufac- 
ture of civilian goods is the Gerity- 
Adrian Mfg. Co. at Adrian. 

This concern specializes in radia- 


tor grilles for the automotive 
trade. 
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Tue national newspaper network 
holds half of all U.S. families! 


It’s a true network— of meshed markets and 
not merely allotted areas; of certain contact and 
certified content, not just plausible possibilities; of 
the colored comics sections of 43 major Sunday 
newspapers selected for size, spread and selling 
power—combined to give countrywide coverage. 

It’s a national network—with more than 
15,000,000 circulation, situated where advertising 
currency can be most productive; concentrated as 
is no other single medium, no customary magazine 
list or average rated broadcast . . . Metropolitan 
Group coverage includes not only the major urban 
markets, but majority coverage in hundreds of 
urban markets, plus coverage enough to be effective 
in literally thousands of trading centers. Combining 
Sunday circulations of many papers in the same 
markets salvages ineffective outlying segments of 
the single paper into a useable and effective sum. 
Altogether Metropolitan Group gathers the better 


buying half of the families in the whole national 
market—at home, and on Sunday. 

It’s a natural network— of gradual growth. 
normal accretion. It is based on a strong attraction 
of universal interest, the colored Sunday comic, 
story in picture and print, more read by more 
people than any other form of literature, classic or 
contemporary, sacred or profane. Its appeal is not 
bounded by age, sex, income or social status. And 
backed by a habit more than four decades old— 
regular readership, every Sunday, year after year — 
by three out of four adults, virtually all children! 

No other type of medium offers so much assured 
reception, so high a certainty of getting to so many 
eyes, minds, pocketbooks. Despite the big space 
unit and four colors, the cost is low! . . . One piece 
of copy, one order, one bill makes buying easy as 
well as worthwhile! Learn more about the greatest 
advertising value of our times... call any office. 


The first national newspaper network... Metropolitan Group 


Boston Globe = « 
Detroit News « New York News ¢ Philadelphia Inquirer ¢ Pittsburgh Press ¢ St. Louis Globe-Democrat « Washington Sta 
Des Moines Register ¢ Milwaukee Journal ¢ Minneapolis Tribune ¢ St. Paul Pioneer Press « ALTERNATES: Boston Herald 
Detroit Free Press « New York Herald Tribune « St. Louis Post-Dispatch « Washington Post ¢ OPTIONAL ADDITIONS: Atlanta Journal 


Comics Section Advertising in: Baltimore Sun + 


Buffalo Courier-Express ¢ CincinnatiEnquirer 
New Orleans Times-Picayune-States ¢ Omaha World-Herald 
San Antonio Express ¢ Springfield Union & Republican 
Long Beach Press-Telegram *¢ Los Angeles Times’ 
San Diego Union «¢ San Francisco Chronicle « 


Columbus Dispatch =e 


Oakland Tribune . 
Seattle Times ¢ 


Chicago Tribune ¢ Cleveland Plain Deales 


Dallas News . Houston Chronicle 
Rochester Democrat & Chronicle 
Syracuse Post-Standard ¢ METRO PACIFIC: Fresno Bee 
Oregon Journal +¢ Sacramento Bee 
Tacoma News Tribune 


e Providence Journal 


Spokane Spokesman-Review « 


220 E. 42d St., New York 17 ¢ Tribune Tower, Chicago 11 « New Center Bldg., Detroit 2 ¢ 155 Montgomery St., San Francisco 4 
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Same Engineering Standards 


Ready for Tomorrow 


Greenlease-O’Neill Adds to Building; 
Installs Control Tower 


KANSAS. CITY.— (UTPS) — To 
handle its wartime auto mainte- 
nance business and prepare for 
postwar service, Greenlease-O’Neill, 
Inc., here, oldest Oldsmobile fran- 
chise holder, has completed a 23- 
foot addition to its service depart- 
ment, adding 3,239 square feet of 
floor space. 

The organization already had 
about 35,000 square feet of service 
department space. Steel supports 
the roof of the new section, making 
obstructing post supports unneces- 
sary. 

Three years ago Greenlease- 
O'Neill put in a service control 
system which has attracted atten- 
tion of the industry. E. E. Douglas, 
new-car sales manager in peace- 
time, is in charge of the control 
panel which is credited with sav- 
ing thousands of manhours month- 
ly, and serves to expedite work 
on cars. P 

With a monthly customer labor 
volume of approximately $23,000 in 
addition to parts, the control sys- 
tem saves time, effort and nerves, 
in one of this city’s busiest auto- 
motive service departments. 

Douglas’ office overlooks the 
main floor service section in a 
mezzanine height tower where he 
controls green, amber and red 
lights which show mechanics and 


Auto Act Revision 
Ready for Conn. 
Legislature 


HARTFORD, Conn. — Several 
proposals of automotive interest 
* were included in a preliminary pro- 
gram approved last week by the 
State Legislative Council for sub- 
mission to the 1945 Connecticut 
Legislature. 


One of the measures advocated 
by the council would transfer 
$1,000,000 from the general fund to 
the highway fund to repay a loan 
made 12 years ago when rights of 
way for the Merritt Parkway were 
being acquired. 


Other proposals favored by the 
council would grant driving licens- 
es after the war without charge to 
war veterans, providing they held 
such licenses before their induction 
into the armed services; permit 
the State Motor Vehicles depart- 
ment to collect personal property 
taxes on automobiles along with 
registration fees, with the tax 
receipts subsequently to be re- 
turned to the towns; and allowing 
the State Motor Vehicles Depart- 
ment to make partial refunds on 
registration fees when a car or 
truck is put out of use. 


Australia Ready 
To .Take Chassis 


MONTREAL—A Canberra dis- 
patch of the Canadian Press says 
that pending start of automobile 
manufacturing in Australia, the 
government will permit importa- 
tion of chassis for a 12-month 
period as soon as war conditions 
permit and chassis again become 
available, according to Francis M. 
Forde, acting Prime Minister. 

Forde added that it was not pos- 
sible at this stage to announce quo- 
tas or exchange allocations, and re- 
iterated the Government’s deter- 
mination to carry out plans for 
making complete automobiles in 
the Commonwealth. 


Hills Plans to Expand 


Carroll (Ia.) Dealership 


DETROIT.—Revealing plans for 
a sizeable expansion of facilities 
for car and truck service, John W. 
Hills, proprietor of J. W. Hills 
Motor Co. (Dodge-Plymouth), Car- 
roll, Ia. last week visited the 
Dodge home office here. 

A dealer for Dodge since 1919, 
after his retirement from service 
in World War I, Hills said he was 
“very gratified with the results of 
our used car and service operations 
since 1942 in our purely agricul- 
tural territory,” and revealed also 
that he had maintained his per- 
sonnel and emphatically voiced his 
confidence in the future of his 
business. 


department foremea the _ exact 


status of available service. 


On a master chart Douglas keeps 
a running record of what is being 
done, of cars being handled, the 
exact stage of the work or service 
and future sheets give a picture of 
when appointment jobs will be 
handled and ready for the cus- 
tomers. While an average of 125 
cars usually is handled daily by 
Greenlease-O’Neill, 150 machines 
are going through at the present 
time because of the early winter 
conditioning rush. Douglas says 
that even more cars might be han- 
dled but for a shortage of me- 
chanics. 

Motor overhaul, body repair, the 
paint shop and other departments 
are to be found on the second and 
third floors of the three-story main 
building. An open parking lot in 
the rear handles 150 to 175 parked 
cars—those waiting their turn for 
service or those with service 
finished, ready for their owners. 


These Irishmen 


Smiling One Now Suing 
The Happy One 


NEW YORK.—A new court 
battle by the Smiling Irishman, 
a German-American dealer in 
used cars, is slated for trial here 
during the December term of 
the State Supreme Court. 

Although he recently lost a 
court fight against the Laughing 
Irishman, an Italian-American 
used-car dealer, the Smiling one 
is coming up for another en- 
counter—this time against the 
Happy Irishman, an Irish-Amer- 
ican dealer in used cars. 

Objecting to the Hiberian 
motif in the advertising of his 
two competitors, the Smiling 
one lost the first round in the 
current battle when Justice 
Isidor Waservogel refused to 
restrain the Happy one tem- 
porarily from proclaiming him- 
self commercially as an Irish- 
man, which he is. 


Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 


Gi 


Listen to the Philbarmonic-Symp 


Urged in U.S., 


NEW YORK—William L. Batt, 
vice chairman for the Internation- 
al Supply of the WPB, disclosed 
today that differing standards in 
the United States and Britain have 
already added at least $100,000,000 
to the cost of the war and have 
caused incalculable production and 
repair delays. 

This statement was made at a 
meeting in the Engineering Audi- 
torium held under the joint aus- 
pices of the American Society of 
Mechanical Engineers, the Ameri- 
can Standards Assn., and the So- 
ciety of Automotive Engineers to 
report to American industry on the 
steps being taken to unify British 
and American practice with regard 
to manufacture of the threaded 
parts that keep war equipment rol- 
ling toward Berlin and Tokyo. 

Difficulties created by the differ- 
ence in Anglo-American-Canadian 
screw thread practice led the Com- 
bined Production and Resources 
Board to invite a mission of ex- 
perts from Britain to this country 
in 1942 and to a return visit of a 


Be tw 


Britain 
Canadian-American mission that 
now has reported to high-ranking 
American industrialists. 

“While the matter of screw 
threads may seem like a rather 
simple and workaday matter to the 
average man,” Batt said, “the fact 
is that our whole machine-age 
economy is actually held together 
by screw threads. 

“Before the war, of course, it 
was a mild sort of joke to tell 
about the man with the $20,000 
Rolls-Royce marooned for two 
weeks in Dubuque waiting for a 
ten-cent machine screw that, ex- 
cept for the fit of the screw 
threads, he might obtain in the 
nearest hardware store.” 

Describing some of the produc- 
tion difficulties encountered in 
manufacturing war goods for Brit- 
ain in the United States, Batt said 
he had been informed by ordnance 
engineers that it required three 
times as long to get British-type 
tools and gauges as it does to get 
American, and that the price has 
run three times as high. 


r 


"ta 


ony program over the CBS network Sunday afternoon, 3:00 to 


4:30 E.W.T. Carl Van Doren and a guest star present an interlude of historical significance. 
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~» End of Labor Appeasement 
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,Seen As Essential Step 


CHICAGO.—Abolition of the gov- 
ernment’s present appeasement 
complex is necessary as the first 
step toward & proper government 
labor policy, it was asserted by 
Gilbert H. Montague, member of 
the New York bar, in an address 
here at the annual meeting of the 
National Founders’ Assn. 

Although terming this a man- 
size job, he declared that equal 
patriotism and mutual forbearance 
for all Americans are principles 
that are native in American labor, 
just as they are native in every 
other branch of American life. 

ak ; American labor has tem- 
porarily forgotten them,” he added, 
“it is only because good national 
manners, like good personal man- 
ners, are habits that can be 
learned, and forgotten, and re- 
learned. When this appeasement 
complex is deleted from our pres- 
ent Government labor policy, 
American labor will quickly disown 
any inclination to strangle our 
American national life, and will be 
willing, like all other Americans, to 


talk over all questions and dis- 
putes, and to arrive at an adjust- 
ment on the basis of equal 
patriotism and mutual forbearance 
for all Americans.” 


Montague pointed out that when 
some group within the nation be- 
comes dissatisfied with some phase 
of national policy, the normal 
course is to talk it out and arrive 
at some adjustment on the basis 
of equal patriotism and for- 
bearance. 


“But,” he continued, “when we 
have permitted some group within 
the nation to gain the power and 
nourish the inclination to strangle 
the national life until this group 
gets what it wants, we must expect 
to pay the penalty of our 
negligence. 

“Since we then can no longer 
reach any adjustment on the basis 
of equal patriotism and mutual 
forbearance, we must instead ap- 
pease that group, by Offering it 
whatever rearrangements may be 
needed in order to satisfy it. 


26 Cars to 100 Persons, 


Forecast as ‘Saturation’ 

INDIANAPOLIS. — Harry B. 
Marsh, director of market re- 
search of the Perfect Circle Co., 
at Hagerstown, Ind., predicted 
here recently that “This coun- 
try will never go above 26 cars 
a hundred persons in the post- 
war period.” He spoke at a joint 
meeting of the Indiana chapter 
of the American Statistical Assn. 
and the Market Research Assn. 
of Indiana. 

Assuming that automobile pro- 
duction will begin again in 1945, 
he commented that during the 
six-year period following 1945, 
there will be approximately 
25,000,000 cars manufactured. 


Equal patriotism and mutual for- 
bearance having ceased to be a 
basis on which any appeal can be 
addressed to this group, it follows 
that these rearrangements must be 
strictly along lines dictated by 
this group—like the Munich set- 
tlement with Hitler in 1938, and 
the John L. Lewis settlements in 
1943—and must. be_ extensive 
enough to procure the satisfaction 
and acceptance of this group.” 


WHEN WINTER COMES 
WILL THE OLD TOWN RUN? 


There never was a day when your car, your 
next-door neighbor’s car, every car in your 
block and in your town were so mightily im- 
portant as they are today. 

You may not be able to drive as far or as 
fast or as often as you did before the war, but 
when you need your car it must be ready to 
carry you swiftly and safely to your destina- 


tion. 


Teamster Molesting? 


Minn. Crackdown Hinted 
In Farm Truck Row 


ST. PAUL.—Enactment of more 
effective legislation to prevent in- 
terference by labor unions with 
movements of farmer-truckers on 
the highways and streets of Minne- 
sota will be sought during the 1945 
session of the State Legislature, 
according to reports here. 

There are said to have been 
numerous instances in which rep- 
resentatives of drivers’ unions have 
halted farmer-truckers and_ re- 
quired them to join the union, pay- 
ing up to $32 for fees and dues in 
each case. 

Farmers, after delivering their 
own products in city markets, have 
been hauling merchandise in their 
trucks on return trips, according 
te the unions, which say it is all 
right for farmers to deliver their 
own products but that in hauling 


merchandise out they are entering | 


a field that belongs to truck drivers 
belonging to the union. 


was so vitally important to you and to every 
car owner and truck and bus owner, every 
farm tractor owner in your community. With 


the skill that comes from experience, he puts 


new, Safe, non-skid treads on old, worn tires. 
He checks your battery. He tests your anti- 
freeze. He inspects and inflates and repairs 
your tires. 


Rain or snow, fair or foul, it’s his job to help 
you keep your car running right on 


America depends on tires and cars 
and trucksand buses tokeep it strong, 
to keep it safe, to keep it humming 
and building and producing for peace 
and war. There never was a day when 
your car and your neighbor’s car were 
such vital parts of what it takes to 


make the nation run. 


And there never was a day when 
your local, independent tire dealer 


OO 


through the war. And he'll do his job 
because he has a stake in the com- 
munity. He guards the tires...and the 
cars...that make the old town run. 


* * * 


Where you see the U.S. Tire Sign, you will 
find a local independent business built on 
experience, knowledge, skilled service and 


products of quality. 


SERVING THROUGH SCIENCE TO BUILD A BETTER WORLD 


SERVING THROUGH SCIENCE—tiow will syn- 
thetic rubber behave in icy cold or tropical heat? 
How will it stand up under wind and sun and 
snow ? Those are some of the problems that are 
being studied day after day by the scientists and 
technicians of United States Rubber Company 
in their search for new and better methods and 


materials. 
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do the job. 


THROUGH MUD AND SNOW- The Army's trucks 
must keep on rolling through the mud and snow 
of winter—and U.S. Royal Master Grip truck 
tires see that they do! Wherever traction is the 
problem fortrucks, graders, farm tractors, dump 
trucks or snow plows, there is a U.S, Royal 
Master Grip specially engineered and built to 
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tires. 


AND FOR YOUR CAR—The newU.S. Royal DeLuxe 


synthetic tire is turning in performance even 
beyond expectations. Years of pioneering nat- 
ural and synthetic rubber and the development 
of new and better cord materials have brought 
these new tires up to quality standards close to 
pre-war tires. “U.S.” synthetic tires are good 


1230 SIXTH AVENUE, ROCKEFELLER CENTER, NEW YORK 20, N.Y. + In Canada: DOMINION RUBBER CO., LTD. 


RUBBER COMPANY 
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Farmers and employers contend, 
| however, that under ODT rules, 
jthey cannot return home with 
empty trucks if they are to get 
necessary gasoline and tires to haul 
their products to the cities in the 
first place. 

It has not been determined just 
what form the legislation sought 
by the farmers would take. It was 
claimed, however, that a 1943 Min- 
nesota law forbidding blocking 
highways and streets does not 
affect the current situation. 

The new legislation, it was indi- 
cated, will be to make interference 
with farm truckers an “unfair 
labor practice.” This, it was said, 
would make it possible to bring the 
state labor conciliator into the 
case and the union might face 
peril to certain bargaining rights 


\N. Y. Car Market 
‘OF $500.000.000 
Ts Predicted 


NEW YORK—Comparison of 
registration figures for 1941 and 
1944 indicates a $507,016.000 post- 
war passenger car market in the 
|metropolitan area comprising New 
| York City and Westchester, Nas- 
|sau and Suffolk counties, it has 
been pointed out here by Harry M. 
Williams, president of the Auto- 
mobile Merchants Assn. of New 
York, Inc. 

“In 1941,” Williams said, “there 
were 1,229,938 cars registered in 
; Westchester, Nassau, Suffolk and 
the five boroughs of this city. 
These were broken down as fol- 
lows: New York City, 874,852; 
Westchester, 151,749; Nassau, 139,- 
000; Suffolk, 64,337. Thus far in 
1944 the cars registered in New 
York City were 567,056; Westches- 
ter, 109,150; Nassau, 118,452; Suf- 
folk, 55,838. 

“Comparisons of these totals 
show a loss in registration of 379- 
442 vehicles. Add to this finding an 
average replacement of only 15 
percent for cars now registered 
and there is a potential market of 
507,016 vehicles. At an estimated 
average of $1,000 a unit, a $507,016,- 
000 market is assured.” 

Noting that most of the 379,442 
cars now missing from the regis- 
tration rolls have been sold and 
shipped to other sections of the 
country, Williams added: “The ex- 
odus of cars has aggravated the 
transportation shortage here, but 
viewed with an eye for sales in the 
postwar period represents millions 
of dollars worth of automobiles. 

“It is my belief that because of 
this migration of cars, the metro- 
politan New York market, after 
the war, will be the greatest new 
car market is ever has been in the 
history of the automobile business.” 


Weatherly Upped 
By Studebaker 


SOUTH BEND—C. B. Weatherly 
has been named supervisor of field 
operations for the business man- 
agement division of Studebaker 
Corp., K. B. Elliott, vice president 
in charge of sales, announced last 
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© 
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In his new capacity, Weatherly 
will be special assistant to H. L. 
Robinson, head of the division, and 
travel out of the home office. The 
division also has added N. E. Koen- 
ke, Milwaukee; H. W. Lawless, 
Memphis, and J. Ham McPherson, 
Peoria, to its staff. Koenke has 
been assigned to the Pittsburgh 
branch, Lawless to Chicago and 
McPherson to St. Louis. 


Williams Pays $136,000 
For Cleveland Building 


CLEVELAND.—Birkett L. Wil- 
liams Co. (Ford-Mercury-Lincoln 
Zephyr), has purchased for $136,000 
the building which it has been oc- 
cupying under lease since 1936, at 
4601 Euclid Ave. 

The property, purchased from 
Wieber-Keiper-May, Inc., fronts 
161 feet on Euclid avenue and ex- 
tends 608 feet through to Chester 
avenue. 
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Dealers Tell Me 


LOS ANGELES Chrysler plant receives Army-Navy E Award. Pictured 
above during the presentation ceremony (left to right): Lieut. Col. Wile 
=] ht of the Army Air Corps; Paul Gaebelein and Verne Orr, vice-presidents 

hrysler Corp., and Commander J. C. Arnold, of the U. 8. avy. 


Until new cars are available, 

New Hudson Dealer Grady said, the agency will carry 

Chosen in Bethesda a stock of Hudson parts and will 

BETHESDA, Md.—Grady Motors | offer Hudson service. Then, a new 

has been appointed an official | showroom and shop will be built. 

Hudson dealer, Percy P. Grady | Read Jack Weed’s Backshop for some 
highlights in the service field. 


announced recently. 


— NO. 3 POPS THE ane 
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Maybe. 

But what about the resale value of 
your cars, trucks, or buses? 

Will loose nut trouble shorten their 
lives through breakdowns and acci- 
dents... lower the trade-in value of 
your vehicles? 

More than 1100 fleet supervisors 
replied with an emphatic “YES!” in 
a recent survey.* And their answer is 
based on experience acquired in super- 
vising more than 110,000 vehicles. 


many trucks. . 


These automotive executives named 
more than 60 trouble centers on their 
trucks, taxis, trailers and buses where 
loose nuts actually shorten the life 
of the machine. 

To get longer life in improved post- 
war equipment, 3 out of 4 asked for 
“a good, all-metal, one-piece nut that 
vibration will not loosen.” 


BOOTS 22sec 


Every Boots Nut right now is ear- 
marked for warplane production. But 
you won't have to change a single 
automotive design to put Boots 
locked-in security to work in your 
very first postwar models. 


SELF-LOCKING NUTS 


has changed; people who are going 
to war, or who are settling estates. 
To get the cars that are left we 
have got to change the habits of 
people. For many years past own- 
ers who had used cars to sell 
never went to the automobile 
dealer. This tendency, which we 
encouraged in prewar days, is 
working a hardship on us right 
now. The seller was practically 
forced to advertise in the local 
newspaper and find an individual 
prospect; the only other market 
was to take a shock appraisal cash 
price from an independent oper- 
ator. 

This traditional practice on the 
part of the public isn’t going to 
change unless we, as automobile 
dealers, do something to change 
it. We've got to continually im- 
press upon owners through news- 
paper advertising that now we 
will _buy « cars; that we will pay_ 
“cash; that we will pay just as 
much as anybody else; that we 


5 aes 


(Continued from Page 3) 


will relieve them of all the legal 
details; that they will get their 
money on the spot and won't 
have to take any notes; and 
that they won’t have to assume 
the risk of a comeback of the 
customer saying the car wasn’t 
as represented. This is purely a 
trade job—not the OPA’s job. 
Later in this article I will quote 
a few pieces of advertising copy 
which have proved resultful. 


* * ® . 


It’s Not All 


Black Market 


OW, about OPA enforcement. 

In districts where automobile 
dealers are on the rationing boards, 
the difficulty is not as acute as in 
other places where certificates of 
transfer are handled by inexperi- 
enced or unsympathetic hands. The 
average dealer will claim that cars 
are being sold above ceiling by 
individuals. I am not debating that 
assertion, but I will say this— 


enact 4 eae cei MIG 


One type of nut—the Boots Nut— 
meets their most exacting require-- 
ments. Boots Nuts were tested on the 
worst loose-nut-trouble centers on 
. and 12 consecutive 
months of hard-driving wear and tear 
couldn't shake them loose. 


The all-metal, one-piece Boots Nut 
holds with a grip of steel. Removed 
with just an ordinary wrench, it can 
be used over and over again without 
accelerated locking loss. Yet the grip 
of a Boots Nut with its built-in lock 
won't slip in oil, 
chemicals, heat or cold. 


asoline, water, 


{ 
| 
| 
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*OPERATORS OF 
110,000 MOTOR VEHICLES 


indicated in this survey that if 
a vibration-proof nut like the 
above were standard on their 
post-war equipment, tens of 


thousands of dollars for main- 


saved. 


Boots oem Nut Corporation, General Offices, New Canaan, Conn., Dept. A-11 


tenance and repairs would be 


Motion Picture—“All Work And No 
Play" — 16 mm. sound—30 
minutes. Write for information. 


By 
John O. Munn 


based on evidence brought to me 
by dealers who are on rationing 
boards: An owner will come to a 
dealer and offer his car for sale. 
If it is a good car the dealer will 
offer him the full ceiling price, 
and the owner will laugh in the 
dealer’s face, saying it is a good 
car, better than the average that 
the dealer takes in, and he is en- 
titled to get more than the “as is” 
ceiling. He then contacts seven_or 
eight more dealers with the same 
results. Each of those dealers as- 
sumes that he lost a deal, and that 
the owner sold his car above ceil- 
ing to another individual. It usu- 
ally turns out, however, that the 
owner finally became sold on the 
fact that there was a ceiling price 
and that the trade wouldn’t exteed 
it, and either sold the car to the 
last dealer he called on or came 
back to one of the other dealers he 
had contacted. 

This happens perhaps many 
times a day, and a good many 
dealers who do not investigate 
further jump to the conclusion 
that there are a lot of black 
market deals. The dealers who 
are on the boards, however, knew 
the license number of the car 
that was offered, trace that car 
through the boards when it is 
eventually sold and find nine 
times out of 10 that it was sold 
to a dealer. But after all, it was 
only one sale, and not the eight 
or nine deals which the dealers 
who failed to purchase believed. 


* * * 


Advertising 
Types Cited 


O stick to the used-car business. 

Try to find your way out for 
the benefit of your business, for 
the benefit of your community, and“ 
for the benefit of your postwar 
position. Just recently there have 
come to my attention six ads run 
by a dealer who is more successful 
than others in buying used cars, 
Maybe some of them will help you 
to bring in more cars: 

* * * 


$10,000 Fine 
That is the possible fine for 
falsifying a government docu- 
ment. When you sell a used car 
to an individual, you are re- 
quired to make out a Certificate 
of Transfer and must be gov- 
erned by the government ceiling 
price. Automobile dealers are 
permitted under the OPA regu- 
lation to offer the maximum price 
for your car. Come to us—we’'ll 
handle the legal details and pay 
cash instantly, restore the car to 
good condition and place it where 
it will make a real contribution 
to the war effort. Phone or come 
in today. 
* * * 

Spot Cash For Your Car 

Come here and you won’t have 
to bother about filling in govern- 
ment papers. We take care of 
that for you. We'll give you full 
value for your car—spot cash— 
and we’ll recondition it and sell 
it where it is most critically 
needed for the war effort. Phone 
us today, or better still, drop 


in to see us. 
* * = 


Your Car Is Needed In 
America’s Transportation 
System 


If for any reason you are not 
making the fullest use of your 
car, NOW is the time to sell it. 
Come to us; under the law we 
can offer you just as much as 
any individual and we'll handle 
the legal transactions and pay 
spot cash. You will save time, 
effort, expense, and get immedi- 
ate payment by coming here. 
Phone or drop in today. 

* * + 


Bring Your Car and Title 


That is all you need to get the 
full maximum allowance under 
the used-car price-ceiling law. 
You'll get instant, courteous at- 
tention here; we'll relieve you of 
the responsibility of handling the 
government papers and give you 
spot cash immediately. Come in 
or phone today. 


It takes a stron eng fish to ewim against 
the qusvent, a good dealer to 


Detroi 
efroit stay in business now! 


Representatives in New York ° Chicago . Indianapolis los Angeles + Kansas City * Dollas ° Toronto « Montreal 
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It was a wonderful 


ONE MULE SHAY 


Remember those first brave cars? Motors sputtered and died. Brakes 


worked occasionally. Even the farmer’s mule, called in to drag the “gas buggy” 


home, snickered at men who thought they could have horsepower 
without a horse. Yet...some people bought those first cars, and others 
went on improving them. And it hasn’t been such a long way from 
the workshops of Kokomo to the assembly lines of Detroit... from 


one car for every 18,000 Americans in 1900, to one in every five today. 


The people who buy new things first are America’s modern pioneers. They’re 
your entering-wedge market, bridging the gap between laboratory and 
public acceptance. They’re House & Garden readers because House & Garden 


is the surest reporter of the new for those who want it. 


sell America’s entering-wedge market ... with 


Gam House W Garden 


When the war ends and the WPB gives the green light for the manufacture 
of motor cars, House & Garden readers will be the first to buy them. (93 out 
of 100 buy their cars new.) House & Garden readers have always bought new 


things first...which is why they are America’s most responsive market. 
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Labor Trouble Ahead 


Rising Sees More Disturbances Than 
In Any Period Since 1919 


NEW YORK. — “The postwar 
period and even the post V-E Day 
period, probably will bring more 
disturbance on the labor front in 
terms of strikes and lost man- 
hours than we have seen in any 
period since 1919,” it was predicted 
in an address here by Frank 
Rising, general manager of Auto- 
motive & Aviation Parts Manufac- 
turers, Inc. 

He told a production conference 
of the American Management Assn. 
that there is not much chance of 
amity between labor and manage- 
ment “as long as the labor press 
pours out bitterness and hate 
against employers as a class and 
as long as at least some employers 
shrug off the labor question by as- 
serting that the Communists are 
to blame for all our troubles.” 


Asserting that labor press re- 
ports that management “is pre- 
paring a big wage-cutting cam- 
paign, simply are not true,” Rising 
declared that management looks 
forward to continued collective 
bargaining. 

He criticised labor leaders for 
their “fear and hatred of the word 
‘efficiency’ and declared that “dis- 
respect and scorn with which sume 
of the union spokesmen refer to 
management'__irepresentatives,_ is 
evidence of hatred and ill will, 


New Standards 
Set Up by 


Test Engineers 


PHILADELPHIA. — Many new 
specifications and tests for engi- 
neering materials and important 
changes in existing standards 
have been approved by the Ameri- 
can Society for Testing Materials 
acting through its committee on 
standards procedure. 

Recommendations on new stand- 
ards coming from the _ society’s 
standing technical groups have 
been under development for some 
time, many for a year or more. 
Materials involved include steel 
forgings and castings, gray iron 
castings, malleable iron flanges, 
copper, electrical conductors, ce- 
ment, clay pipe, soil cement mix- 
tures, veneer, plywood, glass in- 
sulators and embrittlement testing 
of boiler waters. In all 15 new 
standards were approved for pub- 
lication as tentative, and there 
were revisions in some 30 pre- 
viously issued specifications. 

The society’s work in standard- 
izing specifications and test meth- 
ods as now set up provides for a 
continuing outflow of material 
from its some 60 standing techni- 
cal committees on which more 
than 2,500 of the country’s leading 
materials authorities are active. 
Several of the actions reported 
are intended to supplement mate- 
rial that is to be published in the 
1944 Book of Standards, this book 
being issued one full year ahead 
of the normal date, because de- 
mands resulting from war efforts 
have depleted the present stock. 
Publication of the 1944 book in- 
volving 6,000 pages in three parts 
is scheduled for December of this 
year. 


Willys Directors 


‘Preview’ Jeep 


TOLEDO.—A test demonstration 
of more than a dozen new postwar 
industrial uses for the jeep—from 
operating plant power tools to bull- 
dozers—was given directors of 
Willys-Overland Motors at the com- 
pany’s plant here last week by 
Charles E. Sorensen, president. 

Most of the activities were han- 
dled by jeeps which have been on 
test in the Willys plant 24 hours 
daily for the past two years. 
Others, however, were performed 
by a jeep equipped with a power 
take-off and especially adapted for 
industrial and agricultural uses. 

The demonstration was the sec- 
ond in a series of “previews” being 
conducted for directors of the auto 
concern to illustrate the postwar 
possibilities of the jeep. Recently, 
the farm uses for the vehicle were 
displayed for Willys officials at 
Sorenson’s farm near Detroit. 


which, I firmly believe, is growing 
instead of declining. 

“Vulgarity and abuse are con- 
stantly evident in negotiating and 
collective bargaining conferences,” 
according to Rising, who added 
that the “same union spokesmen 
who said that if management 
would just sit down at the confer- 
ence table all would be well, still 
are officers of the union—and yet 
all is not well.” 

Seeing the CIO Political Action 
committee as the first phase of a 
movement “designed to produce a 
complete labor party with a con- 
trolling influence on our govern- 
ments, both national and local,’ he 
said that “recent bitter wrangles” 
among the United Auto Workers’ 
Union may be traced to some ex- 
tent to irritation with the “political 
paternalism of PAC.” 

Rising said that people are ask- 
ing “just how far is the program 
of the unions going to go?” He 
urged management to state what 
it believes the limit of union 


activity should be, and “having de- 
cided upon a sane path of policy 
to stick to it.” 

Declaring that management must 
also realize that the average work- 
er is afraid of the future, he sai 
an intelligent way to combat this 
would be to let the worker know 
of future plans and trends of busi- 
ness. He also saw value in 
merit ratings and job evaluation 
techniques. 


U. S. Road Bill Meets 


Only Half Ark. Needs 
LITTLE ROCK.—The federal 
highway bill as passed by the 
Senate carried appropriations for 
Arkansas only about half as large 
as would be required to take care 
of urgently needed road work in 
the state, Highway Director W. W 
Mitchell declared recently. 


Highways in Arkansas _ need 
$200,000,000 worth of work, Mit- 
chell declared. Under the bill as 
it stands, the state will get about 
$19,000,000 and put up _ about 
$8,000,000 of its own funds for 9a 
three-year postwar road program. 


What do you want to buy, sell or 
trade? See Classified Want Ads, in- 
side back cover this issue. 


Foreseen After War 


WASHINGTON. — Increase in 
inter-city automotive traffic during 
the first year after the war will 
amount to 38 percent over the 
1935-39 average and 6 percent in 
excess of such travel in 1941, ac- 
cording to estimates reported by 
the Bureau of Transport Eco- 
nomics and Statistics of the Inter- 
state Commerce Commission. 

Predicating its estimates on the 
availability of cars, gasoline and 
rubber, the report states that “with 
the present attitude of authorities 
in control of production, the facili- 
ties likely will be available in con- 
siderable, if not substantially com- 
plete, supply. 

It appears now that the end of 
the European struggle will substan- 
tially ease the pressure on certain 
critical materials and that there 
will be a considerable expansion in 
the production of civilian goods.” 

Citing unprecedented high in- 
dividual savings and “a large un- 
satisfied demand for automobiles” 
the estimators point out that “there 


will be, of course, a large amount! 


FOR TRUCKS, BUSSES AND 
HEAVY-DUTY VEHICLES 


PESCO now announces two outstandingly new 
automotive hydraulic products. Two new prod- 
ucts that bring to the operation of all types of 
heavy-duty motor vehicles the simplicity, 
power and efficiency of applied hydraulics. 
Mechanical devices used in the past to 
operate clutches and brakes can now be largely 
replaced with entirely new hydraulic controls 
that, (1) materially reduce mechanical working 
parts; (2) make action more positive; (3) re- 
duce wear and maintenance on vital parts; and 
(4) ease operation and strain on both car and 


operator. 


The performance of hydraulic power and 
control has been dramatically proved in many 


Copyright 1944, PESCO Products Co. 


tory, and on the 


of travel in the first postwar year 
resulting from the dislocation of 


persons due to the war production 


program.” It is also foreseen that 
considerable travel will be gener- 
ated by the movement of dis- 
charged service people back to 
their homes and jobs. 


Port Neches Plant Sets 


Rubber Output Mark 


PORT NECHES, Tex.—“Rubber 
Rancho Grande,” the giant govern- 
ment synthetic rubber plant here, 
operated by B. F. Goodrich Co., 
produced 100,000,000 pounds of 
man-made rubber up to Nov. 5, it 
is announced by company Officials. 


The large copolymer plant, which 
began producing synthetic rubber 
in August, 1943, operated a record 
total of 1,000,000 manhours with- 
out a lost-time accident for any 
member of its personnel, according 
to the company’s statement. 


You get the best results in our 
Classified Section, inside back cover. 


vital wartime uses in aircraft. Many of these 
developments have come from PESCO, special- 
ists in the field of Pressurized Power. And now 
the engineering skill and precision manufac- 
turing facilities of PESCO combine to bring 
to the automotive field some of the operating 
and performance advancements that hydraulics 
have contributed to aviation. 

Both new PESCO developments have been 
thoroughly tested and proved in the labora- 


road. They are ready 


for specification now. Read about them 


... write for full details. PESCO Products 


Co., Automotive Division D, 11610 Euclid 
Ave., Cleveland 6, Ohio. 
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Sloan Calls for Changes 


To Encourage Business 


NEW YORK.—A national policy 
to create incentive and strengthen 
business opportunities was urged 
by Alfred P. Sloan jr., chairman of 
General Motors, in an address at 
a dinner concluding the 64th an- 
nual meeting of the Academy of 
Political Science. 


He called for a reduction of 
double taxes on business, a revision 
of the present “manifestly unfair” 
national policy regarding labor and 
enterprise, decentralization of in- 
dustry, elimination of monopolies, 
and control of inflation. 


Although warning that “we are 
overemphasizing the prospective 
glories of the postwar world” and 
“underemphasizing the price that 
must be paid for the losses of the 
war,” Sloan estimated that “on the 
assumption of a high state of em- 
ployment we might obtain a gain 
. of perhaps 25 percent in our living 
standards, postwar, over that of 
1940, which would be higher than 
our national income in 1941—by far 
the highest the country ever en- 
joyed up to that time.” 


Here’s an entirely new hydraulic brake intensifier 
of advanced design and unequaled performance. 
For trucks, busses and heavy-duty motor 
vehicles, the PESCO UNIVAC makes possible a 
braking system that’s faster in action than any 
full air brake, or air or vacuum-operated hydraulic 
brake heretofore tested. In a complete, single-unit 
package it replaces a multiplicity of parts requir- 
ed in previous conventional brake systems, and 
offers these outstanding advantages... 


1. Substantially lightened foot pedal pressure. 


Brings commercial 


within the realm of passenger car pressures. 


Speaking on “The Importance of 
Jobs,” Sloan asserted that jobs are 
an “end result, not a means to an 
end. They do not just happen. 
They do not result from wishful 
thinking. There are no rabbits in 
this particular hat. Political prom- 
ises do not create jobs. And never 
will. Jobs flow from a combina- 
tion of capital, management and 
— And from nothing 
else!” 


Pointing out that General Motors 
contemplated postwar investments 
totaling more than $500,000,000, he 
asked that industry be permitted 
to build its future with confidence. 

“Business,” he said, “cannot plan 
ahead with confidence if it is to 
be hamstrung by a political leader- 
ship which, although it may pay 
lip service to the cause of free 
enterprise, believes in something 
different and acts to prevent the 
system from effectively working.” 

Sloan urged a national policy 
that can create incentive and re- 
establish the spirit of venture by 
making constructive effort worth 


vehicle pedal pressures 


PESCO 


Lek 


The 


PESCO HYDROLEASE 
clutch throw-out mechanisms. A hydraulic clutch 
actuator, it applies the smooth, positive force of 
hydraulics to clutch operation in a way that 
makes performance and maintenance an entirely 


revolutionizes 


new experience. On heavy-duty vehicles it provides 


remarkably new operating ease, prolonged clutch 

life and materially reduced service expense. Out- 

standing among its important advantages are ... 

1. New ease and smoothness in clutch operation. 
Clutch response is more accurate. Eliminates 
“creeper gear jerk”. 


Easily installed anywhere on chassis . . 
existing equipment as well as new equipment 
- - - on tractor-trailer combinations as well as 
single trucks. 


Scrappy Dealer 


Iowan Has Collected 
500 Tons of Metal 


LOHRVILLE, Ia.— More than 
500 tons of scrap metal have been 
collected by P. M. Lauver, Chevro- 
let dealer in this town of 776 popu- 
lation, as his contribution to the 
war effort. Mrs. Lauver too, is 
most active in the project, han- 
dling all details of records, pur- 
chases and shipments. 


“It is our plan,” Lauver says, 
“to continue in this important war 
work for the duration. Residents 
are indeed happy to see their scrap 
being shipped off to war where 
they ,, know it will do the most 


while; a business policy that recog- 
nizes a responsibility far beyond 
that within itself, and aggressive 
and imaginative leadership in both 
areas. 


Robbins to S. A. 
““AKRON. — James M. Robbins has 
been named technical representative of 

y Goodrich Co. on the staff of the 
new Colombian Tire Co. in Bogota, S. A. 


You best results 


at the in our 
Classifi Section, 


inside back cover. 


Brake action response to pedal pressure in- 
stantaneous and consistent. Lag of other 
systems eliminated. 


- A completely packaged and protected unit 
with important weight savings. 


Simplified service and maintenance. No ex- 
ternal working parts. No mounting bracket 
reaction force. 


- on 


. Lightened clutch pedal load, approximately 50 
per cent less! 


. Constantly adjusted clutch clearance between 
the clutch release bearing and the clutch throw- 
out mechanism. Saves clutch plate linings. 


. Reduced weight, reduced number of working 
parts, reduced maintenance cost. 


5. On one typical bus installation the PESCO 
HYDROLEASE eliminates 42 working parts, 
19 points of lubrication . . 


. and its cost, 60 


per cent less! 


Will Assemble Cars... 


Ford’s St. Louis Plant 
To Be Second Biggest 


By Sam X. Hurst 
Staff Correspondent 
ST. LOUIS.—Henry Ford II, 
executive vice-president of Ford 
Motor Co., at a press conference 
here, announced that the next 
largest assembly plant outside of 
Detroit will be built on a 374-acre 
plot of ground purchased by the 
company eight years ago in St. 
Louis county, 18 miles from St. 
Louis. 


Accompanied by M. L. Bricker, 
manager of the Willow Run bomb- 
er plant, and Ray Rausch, manager 
of the company’s River Rouge 
plant, Ford made an inspection of 
the site which is near the con- 
fluence of the Meramec and Missis- 
sippi rivers. 

Ford said no estimate can be 
made of the cost, but added the 
plant is designed to employ 3,000 
workers at the peak. When asked 
whether a manufacturing plant will 


be constructed here soon, Ford 
stated that such a plant is prob- 
lematical at this time, depending 
on what disposition is made by the 
government of war plants in the 
Detroit area. 


He added, however, the assembly 
plant will be designed primarily for 
Ford and Mercury automobiles. 
Government regulations will gov- 
ern the date when construction can 
be started, Ford said, but the 
company is ready to start as soon 
as restrictions are lifted, “before 
the war ends if the government 
gives its OK.” 

Blue prints for the plant already 
have been prepared but no archi- 
tects’ drawings are available. While 
declining to go on record as to the 
postwar automobile, Ford reiter- 
ated earlier statements that the 
first cars turned out will be “face- 
lifted” 1942 models, but with more 
changes than the buying public 
normally expects from year to 
year. “We have learned much 
from wartime experiences,” Ford 
said, “and improvements will be 
limited only by War Production 
Board limitations. There are re- 
strictions on ‘functional changes’ 
so we aren’t just sure what we 
can do at present.” 


Discussing the company’s triple- 
pronged program for war veterans, 
Ford said, “those fellows out there 
risking their lives so we can have 
a decent world deserve all we can 
give them.” One of the points in 
the veterans’ program calls for a 
full training course for wounded 
veterans, with the company pay- 
ing a scholarship and furnishing 
living quarters, mess halls and 
training. 

Upon completion of the training 
the men are free to take work 
with the company or elsewhere. 
The company also is encouraging 
dealers to contact veterans’ or- 
ganizations and work out arrange- 
ments for training men for sales 
positions. 


The third phase of the plan 
calls for veterans to be taken di- 
rectly into plants where they are 
watched closely and placed in jobs 
for which they are best suited. 


New Gas Engine 
Forecasts Other 
Forward Strides 


CLEVELAND. — Preliminary ex- 
periments in the development of a 


new principle in gasoline engine 
design seems to lead to the conclu- 
sion that vast strides are yet to be 
expected in this field. 


The Market Development Insti- 
tute here, announces that one of its 
clients has completed extensive 
tests on a single cylinder gas mo- 
tor, which proved that 4-cycle effi- 
ciency could be surpassed with a 
two cycle action. 

Another 7-cylinder, air cooled 
radial engine is now being coni- 
pleted for further tests and from 
which the following advantages are 
expected: 


Quiet in operation, the result of 
low temperature exhaust at pres- 
sures slightly above atmosphere. 

Low weight—well below one 
pound per HP. 

May be designed for radial, vee, 
straight, opposed or single cylinder. 
May be air or water cooled 

operates at low temperature. 

A 56” displacement produced 75 
to 100 HP. 

Operates at 2,500 RPM. 

Cylinder fill can be as high as 
100%. 

Pressure lubrication and stand- 
ard carburetion. 

It is claimed that this gas motor 
may be designed for numerous ap- 
plications where lighter weight, 
quietness and greater efficiency are 
desired. 


New Chevrolet Home 


ae 
LOUISVILLE.—Almond Cook,~man- 
ager of Broadway Chevrolet Co., an- 
nounces that the organization's new 
garage building now under construc- 
tion on the north side of Broadway 
here, probably will be completed and 
ready for operation about March 1. 
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Knudsen Warns 
Of Dangers in 


Ending Contracts 


DAYTON, O.—Lieut. Gen. W. S. 
Knudsen warned here last week 
that the happiness of every 
American of the next two genera- 
tions depends largely upon the effi- 
cient settlement of present govern- 
ment contracts. 

Director of the vast Air Techni- 
cal Service Command, Gen. Knud- 
sen stressed concern over possible 
public apathy in the coming 
months regarding contract settle- 
ments. 

“For decades to come,” he de- 
clared, “the nation’s entire econ- 
omy depends upon the outcome of 
the job we have ahead of us, which 
means jobs and money in the bank 
and the chance to send a son to 
college. 

“In this readjustment process, 
labor must understand that there 
will be some unemployment as we 
terminate contracts and cut back 
production. It will have to be 
patient until we can absorb these 


unemployed people in plants which | 
Manage- ; production 


will increase production. 
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CAPT. RUSSELL E. LOWELL, Dodge dealer in Queens Village, ° 
John H. Mack, central service, Chrysler 
Corp.; Forrest Akers, Dodge vice-president; Capt. Russell; C. M 
Bishop, McCormick & Bishop organization, and E. 


visits home factory. Left to right, 


manager, Dodge. 


ment also must realize the neces- 
sity for prompt presentation of 
bills to the government. 

“The government in turn has a 
tremendous responsibility in set- 
tling these claims, turning excess 
property to other uses and at the 
same time continuing the kind of 
it will take to beat 


N. Y. 


Bishop, of 
C. Quinn, assistant sales 


Germany to its knees and knock 
out Japan.” 

Concerning surplus _ property, 
Gen. Knudsen said it would be 
necessary to scrap a large percent- 
age of war equipment. 


It takes a strong fish to swim against 
the current, and a good dealer to 
stay in business now! 


i 


Seek Refund Speedup Tr 


Tax Changes Urged 
To Save Industry 


CAMBRIDGE, Mass. — Federal 
tax law revision is “badly needed” 
to accelerate tax refunds to indus- 
try during the financially critical 
postwar reconversion period, it is 
asserted by Prof. J. Keith Butters 
and John Lintner in a Harvard 
— School study made public 

ere. 


Their findings were based on an 
analysis of the postwar financial 
problems of the Polaroid Corp., of 
Cambridge, as typical of many 
new and expanding firms without 
large capital resources. 


“Numerous individual enterprises 
and possibly some entire indus- 
tries,” they found, “will be con- 
fronted with severe working capi- 
tal or cash shortages during the 
transition years. Where _ such 
shortages do exist, delays in mak- 
ng carry-back refunds will inter- 


Never Underestimate the Power of a Woman! 


\ 


women inherit 67% 


of the estates settleg 
each year. 


LADIES’ Home 


JOURNAL 


largess Gudited circulation 
of ANY magazine 


fere seriously with the transition 
to peacetime production. 

“Consequently, revisions in the 
tax law to accelerate these refunds 
are badly needed.” 

The study declared, however, 
that business in general has earned 
high profits during the war, and 
is now in a very strong financial 
position. 

“The needed relief,” it was as- 
serted, “is not larger refunds, but 
rather a timely payment of the 
refunds authorized by the present 
law.” 

If tax refunds from the carry- 
back provisions and Section 722 of 
the tax laws are delayed, the study 
warned, “the transition to peace- 
time production will be unneces- 
sarily protracted and disorderly.” 

“Many firms such as Polaroid,” 
it said, “will be forced to adopt 
ruthless policies in cutting back 
employment and delaying postwar 
developments in order to protect 
their cash and working capital 
positions. Cutbacks in many in- 
stances will have to be made to a 
lower level than peacetime pros- 
pects warrant because of tempo- 
rary working capital or cash 
shortages.” 

The study “strongly recom- 
mended” immediate enactment of 
the Treasury proposal to allow 
tax payments on liabilities in- 
curred in the previous year to be 
postponed to the extent of cur- 
rently accruing carryback refunds. 

It was recommended that “leg- 
islation be passed ordering the 
Treasury to issue a certificate to 
corporate taxpayers upon each 
payment of their tax liabilities, 
certifying the taxpayer’s right to a 
refund of these taxes to the extent 
authorized by the carry-back pro- 
visions in effect when _ these 
liabilities were incurred. If the 
tax law were so amended, business 
management would not have to 
curtail expenditures in the transi- 
tion period because of the fear that 
its right to carryback refunds 
would be nullified by repeal of 
these provisions. 

The study added, however, that 
if such amendments are passed, 
it would be quite reasonable for 
the Treasury to insist that the 
carrybacks be revised to disallow 
artificial losses incurred for the 
purpose of increasing the size of 
carryback refunds. 


Highway Funds 
Sought From 


Sales Taxes 


LANSING.—The board of direc- 
tors and legislative committee of 
the Michigan County Road Assn. 
propose the use of taxes collected 
on motor vehicles, oil and gasoline, 
accessories and repair parts to ob- 
tain “badly needed finances” for 
deferred postwar highway mainte- 
nance and to match Federal aid for 
secondary roads. 

Members said they would ask 
legislative action on the proposal, 
and estimated the revenue for 1944 
from this source at $8,000,000. 

The plan would divide the money 
among cities, county road commis- 
sions and the State highway de- 
partment. 


Norwalk Tire 


Retains Geare 


NORWALK, Conn. — Norwalk 
Tire & Rubber Co. has retained 
R. E. S. Geare as consulting engi- 
neer in connection with the instal- 
lation and operation of their im- 
proved V-belt department. This 
new activity will place Norwalk in 
a position to manufacture approxi- 
— fifteen thousand V belts a 

ay. 

For the past 15 years Geare has 
specialized in the engineering and 
sales of all types of transmission 
belting, with particular emphasis 
upon V belts. 


Dealer for Alderman 
HAPEVILLE, Ga.—J. O. Hudson sr., 
automobile dealer, has entered the race 
for alderman-at-large in the Hapeville 
elections to be held Dec. 5. 
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How to find 
old friends 


hese pictures of Hugh and Kathryn Mur- 

rell are the first and the last in a series of 
25 photos which appeared in a recent issue 
of LIFE. 


Each was taken on a succeeding wedding 
anniversary. Together the series formed an 
interesting panorama, not only of the Mur- 
rells’ married life. but of the gradual change 
in styles in clothes and hair-do’s in the last 


quarter-century. 


LIFE had barely reached the newsstands 
when the Murrells’ phone began to ring, 
and they were besieged with congratula- 


tions, good-natured kidding, and questions 


from friends. Mr. Murrell was stopped on 
the street by total strangers and asked 
whether he was the man whose anniversary 
pictures appeared in LIFE. 

In the following two months, the phone 
calls ran into the hundreds. Letters poured 
in from old friends the Murrells hadn’t 
heard from since their school days—letters, 
too, from relatives and friends in 30 states. 

This is a typical example of the fact that 
people all over America are interested to 
the point of action by what they see and 
read in LIFE. 


Most leading automobile makers know 


ahd 


a8 


= 
a 


1943 


this. That's why they use LIFE’s pages to 
keep the names of their cars fresh in the 
public mind until the day when they can 
once more offer these cars for sale. 


Week after week, LIFE has more readers 
than any other magazine. 
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Use of State Cars Cut 


Four Commonwealths Plan Conservation Programs 
On Statutory Basis; New Hampshire Tops All 


WASHINGTON. — State mileage 
conservation programs have been 
placed on a permanent statutory 
basis by the legislatures of four 
States—Iowa, New Hampshire, 
South Dakota and Washington, the 
Council of State Governments has 
reported here. 

Of the four, New Hampshire led 
all 48 states in the reduction of 
passenger car use by the State last 
year, cutting its official motor car 
use by 64 percent, the council 
pointed out. 

New Hampshire pioneered the 
nation-wide effort to conserve 
gasoline, tires and automobiles by 
reducing official state travel, and 
its system became the model for 


“WE HAVE YOUR CARD asking us 
for permission to re-run our recent 
ad for a Weaver Wheel Alignment 
machine. We wish to say that we 
sold the equipment very promptly 
as a result of your ad. e received 
a lot of inquiries." M. E. Wyatt & 
Son (Chevrolet), Meadville, Pa. 


Be Want Ad Dept., inside back cover 


MORNING 


similar programs in the other 47 
states. 

Iowa was the latest state to place 
its state mileage conservation pro- 
gram on a permanent statutory 
basis, giving the governor authority 
to assign all state-owned automo- 
biles to a state car dispatcher. 

Authority of the state car dis- 
patcher is broad in Iowa. He has 
authority to assign state cars to 
state officers, employes or depart- 
ments, on a full or part-time basis, 
and has the right to revoke such 
assignments. The state car dis- 
patcher also may purchase new 
motor cars for all branches of the 
state government, authorize the 
establishment of motor pools and 
prohibit the use of cars in the 
pools unless a state officer or em- 
ploye finds it necessary to make a 
trip outside the state capital on 
state business. The dispatcher 
then assigns cars for such trips. 

Under the Iowa legislation no 
state officer or employe may use 
any state-owned automobile for his 
own personal use. 


Sugar Byproduct Seen 


Fueling Cars, Planes 


NEW ORLEANS.—Ody H. 
Lamborn, executive director of 
Sugar Research Foundation, 
Inc., stated here that sugar re- 
search chemists are already of 
the opinion that cars and air- 
planes of the future will be pro- 
pelled by a fuel that will be a 
sugar byproduct. “But the mak- 
ing of fuel out of sugar may 
turn out to be a minor miracle,” 
said Lamborn. 


He said that the Sugar Re- 
search Foundation, Inc., has 
initiated extensive research into 
carbohydrate chemistry, _bio- 
chemistry and nutrition. “In 
furthering this program,” he 
says, “the Foundation is sup- 
porting authoritative studies in 
universities and other research 
institutions under direction of 
leading scientists. The result of 
this and similar researching will 
be the acquisition of a vast body 
of knowledge concerning carbo- 
hydrates in general and sugar 
in particular.” 


What do you want to buy, sell or 
trade? See YGlassified Want Ads, in- 
side back cover this issue. 


‘War Store’ 


Eyes Peace 


Pontiac Engineers Keep Abreast of Postwar 


Despite Devotion 


PONTIAC, Mich.—Despite their 
preoccupation with a schedule of 
war work which has won the 
division the title “A Department 
Store of War,” Pontiac engineers 
have kept themselves abreast of 
all technical developments which 
may affect the postwar car, D. U. 
Bathrick, general sales manager, 
reports. 

In citing examples of types of 
technological advances being stud- 
ied by Pontiac engineers, Bathrick 
joined Chief Engineer B. H. Anibal 
in emphasizing that it is impossi- 
ble to tell at this date which will 
be found applicable to motor cars. 

Cites Indium 

An example used by Bathrick is 
indium, an element now used by 
aircraft manufacturers on engine 
bearings to prevent corrosion. The 
use of indium for bearings was 
patented by Clarence F. Smart, 
Pontiac metallurgist, before the 
war. Use of indium before Smart’s 
discovery existed in the jewelry 
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4 HELLUVA LOT OF CARS 1N 


NEW ORLEANS 
by Advertising in 


THE TIMES-PICAYUNE and NEW ORLEANS STATES 


EVENING 


* 


* 


Representative JANN & KELLEY, Inc. 


SUNDAY 


to Arms Output 


and _ dental 
tarnish. 

“Pontiac engineers are thor- 
oughly conversant with high test 
gasoline and are in a position to 
capitalize on it to the fullest if 
subsequent research and develop- 
ment indicates that its use leads 
to all-round economy and im- 
proved performance,” Bathrick 
said. “Pontiac had been using 
100-octane gasoline in our en- 
gines for test purposes before 
this country entered the war.” 

Pontiac’s wide range of ordnance 
work has made the division’s engi- 
neers well aware of the properties 
of NE Steel, developed at the re- 
quest of the government when steel 
alloys were scarce or lacking en- 
tirely, Bathrick said. 

“They have a background of 
experience with this war-born 
metal and know how and where 
it can be used to the best advan- . 
tage in automobiles,” he said. 

Plastics Not for Bodies 

Plastics have been the province 
of a Pontiac group both before and 
during the war, he revealed. New 
plastics likely to be offered after 
the war may find a place in auto} 
mobile construction but not in 
bodies, Bathrick declared. Princi- 
pal uses, at the moment, appear te 
be in ornamentation, steering 
wheels, instruments, fittings and 
the like, he said. 

Pontiac has been working with 
the rubber companies on the prob- 
lems of synthetic rubber for years; 
Bathrick said, and there are likely 
to be many applications in the 
field of mechanical rubber goods, 
which includes all uses except tires. 
A few of these points in a car 
would be grommets, bumpers, bat- 
tery cases, seals, bellows, gaskets, 
shims and a host of other uses. 

“In the field of mechanical 
rubber goods, we have found the 
synthetic equal or superior to 
natural rubber,” he said. 

Use of phosphorescent paint for 
instrument panels also interests 
Pontiac engineers, Bathrick said. 
This is a development used widely 
in aircraft industry to avoid glare 
and eye strain. 

Also to be taken into account for 
postwar automotive use are pro- 
duction techniques developed or 
made common through war work, 
Bathrick said. These include auto- 
matic profile milling machine at- 
tachments, high-frequency induc- 
tion heating for heat treating, elec- 
tronic controls for welding and 
heat treating and centrifugal preci- 
sion casting of steel for small parts 
which require high strength or 
heat treatment. 


trades to prevent 


Nagle Promoted 
By Udylite 


DETROIT.—L. K. Lindahl, presi- 
dent of the Udylite Corp., an- 
nounces the appointment of L. V. 
Nagle as vice-president in charge 
of national sales. Nagle has been 
active in the metal finishing field 
for more than 17 years. 

Donald C. Blum, an outstanding 
electroplater, also has been made 
Udylite’s service engineer for the 
Buffalo and Rochester area with 
headquarters in Rochester. He 
has been secretary and treasurer 
of the Rochester branch of the 
American Electroplater’s Society 
for the past two terms. 


Southern Equipment Gets 


New San Antonio Site 

SAN ANTONIO, Tex.—Southern 
Equipment Co., wholesale dis- 
tributors of automotive and elec- 
trical products here, has moved to 
a new location at 210-212 W. 
Commerce St. 

The new location is a four-story 
building extending a whole block 
and providing approximately 30 
percent more floor space. Display 
facilities have been increased and 
more personnel added in prepara- 
tion for postwar. 


On Superior Fluxes 


A new catalog describing the com- 
plete line of Superior fluxes is an- 
nounced by Superior Flux Co., 913 
Public Square Building, Cleveland, O. 
Included in the line are 20 fluxes for 
welding, brasing. silver soldering, soft 
soldering and low temperature alloy 
welding of ferrous and non-ferrous 
metals and alloys. 
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Now—you can get set for 


frre  prostivar aclling / 


If you have been out of the consumer market because of war commit- 
ments, you can get set now for postwar selling in the $4,496,734,000 
Chicago market. Some manufacturers need look no further. In this 
strategically located area they can sell all they can make for years. 


Favored by nature and the nation’s growth, Chicago is famous for its 
purchases of automobiles, refrigerators, washing machines and “big 
unit” products generally. Within its compact, natural boundaries manu- 
facturer after manufacturer has launched new products and hung up 
new sales records. These were in so-called normal years. Present de- 
mand, pent up by war needs, will provide tremendous sales volume for 
those who go after it. 


To cash in on this billion-dollar business, selling can be built around a 
single advertising medium—the Chicago Tribune. Founded in the pio- 
neer days of the region it serves, the Tribune expresses the traditions 


re the 
e for your study and use © 


and aspirations of the midwest. It is read, quoted, bought and bought 
from as is no other medium. It is unrivaled in position and power 
to help manufacturers get dealer distribution and consumer acceptance. 


One out of every three families in 756 cities and towns of 1000 or 
more population in the Chicago market is covered by the Tribune. On 
Sunday, it is practically every other family. Throughout this rich, key 
market, prosperous in farm and factory income, diversified in resources 
and demonstrably fortified against reconversion problems, the Tribune 
is the medium which you can use most effectively to build sales volume 
quickly. It is basic to any long-term, profitable operation. 


No matter how large or small your factory output will be, no matter 
when you will reconvert, now is the time to get going and get the 
market facts and merchandising ideas which are yours for the asking. 
Call a Tribune representative. 


Shicago Tribune 


THE WORLD’S GREATEST NEWSPAPER 


October average net paid total circulation: 
Daily, Over 980,000; Sunday, Over 1,300,000 
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Let’s get it straight... 


The automobile industry is on the 
verge of a period of development 
and expansion such as it has never 

before seen. 


A period that is going to demand not 
just new cars, but new kinds of cars. 


Nash will meet this demand... 


Meet it with two cars that are 
designed to meet the new times, the 
new needs of tomorrow’s buyers— 
the new Nash “600” in the low-priced 
field and the new Ambassador Six 
-in the medium-priced field... 


And meet it in volume three times 
greater than its 1941 pre-war peak! 


tion record is among the very tops 
of all industry... 


A company whose wartime advertis- 
ing has been voted by automobile 
dealers as the most powerful, the 

most widely read, the best liked 
automobile advertising campaign in 
America. 


A new kind of franchise that will 
market Nash cars on a selective basis 
through fewer dealers with more 

profits per dealer. 


A new kind of franchise designed to 


Nash will enter this period with a 
new kind of franchise... 


capitalize on the coming seller’s 
market .. . to build immediate sales 


and profits . . . and also to build 


A new kind of franchise backed by 
a company whose sales before Pearl 
Harbor were moving up at a faster 
rate than those of any other low or 
medium-priced car... 


permanent and successful dealer- 
ships for all the years ahead! 


| Such dealers will be set for life! 


That’s the Nash story. . . straight 


A company whose wartime produc- 


from the shoulder. 


fash. 


of NASH-KELVINATOR CORPORATION : Detroit $2, Mich. 





Cadillac Record 
Instantly Brands 
The Faulty Part 


DETROIT.— More than 100,000 
case histories of vital war pro- 
duction parts, recorded like finger- 
prints by the Federal Bureau of 
Investigation, provide almost in- 
stantaneous identification of every 
individual crankshaft and reduc- 
tion gear assembly built by the 
Cadillac Motor Car Division for 
the Allison liquid-cooled aircraft 
engine. 

Similar to the purpose of FBI 
records, this Cadillac procedure 
permits the quick segregation of 
each individual item, thus remov- 
ing suspicion from companion 
parts built from a given shipment 
of metal. 

The records extend from a 
chemical analysis of forgings as 
received from the supplier, through 
numerous key manufacturing and 
inspection processes, to final de- 
livery to the U. S. Army. 

Value of this detailed record is 
emphasized when a battle front 
report indicates the failure of a 
vital part. The failure might be 
due to any one of a myriad causes, 
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DISCUSSING the Ford plan for employment of veterans, and getting | ‘ 


coordinated with 
California area, are 


the American Legion’s program for servicemen in 
Hughes, assistant branch manager for Ford at 


the Richmond plant, and Ed. Boldt, department commander of the Legion. 


particularly if the part had been 
serviced in the field. 

Were the Cadillac records not 
available, suspicion might be cast 
on all crankshafts or gear assem- 
blies built from the same ship- 
ment of forgings as the part under 


investigation. Possession of the 
exact record removes uncertainty, 
saves for the prosecution of the 
war vital parts which might other- 
wise have to be scrapped and nar- 
rows the element of doubt to 
minor limits. 


Postwar Rubber Forecast 


Natural Output Won’t Hit 1,000,000-Ton Potential 
Until Second Peace Year, Collyer Says 


NEW YORK.—In the first year 
after the war Far Eastern rubber 
plantations will be able to supply 
only half of their 
potential output 
of 1,000,000 tons, 
and synthetic 
plants now pro- 
ducing at the 
rate of 800,000 
tons annually will 
be able to in- 
crease their pro- 
duction to 1,000,- 
000 tons, accord- 
ing to John L. a 
Collyer, president Collyer 
of tae SB. FF. 

Goodrich Co., who estimates that 
the resulting total of 1,500,000 tons 
will be used. 

In the second year after the end 
of the war, however, he told a 
conference here of the Society of 
the Plastics Industry, natural rub- 
ber production is expected to ex- 
ceed 1,000,000 tons, so that not more 
than 500,000 tons of the synthetic 
product will be required. 


re om 


How to stop noise 


Every mother and dad will agree that we've 
pictured below a sure fire noise stopper, 
when a hungry baby cries. 


Now let us tell you the story of how automo- 
bile makers, faced with their own noise 
stopping problem, found a solution just as 
simplewhich has proved its worth in wartime. 


You'd hear a little chorus of squeaks and 
rattles every time you drove your car if 
it weren’t for about 20 metal-and-rubber 
parts at various crucial points. 


Such parts cut down vibration and noise 
because General Motors engineers — 
always trying to make more and better 
things for more people—found a way to 
unite rubber with steel. And it’s a bond 
so strong that you can’t pull it, pry it, 
or shake it loose. 


Every Sunday Afternoon - 


KEEP AMERICA STRONG 


-GENERAL MOTORS SYMPHONY OF THE AIR— NBC Network 


Then car production stopped, war pro-' 


duction began. Soon tanks were pushing 
off for North Africa, and some of the 
world’s toughest going, in steady streams. 


The tracks on those tanks, endless chains 
of treads, had to be kept tight. Metal links 
wouldn’t do. They wore down too fast. 
But our experts found that rubber bonded 
to steel did as good a job defeating wear 
as it had in stopping noise. 


So with treads kept tight by special 
rubber-and-steel bushings, our tanks have 
kept rolling right along over all kinds of 
terrain. And the men who plugged away 
and sweated years ago until they 
made rubber stick to steel have 


helped to keep our tanks in 
action all over the world. 


In all American industries, thousands of 
just such ingenious processes were devel- 
oped because, in our country, men over 
the long past got just rewards for crack- 
ing tough problems. 


This way of working helped make 


America the best place of all to live in. 
It aids the war effort at every point. 
And it will certainly produce more 
and better things for more people as 
time goes on. 


GENERAL Motors 


“VICTORY IS OUR BUSINESS” 
CHEVROLET ¢ PONTIAC ¢ OLDSMOBILE ¢ BUICK 
CADILLAC * 


BODY BY FISHER ¢ FRIGIDAIRE 
GMC TRUCK AND COACH 


Collyer added that if the price 
of all main type synthetic rubber 
remains at 35 cents a pound, the 
price figures by the Rubber Die” 
rector’s office, without including 
plant amortization factors, it is 
not probable that natural rubber 
selling at 22 cents immediately 
before the war, but which can be 
delivered in New York at as low 
as 10 cents a pound, will be 
excluded. 4 

Strain on the nation’s rubbér 
stockpile, which, he _ said, has 
dwindled to the present rock-bot- 
tom “disaster level” of 100,000 tons, 
has been relieved by substitutions 
of plastic materials formerly served 
by rubber. It can be demonstrated, 
he said, that the total tonnage of 
such plastic material used to take 
the place of rubber in the last two 
years is greater than all the rubber 
obtained from Central and South 
America. 

Col. Willard Chevalier, publisher 
of Business Week, told a dinner 
session of the conference that a 
recent survey indicated that almost” 
65 percent of the present users of 
plastics in wartime anticipate in- 
creased postwar applications and 
only 3 percent expect fewer appli- 
cations. Of the 551 plants surveyed, 
he said, only 49 percent of the 
aluminum users expected greater 
use of that metal. He added that 
the figures range downward from 
a 47 percent increase for powdered 
metals to less than 8 percent for 
such “old reliables” as copper and 
brass, zinc and natural rubber. 

J. D. Houghton, equipment 
branch, WPB, declared that de- 
spite stepping up of spot author- 
ization programs, there will be 
no increase in allocations 
priorities for 


until the end of the first quar- 
ter of 1945. 

James R. Turnbull, of the Mon- 
santo Chemical Co., asserted that 
for plastics to. reach their full 
potential in the postwar industrial 
era, the industry must devote as 
much time and energy to merchan- 
dising as to technical advances. He 
emphasized that consumer educa- 
tion on the quality, performance 
and value of various types of plas- 
tics was essential in the industry’s 
merchandising program. 


Illinois Drivers 
May Get Stiff 


Permit Rules 


SPRINGFIELD, Ill.—Next state 
legislature may be asked to revise 
the Illinois Motor Vehicle act 
which, some judges declare, is out- 
moded and fails to protect the mo- 
toring and _ pedestrian public. 
Judge Mason Sullivan in Chicago, 
said that in many cases the court’s 
hands are tied by law and that 
the act should be amended. 

He said that epileptics, alco- 
holics, persons with only one leg 
and in one instance a man who 
was paralyzed had appeared in 
court with drivers’ licenses. He 
said many people appearing before 
him had defective sight or hearing, 
but had been given permits. 

Springfield courts are reported 
jammed with instances of drunk 
driving and there are records of 
serious accidents and even death 
caused by teen-age youths who 
had no driver’s permit. 


Fraser Quits as Head 


Of Chrysler in Boston 


BOSTON. — Washington Fraser, 
regional manager for Chrysler 
Sales here, has resigned to pur- 
chase an interest in the Colt-Brady 
Co. (Chrysler distributor), Provi- 
dence, R. I. 


Ark. Dealer In New Home 


oot zaevniles Ark. — Seay Motor 
(Chrysler-Plymouth), s now 
Settled in its new place ‘of business, 
a recently constructed modern build- 
ing in the center of the business 
district. The building was designed 
for display rooms of new cars ex- 
pected to be received soon after the 
war is over, and for a general shop 
sg includes body work, paint jobs, 
e stock of motors, battery service 
~ garage. L. D. Sharp and James 
Long are in charge of the shop de- 
partment with T. I. Seay as head of 
the business. 
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THIS IS NEW YORK, viewed from the far edge of Queens 
Borough. You could see Manhattan’s towers, save for the T RH F f TOO 
rows of little homes that block the view. More than 1,290,000 ve 7 7 
of New York City’s 7,454,995 people live in Queens, most of 
them in one and two-family homes. Many more such homes i & nF FE Ye yo Rh? K Cl T y 
carpet Brooklyn, Bronx, and Staten Island. Some are on 
mighty Manhattan, too. 
Advertisers should pin this up as a reminder that New 
York is just a bigger-than-average slice of our United States. 
The main difference between New York and other com- 
munities is that in New York, there is more of everything. 
More one and two-family dwellings, more big buildings, 
more little buildings. More foreign born, more native born, 
more being born every hour. More big incomes, more modest 
incomes, more of ’most everything that makes America tick. 
That is why peace-time New York buys more automobiles 
than any other city in America. 


THE NEWS is New York’s newspaper. It is read by more than 
2,125,000 families daily, 3,900,000 Sunday. In New York 
City, 7 families out of 10 read The News. When newspaper 
warehouses once more are bulging with newsprint rolls, and 
cars again move off the assembly lines, cultivate the first 
automobile market in the medium most of the market reads! 
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Cadillac Record 
Instantly Brands 
The Faulty Part 


DETROIT.— More than 100,000 
case histories of vital war pro- 
duction parts, recorded like finger- 
prints by the Federal Bureau of 
Investigation, provide almost in- 
stantaneous identification of every 
individual crankshaft and reduc- 
tion gear assembly built by the 
Cadillac Motor Car Division for 
the Allison liquid-cooled aircraft 
engine. 

Similar to the purpose of FBI 
records, this Cadillac procedure 
permits the quick segregation of 
each individual item, thus remov- 
ing suspicion from companion 
parts built from a given shipment 
of metal. 

The records extend from a 
chemical analysis of forgings as 
received from the supplier, through 
numerous key manufacturing and 
inspection processes, to final de- 
livery to the U. S. Army. 

Value of this detailed record is 
emphasized when a battle front 
report indicates the failure of a 
vital part. The failure might be 
due to any one of a myriad causes, 


AUTOM 


OTIVE NEWS, NOVEMBER 27, 1944 
r 


’ 


DISCUSSING the Ford plan for employment of veterans, and getting it 


coordinated with the American Leg 
California area, are Ed. F. Hughes, 
the Richmond plant, and Ed. Boldt, 


particularly if the part had been 
serviced in the field. 

Were the Cadillac records not 
available, suspicion might be cast 
on all crankshafts or gear assem- 
blies built from the same _ ship- 
ment of forgings as the part under 


ion’s program for servicemen in_ the 
assistant branch manager for Ford at 
department commander of the Legion. 


investigation. Possession of the 
exact record removes uncertainty, 
saves for the prosecution of the 
war vital parts which might other- 
wise have to be scrapped and nar- 
rows the element of doubt to 
minor limits. 


Postwar Rubber Forecast . 


Natural Output Won’t Hit 1,000,000-Ton Potential 
Until Second Peace Year, Collyer Says 


NEW YORK.—In the first year 
after the war Far Eastern rubber 
plantations will be able to supply 
only half of their 
potential output 
of 1,000,000 tons, 
and synthetic 
plants now pro- 
ducing at the 
rate of 800,000 
tons annually will 
be able to in- 
crease their pro- 
duction to 1,000,- 
000 tons, accord- 
ing to John L. 
Collyer, president 
of tue SB. F 
Goodrich Co., who estimates that 
the resulting total of 1,500,000 tons 
will be used. 

In the second year after the end 
of the war, however, he told a 
conference here of the Society of 
the Plastics Industry, natural rub- 
ber production is expected to ex- 
ceed 1,000,000 tons, so that not more 
than 500,000 tons of the synthetic 
product will be required. 
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How to stop noise 


Every mother and dad will agree that we've 
pictured below a sure fire noise stopper, 
when a hungry baby cries. 


Now let us tell you the story of how automo- 
bile makers, faced with their own noise 
stopping problem, found a solution just as 
simplewhich has proved its worth in wartime. 


You'd hear a little chorus of squeaks and 
rattles every time you drove your car if 
it weren’t for about 20 metal-and-rubber 
parts at various crucial points. 


Such parts cut down vibration and noise 
because General Motors engineers — 
always trying to make more and better 
things for more people—found a way to 
unite rubber with steel. And it’s a bond 
so strong that you can’t pull it, pry it, 
or shake it loose. 
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Then car production stopped, war pro-' 


duction began. Soon tanks were pushing 
off for North Africa, and some of the 
world’s toughest going, in steady streams. 


The tracks on those tanks, endless chains 
of treads, had to be kept tight. Metal links 
wouldn’t do. They wore down too fast. 
But our experts found that rubber bonded 
to steel did as good a job defeating wear 
as it had in stopping noise. 


So with treads kept tight by special 
rubber-and-steel bushings, our tanks have 
kept rolling right along over all kinds of 
terrain. And the men who plugged away 
and sweated years ago until they 
made rubber stick to steel have 
helped to keep our tanks in 
action all over the world. 


In all American industries, thousands of 
just such ingenious processes were devel- 
oped because, in our country, men over 
the long past got just rewards for crack- 
ing tough problems. 


This way of working helped make : 


America the best place of all to live in. 
It aids the war effort at every point. 
And it will certainly produce more 
and better things for more people as 
time goes on. 
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Collyer added that if the price. 
of all main type synthetic rubber 
remains at 35 cents a pound, the 
price figures by the Rubber Din« 
rector’s office, without including 
plant amortization factors, it is 
not probable that natural rubber: 
selling at 22 cents immediately 
before the war, but which can be 
delivered in New York at as low” 
as 10 cents a pound, will be 
excluded. : 

Strain on the nation’s rubbér 
stockpile, which, he _ said, has 
dwindled to the present rock-bot- 
tom “disaster level” of 100,000 tors, 
has been relieved by substitutions 
of plastic materials formerly served 
by rubber. It can be demonstrated, 
he said, that the total tonnage of 
such plastic material used to take” 
the place of rubber in the last two 
years is greater than all the rubber 
obtained from Central and South” 
America. 

Col. Willard Chevalier, publisher _ 
of Business Week, told a dinne® 
session of the conference that a 
recent survey indicated that almost 
65 percent of the present users Of 
plastics in wartime anticipate in- 
creased postwar applications and 
only 3 percent expect fewer appli- 
cations. Of the 551 plants surveyed, 
he said, only 49 percent of the 
aluminum users expected greater 
use of that metal. He added that 
the figures range downward from 
a 47 percent increase for powdered 
metals to less than 8 percent for 
such “old reliables” as copper and 
brass, zinc and natural rubber. 

J. D. Houghton, equipment 
branch, WPB, declared that de- 
spite stepping up of spot author- 
ization programs, there will be 
no increase in allocations of 
priorities for machinery for 
plastics manufacture, at least 
until the end of the first quar- 
ter of 1945. 

James R. Turnbull, of the Mon- 
santo Chemical Co., asserted that 
for plastics to. reach their full 
potential in the postwar industrial 
era, the industry must devote as 
much time and energy to merchan- 
dising as to technical advances. He 
emphasized that consumer educa- 
tion on the quality, performance 
and value of various types of plas- 
tics was essential in the industry’s 
merchandising program. 


Illinois Drivers 
May Get Stiff 


Permit Rules 


SPRINGFIELD, Ill.—Next state 
legislature may be asked to revise 
the Illinois Motor Vehicle act 
which, some judges declare, is out- 
moded and fails to protect the mo- 
toring and _ pedestrian public. 
Judge Mason Sullivan in Chicago, 
said that in many cases the court’s 
hands are tied by law and that 
the act should be amended. 

He said that epileptics, alco- 

holics, persons with only one leg 
and in one instance a man who 
was paralyzed had appeared in 
court with drivers’ licenses. He 
said many people appearing before 
him had defective sight or hearing, 
but had been given permits. 
: Springfield courts are reported 
jammed with instances of drunk 
driving and there are records of 
serious accidents and even death 
caused by teen-age youths who 
had no driver’s permit. 


Fraser Quits as Head 


Of Chrysler in Boston 


BOSTON. -—— Washington Fraser, 
regional manager for Chrysler 
Sales here, has resigned to pur- 
chase an interest in the Colt-Brady 
Co. (Chrysler distributor), Provi- 
dence, R. I. 


Ark. Dealer In New Home 


BLYTHEVILLE, Ark.—Seay Motor 
0. (Chrysler-Plymouth), ts now 
settled in its new place of business, 
a i. -- 4 acneieuetee modern build- 
in e center o e business 
district. The building was designed 
for display rooms of new cars ex- 
pected to be received soon after the 
war is over, and for a general shop 
which includes body work, paint jobs, 
large stock of motors, battery service 
and garage. L. D. Sharp and James 
Long are in charge of the shop de- 
partment with T. I. Seay as head of 
the business. 
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: That is why peace-time New York buys more automobiles 
than any other city in America. 
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Cadillac Record 
Instantly Brands 
The Faulty Part 


DETROIT.— More than 100,000 
case histories of vital war pro- 
duction parts, recorded like finger- 
prints by the Federal Bureau of 
Investigation, provide almost in- 
stantaneous identification of every 
individual crankshaft and reduc- 
tion gear assembly built by the 
Cadillac Motor Car Division for 
the Allison liquid-cooled aircraft 
engine. 

Similar to the purpose of FBI 
records, this Cadillac procedure 
permits the quick segregation of 
each individual item, thus remov- 
ing suspicion from companion 
parts built from a given shipment 
of metal. 

The records 
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Natural Output Won’t Hit 1,000,000-Ton Potential 
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Until Second Peace 


NEW YORK.—In the first year 
after the war Far Eastern rubber 
plantations will be able to supply 
only half of their 
potential output 
of 1,000,000 tons, . 
and synthetic 
plants now pro- 
ducing at the 
rate of 800,000 
tons annually will 
be able to in- 
crease their pro- 
duction to 1,000,- 
000 tons, accord- 
ing to John L. 
Collyer, president 
of the B. F. 
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the American Legion’s program for servicemen in_ the 
Hughes, assistant branch manager for Ford at| the resulting total of 1,500,000 tons 


chemical analysis of forgings as| California area, are Ed. F. 
the Richmond plant, and Ed. Boldt, department commander of the Legion. | wij] be used. 


received from the supplier, through 
numerous key manufacturing and 


inspection processes, to final de-| particularly if the part had been | investigation. 


livery to the U. S. Army. 
Value of this detailed record is 


vital part. 


serviced in the field. 

Were the Cadillac records not 
emphasized when a battle front| available, suspicion might be cast 
report indicates the failure of ajon all crankshafts or gear assem- 
The failure might be|blies built from the same ship- 
due to any one of a myriad causes, | ment of forgings as the part under | minor limits. 





How to stop noise 


Every mother and dad will agree that we've 
pictured below a sure fire noise stopper, 
when a hungry baby cries. 


Now let us tell you the story of how automo- 
bile makers, faced with their own noise 
stopping problem, found a solution just as 
simplewhich has proved its worth in wartime. 


You'd hear a little chorus of squeaks and 
rattles every time you drove your car if 
it weren’t for about 20 metal-and-rubber 
parts at various crucial points. 


Such parts cut down vibration and noise 
because General Motors engineers — 
always trying to make more and better 
things for more people—found a way to 
unite rubber with steel. And it’s a bond 
so strong that you can’t pull it, pry it, 
or shake it loose. 


Then car production stopped, war pro- 
duction began. Soon tanks were pushing 
off for North Africa, and some of the 
world’s toughest going, in steady streams. 


The tracks on those tanks, endless chains 
of treads, had to be kept tight. Metal links 
wouldn’t do. They wore down too fast. 
But our experts found that rubber bonded 
to steel did as good a job defeating wear 


as it had in stopping noise. 


So with treads kept tight by special 
rubber-and-steel bushings, our tanks have 
kept rolling right along over all kinds of 
terrain. And the men who plugged away 


and sweated years ago until they 
made rubber stick to steel have 
helped to keep our tanks in 
action all over the world. 
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Possession of the 
exact record removes uncertainty, 
saves for the prosecution of the 
war vital parts which might other- 
wise have to be scrapped and nar- 
rows the element of doubt to 


In the second year after the end 


product will be required. 





In all American industries, thousands of 
just such ingenious processes were devel- 
oped because, in our country, men over 
the long past got just rewards for crack- 


ing tough problems. 


This way of working helped make 
America the best place of all to live in. 
It aids the war effort at every point. 
And it will certainly produce more 
and better things for more people as 
time goes on. 
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of the war, however, he told a 
conference here of the Society of 
the Plastics Industry, natural rub- 
ber production is expected to ex- 
ceed 1,000,000 tons, so that not more 
than 500,000 tons of the synthetic 
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of all main type synthetic rubbe 
remains at 35 cents a pound, th 
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such plastic material used to 
the place of rubber in the last € 
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obtained from Central and So 
America. 4 
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of Business Week, told a din 
session of the conference that 
recent survey indicated that alm 
65 percent of the present users: 
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cations. Of the 551 plants surve 
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the figures range downward 
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such “old reliables” as copper § 
brass, zinc and natural rubber. 7 

J. D. Houghton, equipmen= 
branch, WPB, declared that 
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ization programs, there will ° 

no increase in allocations — 

priorities for machinery 0 

plastics manufacture, at leas 

until the end of the first qua 
ter of 1945. : 
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Permit Rules 


SPRINGFIELD, Ill.—Next state 
legislature may be asked to revise 
the [Illinois Motor Vehicle act 
which, some judges declare, ig out- 
moded and fails to protect the mo- 
toring and pedestrian public. 
Judge Mason Sullivan in Chicago, 
said that in many cases the court’s 
hands are tied by law and that 
the act should be amended. 

He said that epileptics, aleo- 
holics, persons with only one leg 
and in one instance a man who 
was paralyzed had appeared in 
court with drivers’ licenses. He 
said many people appearing before 
him had defective sight or hearing, 
but had been given permits. 

Springfield courts are reported 
jammed with instances of drunk 
driving and there are records of 
serious accidents and even death 
caused by teen-age youths who 
had no driver’s permit. 
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BOSTON. — Washington Fraser, 
regional manager for Chrysler 
Sales here, has resigned to pur- 
chase an interest in the Colt-Brady 
Co. (Chrysler distributor), Provi- 
dence, R. I. 
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7 out of 10 New York City families read The News ! . 
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Gas Flowing From Coal 


In U.S. Experimental Lab 


DENVER. Coal gas, which 
actually is gasoline in the raw, is 
bubbling steadily every day from 
a big experimental plant at the 
United States Bureau of Mines ex- 
periment station operated in co- 
peration with the Colorado School 
of Mines at Golden. 


The gas—a clean, pure mixture 
of hydrogen and carbon monoxide- 
is generated there with the utmost 
care and scientific exactness. 


For modern chemistry, it’s a 
simple twist of the wrist to trans- 
form that “blue water gas” into 
first-grade gasoline but they’re not 
doing it at Golden. They’re just 
making the coal gas so efficiently 
that one ton of western soft coal 
could be converted into 50 gallons 
of gasoline by their method. Since 
in its raw state the gas is poi- 
sonous and highly explosive, it is 
generated, tested, measured and 
permitted to escape into the moun- 
tain air, except for a portion which 
is piped back to heat a water 
boiler. That process represents 


common sense safety, since the 
Object of its making is fact-and- 
figure information, not motor 
fuel. 


Manufacture of the fuel will 
come later, at units six times the 
size of the Golden experimental 
plant. One such full-size unit 
now is nearing completion in the 
low-grade lignite coal fields of 
North Dakota, and will begin 
operation about Jan. 1. 

The data compiled from _ big- 
scale tests at the Colorado School 
of Mines will enable the Dakota 
plant to run smoothly and effi- 
ciently, without “cut and dry” 
methods. Some day, huge batteries 
of similar gas generators through- 
out the West may result from the 
Golden plant. 


Save for shutdowns for replace- 
ments and adjustments necessary 
to a wide range of experiments, 
this vital first step in the conver- 
sion of coal into gasoline has been 
operating steadily for months. 
When first started up, the plant 


TO PRODUCERS OF BRANDED ARTICLES: It is 
possible now to establish your products in Seattle 
quickly, firmly, economically. End of war in Europe 
will increase war activity in Seattle. We will continue 
to build Boeing B-29s and naval craft, to repair 
and supply cargo and naval vessels, until war in the 
Pacific ends. Employment and income will remain 
high. Goods are scarce. NOW is the time to act. Re- 
member ... The Seattle Times is the preferred 
newspaper in 7 out of 10 Seattle homes. 


was adjusted to generate hydrogen 
gas only. The Golden plant made 
hydrogen efficiently and economi- ! 
cally, by using the heat of burning ; 
coal to separate water into hydro-! 
gen and oxygen. 

Next came the “blue water gas” 
series of tests now in full swing. 
The gas mixture was = run 
through the proper chemical ap- 
paratus, and out came high-test 
gasoline, kerosene, paraffin, lub- 
ricating oil—virtually all the 
petroleum hydrocarbons. 


V. F. Parry, supervising engineer 
of the experimental plant at Golden, 
designed and built this massive gas 
generator. He prefers to call it a 
“heat-exchanger.” Heat inside a 
metal pipe “soaks” through the 
pipe walls to heat a surrounding 
mass of coal mixed with steam. 
He figures its’ efficiency at 
around 75 percent. 

Still another use for Parry’s 
“heat exchanger” will be to run 
tests on production of sponge iron. 
If our steel mills had a large and 
cheap supply of sponge iron, they 
wouldn’t need scrap iron to pro- 
duce new iron and steel, Parry 
says. 


You get the best results 
Classified Section, inside back cover. 


in ur; 


Plastics vs. Metals? 


Each to Have Place in Postwar World, 
Boonton Molding Chief Predicts 


BOONTON, N. J. — Asserting 
that the all-plastic automobile, 
with the material and methods of 
manufacturing now at hand in the 
plastics industry, is “just an engi- 
neer’s dream,” George K. Scribner, 
president of the Society of the 
Plastics Industry, predicted that 
plastics and metals will be post- 
war “collaborators rather than 
competitors.” 

President of the Boonton Mold- 
ing Co. one of the country’s pio- 
neer plastics firms, Scribner said 
that while on the one hand there 
are millions of people who think 
that “practically everything from 
automobiles to bathtubs” is going 
to be made of plastics, there are 
still thousands of others who, be- 
cause they do not understand the 
vital difference between “good and 
bad plastics,” regard anything 
plastic as “no good.” 

“The general idea that plastics 
will be competitors of metals— 
especially light metals—in the 
postwar world,” he commented, 


More than 15,000 families in the Seattle 
area will build beautiful new homes just as 
soon as building materials are again available. 
25,000 Seattle homes are in need of major re- 
pairs. The money is saved and ready to be 
spent. Such are the conservative estimates of 
the Seattle Master Builders’ Association. Their 
calculations are based on normal needs of this 


great and growing city. 


Seattle is definitely under-housed. This is 
best demonstrated by the fact that we print 
thousands of classified ads for people seeking 
homes —a place to live! This situation means 
well-paid jobs for thousands after the war— 
and a tremendous market for home appliances, 
furnishings, heating plants, building materials! 
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“may be true to a certain extent, 
but the areas of overlapping will 
be found to be comparatively 
small. 5 


“In the first place, plastics are 
not a tonnage industry, as prac- 
tically all metals are. If the auto- 
mobile world suddenly decided 
that plastic cars were actually here 
and tried to swing into production, 
it would put the chemical industry 
in an impossible situation. 


“Three hundred and fifty thou- 
sand tons of plastics (the present 
annual production for parts) would 
not go very far, and the tanks, Te- 
torts and piping required to jump 
plastics production up to anything 
approaching the tonnage required 
would be a real headache. Com- 
pare 350,000 tons to the annual 
production of steel of 90,000,000 
tons!” 

As to “talk about plastic bath- 
tubs and plastic ice boxes,” 
Scribner said the costs would be 
prohibitive. 

Excepting a few cases, he said, 
plastics and metals are “mutually 
exclusive—each supreme in its own 
right.” 


Chief of TOCCO 
Sees Big Gains 
For Heat Method 


CLEVELAND. — ‘‘Industry’s 
amazing method of heat treating 
metals by means of high frequency 
electrical induction is certain to 
experience even greater advance- 
ment during the next five years 
than it has during its first ten just 
past. Because of the speed and 
accuracy of this still youthful 
metallurgical tool, marked changes 
in long established metal working 
practices are bound to occur in the 
days ahead.” 

This opinion is expressed by 
William C. Dunn, president of the 
Ohio Crankshaft Co., who, in 1932, 
with Francis S. Denneen invented 
and perfected the original high 
frequency method of = surfacé™ 
hardening of metals known as the 
TOCCO Process. Speaking before * 
a group of trade paper editors at 
a showing of the TOCCO display 
at the National Metal Congress in 
Cleveland, Dunn voiced optimism 
as to the future of induction as 
an industrial device for improving 
production and products. 


“As the process was perfected 
only in 1933, it is still new in the 
true sense of the word even 
though war production has stepped 
up our volume_ tremendously,” 
Dunn said. “However, applications 
and new uses are far from ex- 
hausted because we’re just begin- 
ning to see what can be done by 
this revolutionary heating method. 

“Induction heating has long been 
used as a means of melting metals. 
It was not, however, until we ap- 
plied its magic to the hardening 
of automotive crankshaft bearings 
that broader commercial use of the 
phenomenon became _ apparent. 
Early results surpassed expecta- 
tions, and_ satisfactory surface 
hardness on bearings was achieved 
by our efforts. We were able to 
develop a longer wearing crank- 
shaft that proved a boon to the 
motor industry. 

“It was the combination of high 
frequency heating and automatic 
water quenching plus the proper 
timing of the entire cycle that 
made this process different and 
successful. In the past six years 
authorities have termed the TOCCO 
Process ‘the greatest contribution 
to metallurgy in 50 years.’ In the 
next six years, I believe, their 
Opinion will be more than justified. 


Hudson Names Williams 


Dealer in Memphis 

MEMPHIS, Tenn. — Felix T. 
Williams has been appointed met- 
ropolitan Hudson dealer, C. M. 
Braun, Hudson’s Memphis zone 
manager, announced last week. 

Williams, a dealer in Memphis 
20 years, came to his present loca- 
tion at Union and Dudley six years 
ago. He plans to remodel his 
showrooms soon. 
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ant a New Postwar Car? 
... then YOU face a problem! 







Sometime in the (near?) future America’s great auto- ing for an Alice-in-Wonderland model that may take years 
mobile makers will be placing announcements like the above to develop.* You'll have to decide between a proved car 
before you. Perhaps you are expecting to buy a fancy piece with sure trade-in-value, and an artist’s pipe dream—which, 
of mechanical and plastic French pastry, designed like a tear even if you could buy it, would nose-dive in value as all 
drop by a picture-maker instead of an auto-maker. radical novelties do. 

That’s where your problem There are only a few automobile 









comes in. Because that kind of makers in the United States. There 4 

automobile is still a fancy of the used to be over 200. Those who 

future. And American makers offer you post war cars have sur- 

with their great reputations at vived intense tests and competition. You can buy from 

stake, can’t afford to sell you any of them with utter confidence—and start enjoying anew 
anything but proved transportation—the best in the world, that unrivalled American luxury of a comfortable, safe, hand- 
the most fabulous value on earth. somely performing, economical automobile. So buy without 






hesitation as soon as you can. You'll be playing safe and 






You'll have to decide between (1) getting a luxurious 


new car based on the superb prewar models, and (2) wait- sure—and you'll be helping to assure your own prosperity.** 


Publ int eT nrialy he Washington Post 


Washington’s Outstanding Newspaper 





*Why Practical Tear Drop Models Are a Long Way Off **How You Can Contribute to Your Own Prosperity 






When you buy your post- United States says, “Only after ucts are made in small num- The post war prescription ucts. They will bear the name offered an excellent automo- 
ie : obile you will not 2 new thing has been tried, im- bers and cost a great deal. for a prosperous America calls and guarantee of reputable bile, in fact the finest ever 
— ee 2 proved, and then used a long Good, reliable American manu- for full employment. Produc- American firms. To meet the built in America. Not to buy 


want to risk your money on . » pioneers—the 2 cturers will not risk their : ; : See ; , , aa f a aes 
. i-_ oO by pioneers—then used facture ff ot risk the tion lines will start as soon as pgescription for prosperity when you need is to deprive 
unproved new ideas and ex by a larger group of families futures by offering new and yourself of necessary transpor- 








} ; : ; ; our government feels that the these products must be bough . 

periments. In fact, American 454 then a still larger group, improved things except in the ine [ ‘od h - e _ as n be bought tation and help slow up the 
industry will not let you. can it come to have any really —_ time-tested way of experiment, fj Ber period has passed. Lhe —and this message is to reas- employment that spells pros- 
One of the greatest product- wide use. This takes months pioneering, introduction and irst products off the produc- sure those who plan to buy or perity for all of us in the post- 





And pioneer pre '- — gradual use.” That takes time. tion lines will be good prod- need to buy that they will be 





. . e w rs. 
development executives in the and years. ar years 
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AIRCRAFT NEWS 
Airplane Public Leans 


To Radical Designs 


By Charles Evans 
Aviation Editor 


AGAIN AND AGAIN AND AGAIN the prospective 
purchasers of airplanes have told manufacturers what kind 
of airplanes they want. Recently, they have been urged 
to get their specifications off their chests in a contest 
carrying $5,000 in prizes, and 3,345 men and women sent 
in written and illustrated de- 
tails on what they want. 


Added to the polls that 
have already been taken, this con- 
test should leave the manufacturers 
with little doubt that the people 
will be interested most in a plane 
quite unlike anything they have 
made to date. The public appar- 
ently wishes the manufacturer 
would quit making private planes 
for pilots, and begin to produce 
some for the non-pilot, would-be 
flier. 


Winners of the contest staged 
by Popular Science magazine 
were Don LeRoy Fotheringham, 
PFC in the Marine Corps, and 
now fighting in the South Pacific, 
and Donald J. Wheeler, Seattle, 
Wash. Fotheringham, whose 
home is in Idaho Falls, Id., and 
who gave his present occupation 
as “knocking hell out of the 
Japs,” won the non-professional 
part of the contest, and Wheeler, 
an engineer in the Boeing Air- 
craft Co. at Seattle, won the pro- 
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FIRST PRIZE in Popular Science Monthly’s international personal-type 


airplane design contest, ‘“‘The Plane You’d Like to Own,” 
went to Donald J. Wheeler, of Seattle. 
Wheeler is an engineer with the Boeing Aircraft Co., Seattle, 


war bond. 


builders of the Flying Fortresses and 


fessional class. Each received a 
$1,000 war bond. 

Fotheringham went all-out on his 
design. He wants a jet-propelled 
plane seating four. He wants radio 
anti-collision devices, television 
screens and push button radio for 
instrument flying. He apparently 
thinks with the tramp who wished 
for a million dollars while he was 
at it because “it ain’t no trouble to 
wish.” The Marine private could 
be a major before his dream plane 


rofessional class, 


The award carried with it a $1,000 


Superfortresses. 


comes true, if engineers are to be 
believed, but that’s what he wants 
and he has a $1,000 bond for telling 
about it. 

Wheeler, who says he has put 
several planes on paper, submitted 
a beautiful design drawing of the 
plane he wants and the three-view 
drawings which were required of 
professional entrants. His plane, 
pictured herewith, is four-place, 
has twin tails, engine in the rear 


of the fuselage, turning a four- 


of him?) 


..- he’s one of the stars in 


F rankly, there are millions of peopte in this coun- 
try who never heard of A. J. Cronin, let alone read 


his books. 


Now, we don’t say those folks — even the ones 
who can’t read — aren’t good customers. But you'll 
agree, people who do like A. J. Cronin have pretty 
discriminating taste in entertainment. And that is 


the kind of audience you get in A National Show 


for $37,200. 


1,500,000 families— that’s better than a 5.0 
point rating. And they are all yours to dominate in 
the Redbook audience. Redbook is their favorite 


show, because good fiction is their great enjoyment. 


AN 
FOR ‘37,200 A YEAR 


complete 


ATIONAL SHOW 


for your product 


They pay 25¢ admission, turn to each issue many 


times, give it three and a quarter hours a month. 


These people who enjoy Redbook — they are as 


cohesive an audience as the following of any soap 


opera — — and at least as important. 


And your product can dominate this distinctive 


audience for $37,200 with a full page in every issue, 


all year. And without Redbook you can’t be sure of 


dominating this audience, even if you spend a mil- 


lion in other media! 


While Redbook is now over-sold, we'd like to 
send you “The Rating You Can Expect in Redbook.” 
Write Redbook, 230 Park Avenue, New York 17. 


Build on This. Six million — 1 out of every 5 families — read 
Redbook, Cosmopolitan and American, THE MONTHLY GROUP 
— with less than 15% duplication. In all advertising there is 
no national opportunity equal to it — at anything like the 
price of $160,000 for 12 full pages in all three magazines. 
Isn’t this the soundest kind of national foundation to build on? 


bladed pusher propeller, and with 
apparently excellent visibility for 
the pilot and passengers. 

* * * 


‘Also Rans’ Key 


To Peace Market 


WHILE WHEELER'S plans wil 
undoubtedly be studied by prospet- 
tive manufacturers and Fothering- 
ham’s will be filed away for future 
reference, it is from the other 3,300 
entries that airplane designers are 
likely to get most information 
about the market they are hoping 
for after the war. There are trends 
among these 3,000 entries th 
throw light on the kind of an air- 
plane that will sell. C. B. Colby, 
aviation editor of Popular Science; 
has tabulated the entries, revealing 
some definite preferences. 

Forty-three percent of the pro- 
fessional and 52 percent of the 
non-professional contestants want 
planes with four seats, and about 

a third in each class want two 

seats. Eleven and 18 percent re 

spectively want three seats, and 
very few want one seat or more 
than four. 

The helicopter didn’t fare so well 
in this contest. Of the professionals, 
10 percent submitted helicopter de 
signs, while 15 percent of the non- 
professionals sent in helicopter 
plans. 

Considering the outstanding fea- 
tures of Wheeler’s design, it is al- 
most the epitome of what most of 
the contestants want. It has tri- 
cycle gear, and 72 percent of the 
non-professional and 53 percent of 
the professional want that kind of 
landing gear; like Wheeler, 
percent of the “nons” and 27 per- 
cent of the “pros” want tail booms; 
49 percent of the “nons” and 45 
percent of the “pros” want pusher 
props, and 46 percent of the non- 
professionals prefer a low-wing 
along with 29 percent of the pro- 
fessionals. - = = 


Roadable Plane More 


Popular with ‘Pros’ 

STRANGELY, more of the pro- 
fessionals—all individuals now con- 
nected with the aviation industry 
in a designing capacity—than the 
non-professionals want a roadable 
plane, the score being 12 percent 
to 10 percent. Fourteen percent” 
and 7 percent want folding wings. 
An equal 40 percent of both classes 
want slots and flaps on their planes 
to improve takeoff and landing 
performance, and not very many 
of the contestants, 14 percent 
“nons” and 16 percent “pros,” ask 
for spin-proof planes. An amphi- 
bian plane would appeal to both 
classes, and 20 percent of the pro- 
fessional contestants submitted 
three-view drawings of the amphi- 
bians they want. Somewhere in 
those drawings there may be the 
makings of a plane which would 
have a wide appeal in many areas 
in this country where the amphi- 
bian is destined for popularity. 

A third of each class want 

radio in their planes, but only 2 

percent in each class want sea- 

cockpit planes. There were a 
few calls for powered gliders, 

very few for a plane in which 

the pilot would lie prone, and 5 
percent in each class want sea- 

planes. 

Where you are contesting for 
money, the contestants apparently 
believe, you can stretch a point. 
In general, the contestants want 
faster planes than most of the 
polls have revealed as preferences. 
Non-professionals want an average 
of 144.23 miles an hour, while pro- 
fessionals want 135.35. And the 
non-professionals want their 
“horses” to be stronger than usual, 
because they ask for an average 
of only 112.25 horsepower, to pro- 
duce their 144 miles an hour, while 
the professionals think they ought 
to have an average of 137.20 horse- 
power. ° ¢ ¢@ 


Jet Planes Find 


Some Approval 


FOTHERINGHAM WAS NOT 
alone in wanting  jet-propelled 
planes, and since there were en- 
tries from every state in the union 
and from 10 foreign countries, this 
might indicate that forecasts on 
the remoteness of jet-propulsion 
for light planes have not traveled 
far. Of the non-professionals, 6 
percent want jet power, and of the 
others, 3 percent. 

As to price, Colby said, a big 
majority would rather pay be- 
tween $1,500 and $3,500 for a 
plane with better performance, 
then to pay below $1,000 for one 
with minimum conveniences. 
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CHARLES E. SORENSEN, 
wizard of mass produc- 
tion, new head of Willys- 
Overland, makers of the 
jeep, typifies the present 
trend in industry to select 
“know-how” skill for the 
top job. He expects a 
world-wide market for 
the jeep to provide many 
postwar jobs. 


COMMANDER EUGENE 
F. McDONALD, Jr., 
inventor and president of 
Zenith Radio Corporation, 
foresees immense post- 
war opportunities for our 
technically-trained fight- 
ing men in the field of 
radionics, with its sub- 
divisions of television, 
electronics, radar, radio. 


NEW YORK e 


OKO VOW : 


POPULAR SCIENCE predicts that from laboratory 


and assembly line “the best is yet to come” 


TOMORROW, our fighting men will be asking, 
“What job for us?” 

Will they return to an America whose doors of 
opportunity are wide open... or to a homeland 
where the limits of economic achievement have 
been reached? 

We of POPULAR SCIENCE believe the former. We 
agree with United States Chamber of Commerce 
President Eric Johnston who advises, “Don’t sell 
America short.” 

We agree with Brown University’s Dr. Wriston who 
says, “The real miracles of research are still ahead 
of us.” 

POPULAR SCIENCE counts upon the “know-how” 
men ... the men who know how to make things 
and make things work. 

These — the scientifically-inquisitive men — have 
given America her weapons of war in such victory- 
winning quantities. They will not fail our country in 
the days ahead! 


LIKES PEOPLE “a 
LIKES BOOKS 


LIKES MACHINES 


FOR OVER 70 YEARS, POPULAR SCIENCE 
Monthly has served a growing audience of readers 
who have one thing in common—a state of mind. 


Today, this audience numbers over 700,000. They 
are men with a passion for the mechanical, men 
with courage to try the new, men who in peace- 
time and in war are truly America’s pacemakers. 


Whether named Kaiser or Kettering, Sorensen or 
McDonald . . . or plain Bill Jones and Jim Smith 
. .. these scientifically-inquisitive men are the vital 
ingredient in American life. 


Some are presidents of corporations—with names 
you know. Some are foremen, mechanics, welders. 
But they are all builders. One and all, known and 
unknown, they are the men who do things. 


AS A MARKET, these men are unique because they 
are not only first readers about the new but first 


... has a knack for mechanics and 
mathematics. His is a scientific quo- 
tient... an “Se.Q.” form of “I.Q.” 


CHICAGO e 


CLEVELAND e 


DETROIT e 


LOS ANGELES e 


buyers. Surveys prove conclusively that POPULAR 
SCIENCE families rank higher than others in 
ownership of all kinds of mechanical products— 
automotive, household, industrial. 


Figure on these men—now and for postwar! These 
men buy, and what's more, they'll act as a spear- 
head of influence to gain new users of products 
of which they approve. 


There is no other audience you can advertise to 
quite like them. And they are yours, as a unit, only 
through the pages of POPULAR SCIENCE 


The news-picture magazine of science and industry 


SAN 





FRANCISCO 


Easier Plane Tax 


Urged by Mara 


OKLAHOMA CITY. — Simplifica- 
tion and easing of “expensive and 
unnecessary governmental regu- 
lation which makes it costly for 
the pilot to obtain a license and to 
maintain and operate his airplane” 
should be undertaken now to pave 
the way for sound postwar expan- 
sion of private flying, William A. 
Mara, staff executive of Bendix 
Aviation Corp., urged here last 
week at a National Aviation 
Clinic meeting. 


Mara, in charge of coordinating 
the company’s product develop- 
ments relating to the personal air- 
plane, stressed that much pre- 
planning must be done to “adjust 
and ease this regulatory handicap 
before the curtain actually rises 
on the real postwar sales cam- 
paign.” 

He stressed also the immediate 
necessity for “thousands of in- 
expensive Air Parks, convenient to 
business, to the home and the re- 
sort, to increase airplane utility 
and thus widen the market, pro- 
duce greater sales volume and 
thereby reduce the price of the 
personal airplane.” 

Schools for _ training 


“pilot- 
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ARTHUR P. EMMERT eee ee president of Warner Gear 


division, Borg-Warner, confers w 


general manager, and J. 0. Moore, works manager. 


Davis, Borg- 
to devote his entire time to affairs of 


salesmen” in the rudiments of 
salesmanship and service should 
be established by the airplane 
manufacturing industry in order 
to supply capable personnel to 
prospective distributors and dealers 
and permit returning army and 
navy airmen to fit themselves into 
the postwar expansion of the per- 
sonal airplane program, Mara 
stated. 

He predicted also that “Rent-A- 


. Russey (center), vice-president and 
Emmert succeeds C. S. 


arner Corp. president, who has retired from his division post 


the parent organization. 


Plane” services may play an im- 
portant role in peacetime expan- 
sion of the personal airplane 
business. 


“WE HAVE YOUR CARD asking us 
for permission to re-run our recent 
ad for a Weaver Wheel Alignment 

We wish to say that we 
sold the equipment very yore re 
as a result of your ad. e received 
a lot of inquiries.” M. E. Wyatt & 

Son (Chevrolet), Meadville, Pa. 


Be Want Ad Dept., inside back cover 


Newspapers 


Cooperating 


Aiding Philadelphia Dealers in Drive 
On Spurious Used Car Ads 


PHILADELPHIA. — Local news- 
papers have indicated that they 
will cooperate with the Philadel- 
phia Automotive Trade Assn. in 
curbing dealers who place adver- 
tisements representing themselves 
as private parties. 


Responding to a letter of com- 
plaint from PATA—the Philadel- 
phia Inquirer, the Bulletin and the 
Record promised to do everything 
possible to halt the practice and 
gave evidence of having taken, 
unsolicited, a surprising number of 
steps in that direction. 


For their part, it was agreed 
that dealers should study the 
papers closely and, when they 
see an ad purportedly from an 
individual but which they suspect 
was placed by a dealer, they 
should contact PATA officials 
who will forward the information 
to the newspapers. 

Dealers are surprised and grati- 
fied at the pains taken by news- 
paper business offices to legitimize 
automobile advertising. For in- 
stance, here are steps taken by the 


BRAM «== MINS AN AIARD 


iberty has a new trophy... and we're proud of it. This year’s 
first prize for the magazine feature that has done most for the 
advancement of air transportation has been awarded by TWA to 
Wayne Parrish for his weekly column, “On the Beam” in Liberty. 
The cash award and a commemorative plaque go to Mr. Parrish. A 
handsome TWA trophy will be Liberty’s possession for the year. 


Wayne Parrish is in the South Pacific now, as war correspondent, 
and his popular weekly column comes to us from overseas. It is first- 
hand fact... authentic... written by a man who knows his stuff, and 
has a newsman’s flair for getting at the exciting heart of a story. 


In this air-minded day, Liberty’s “On the Beam” is regular reading 
for layman and expert. For the men who fly the planes—and the men 
and women who build them. For the youngsters whittling out balsa 
models, identifying every flying speck in the sky with incredible 


accuracy. For the men with a stake in a flying future... and the 
average citizen and his wife, who find today’s story of the air one of 
the greatest adventures of the times... an adventure that will come 


home to their own doorsteps before long. 


Like all Liberty features, “On the Beam” is authoritative without 
stuffiness. It is newsworthy ... informative ... stirs the imagination. 
That’s why so many people like the new Liberty . . . read it with zest. 
From its “short short” to its evening-length book condensation... 
from war news to crisp comment on people, places and issues, it packs 


WAYNE PARRISH 
Past president of the Aviation 


Writers Association, past governor 


of the Aeronautical Chamber of 


a capsule education in every copy—in bright, brief, readable writing. 


DO YOU KNOW THE NEW Liberty? 


LIBERTY MAGAZINE, 


inc. @ 


205 EAST 42nd STREET, 


Commerce. Hundreds of reprints 
of his “On the Beam” in Liberty are 
distributed each week by leading 


airlines to passengers and staff. 


NEW YORK CITY 


Inquirer “to prevent dealers from 
representing themselves as private 
parties,” in the words of J. H. 
Hopkins, of that newspaper: 

“First, we are in constant touch 
with the Better Business Bureau, 
which ‘shops’ hundreds of adver- 
tisers. 

“Second, we have a dealer file, 
broken down by name, address and 
telephone number, and all ‘private 
party’ automobile advertisements 
are checked against this file. This 
represents a tremendous amount 
of clerical work, since the file 
totals 593 cards. 

“In this connection, I might 
add that just as fast as we 
learn that an address or tele- 
phone number belongs to a dealer 
and insist on the word “dealer” 
in the ad, the next ad will show 
@ new name, address and tele- 
phone number. As an illustra- 
tion, we have eight cards in this 
file covering one of the gentle- 
men mentioned in your letter, 
each card showing a different 
phone number or address. 

“We believe we are making an 
honest effort to keep our used auto 
columns clean.” 

Hopkins suggested that PATA 
set up a committee to shop “pri- 
vate party” ads. Newspapers, he 
said, will reject or accept the ads, 
based on the committee’s findings. 

W. D. Barkdull, of the Record, 
asserted that it was “impossible 
to censor copy closely enough to 
eliminate entirely ads such as you 
enumerate.” 

“Our solicitors,” he wrote, “call 
on auto accounts, know many of 
these fly-by-night operators by all 
their aliases ... where they oper- 
ate ... and the devious methods 
they use to get their copy into 
papers. When an ad comes in 
over the telephone, however, we 
are definitely in trouble in spotting 
questionable accounts. 

“The only thing we can do is to 
keep checking all the time. We 
will accept and check every com- 
plaint and compile a file of 
names, addresses and telephone 
numbers that are suspected and 
we will check all ads offered 
against this list. Perhaps in this 
way we can discourage undesir- 
able ads.” 

The Bulletin also assured PATA 
of its wish to cooperate. 


Giant Tire Rims 


Firestone Development 
Speeds Artillery 


AKRON.—Giant new-type tire 
rims which enable heavy artillery 
to speed cross-country at 35 to 40 
miles an hour were disclosed last 
week to be pouring off production 
lines by the thousands for use by 
United Nations columns battering 
Germany. 

The announcement was made by 
John W. Thomas, chairman and 
chief executive of Firestone Tire 
& Rubber Co., which developed 
and is producing the rims. 

The secret of the rim is a tight 
grip originally developed by Fire- 
stone to prevent tires used on 
combat vehicles from slipping off 
their rims after all air had been 
shot out of the tires. Combat tires 
thus were enabled to run many 
miles after being pierced by bullets. 
Firestone engineers then designed 
an extremely wide, heavy rim with 
the same strong grip on the tire. 


Ray Plumhoff Named 


CIT Vice-President 

NEW YORK.—Ray C. Plumhoff, 
assistant vice-president of Univer- 
sal CIT Credit Corp. in charge of 
the Kansas City division, has been 
promoted to vice president, it is 
announced by Arthur O. Dietz, 
president of the corporation. 

Plumhoff will continue as head 
of the Kansas City division. This 
office serves four states—all of 
Colorado and Kansas, southeast 
Wyoming and the western part of 
Missouri—in financing the sale of 
automobiles, household appliances 
and home improvements. 


“IT WILL NOT BE NECESSARY to 
run the enclosed “ad” any more, as 
it proved very satisfactory and our 
stock of radios is now exhausted.”— 
Villa-Pontiac Co. (Pontiac), Buffalo, 


New York. 
Be Want Ad Dept., inside back cover 
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"YES" MEN. . § 
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NO, SIR! 
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In session: (Left to right) Bob Bickelhaupt, Clinton, Iowa; Bill Greer, Philadelphia; Earl Moon, Wichita, Kansas; Lyman W. Slack, 


Packard Sales Manager; “Chess” Chessher, Beaumont, Texas; Merrill Jordan, San Diego (sorry, Merrill, you moved in the 
photo!); Ed Schroeder, Saginaw, Mich.; Al Toner, Fitchburg, Mass. Absent: Harper Vaughn, Birmingham, Ala., due to illness. 


This is the Packard Dealer Advisory Council—and 
there’s not a “‘yes man” among them. 


No “‘yes men” are welcome here. 


Members of this council are encouraged to say what 
they think about matters of vital importance to factory 
and dealers alike. Here, for example, is the discussion 
list for the meeting pictured above: 

V Reconversion Program 
V New Sales Agreement 
/ Cooperative Advertising 
J Postwar Car Distribution 
J Salesman Training 
J Parts and Service Plans 
¥ Council Membership 


This is the way that Packard is working out postwar 
plans and policies that are mutually advantageous to 
the dealers and to the factory. 


Meanwhile, Packard engineers and plant layout men 
have mapped out plans for a modern, efficient produc- 
tion system that will double Packard’s best peacetime 
output. 


If you are looking for a more profitable, more 
pleasant franchise for the future, get the facts about 
Packard. Wire or ‘phone the Packard Sales Department, 
1580 E. Grand Blvd., Detroit 32. 


* ASt THE MAN WHO OWNS OneE * 


PACKARD 


PRECISION-BUILT 


Ex 


WARHAWK HURRICANE 
fighter fighter 





MUSTANG 
fighter 


MOSQUITO 
fighter-bomber 


POWER 


LANCASTER NAVY ARMY 
bomber PT boot rescue boat 
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To “Show Their Teeth’’ . 
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Minn. Gas Dealers 


Join AFL Union 


MINNEAPOLIS. Announce- 
ment has been made here of the 
affiliation of the Minneapolis Assn. 
of Petroleum Retailers with Local 
977, AFL, Minneapolis unit of 
the International Brotherhood of 
Teamsters, Chauffers, Warehouse- 
men and Helpers. 

Harry A. Jackson, the retailers’ 
executive secretary, declaring that 
affiliation with the labor union 
would put teeth into the associa- 
tion, also stated in a letter to the 
dealers that in the new setup “all 
members by agreement must have 
and maintain: 

‘Definite marginal compensation 
(to be arrived at by membership 
vote). 

“Fair operating hours (to be de- 
termined by membership vote). 

“Fair lease protection (regard- 
less of age, if efficient in our 
judgment). 

“Fair tire practices by company 
stores. 

“Fair differentials between major 
and cut-rate gas markup. 

Other matters pertaining to fair 
and equitable returns to all mem- 
bers as they arise, and are voted 
upon.” 

Thus, Jackson promised dealers 
that the union-association affilia- 
tion, through its members, would 


— 


2997. 
2387 


1807 


| 1807 


MANUFACTURING GOVERNMENT 


PAYROLLS PAYROLLS INCOME 


be able to fix margins of profits, 
determine operating hours, regu- 
late terms of company leases, Ob- 
tain fair practices by company 
stores and establish price differ- 
entials between major branded and 
cut-rate gasoline. 


In the past, dealer associations 
in various industries which have 
attempted to regulate prices and 
margins of profits have found 
themselves faced with anti-trust 
suits. 


Jackson also indicated in his let- 
ter that an attempt will be made 
to force “all gasoline retailers to 
become members.” 


Membership dues were  an- 
nounced at $2.50 per month if paid 
on or before the 10th of each 
month, with a penalty of 50 cents 
if received later. There is also an 
annual assessment of $1 for medi- 
cal care. 


Succeeds Father 


NEW WESTMINSTER, B. C.—Fran- 
cis Ennis has been appointed man- 
ager of the akon City Motors, here, 
sroceetns his father, the late Frank 

nnis. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


Foote Reelected Open-Type Store... 
President of — 
Battery Makers | 


CHICAGO.—E. T. Foote, vice- 
president of Globe-Union, Inc., 
Milwaukee, was reelected president 
at the 19th annual convention of 
the Assn. of American Battery 
Manufacturers, Inc. 

Other officers chosen were L. B. 
F. Raycroft, first vice-president; 
Lester Perrine, second vice-presi- 
dent; A. H. Daggett, secretary, and 
L. A. Doughty, treasurer. Directors, 
A. J. Baracree, C. L. Feldtkeller, 
J. A. Minch, H. C. Montgomery, 
B. F. Morris, and A. G. Phelps. 

Postwar merchandising was re- 
viewed by representatives of bat- 
tery manufacturers, the mail-order 
houses, oil companies and the tire 
manufacturers and_ distributors. 
Maintenance of quality and mini- 
mization of types and sizes were 
stressed as important factors in 


0. is this dealer 


store 


USED CARS—SERVICE 


which was built by the company’s 


successful and efficient distribution. Pe POSTWAR consideration for dealers by Goodyear Tire & Rubbe1 


“open type” 


Dealer Store Planning and Display department in Goodyear Hall in 
This is one of several types being studied for possible recommendation to 
Fixtures in the “open type’’ [ae extend from inside of the room 


dealers. 


Perfection Gear 


Gets White Star 


CHICAGO. — David H. Daskal, 
president of Perfection Gear Co. 
at Harvey, has been advised by the 
War Department that his company 
has been awarded a star to be 
added to its Army-Navy E produc- 
tion award. This honor is in 
recognition for a continued record 
in the production of war material. 
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The 8 Southwestern States Compared with the United States. 


When cars and trucks replace weapons of war in your plants, and your thinking is in terms 
of distribution and consumer buying, you will view the Southwest as one of your most 


promising markets. 


In these eight states of Kansas, Colorado, Missouri, Texas, Oklahoma, Arkansas, New 
Mexico and Louisiana are 13.8% of the population of the United States. In new cars alone 


this is a total market of more than $487,125,000.00.* 


*U. S. Chamber of Commerce 
Postwar Buying Survey. 
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OKLAHOMA CITY 


Central City of the Great Southwest 


For a special and confidential report, giving information pertaining to your line of business, 
Address—INDUSTRIAL DIVISION, CHAMBER OF COMMERCE, Oklahoma City, Oklahoma. 


Sound sales strategy indicates that you will be able to 
sell this market most economically and efficiently from its 
Central location here will 
also facilitate your warehousing and distribution of parts. 
Labor resources of the Southwest and Oklahoma City for 
branch plant manufacturing are reflected by the chart shown 


center—from Oklahoma City. 


above. 


Whatever your plans may be for the great Southwest, 
keep this in mind: you can do business better from the 


center! 


+ + 4943. over 1939 


IN THE GOODYEAR Tire & eee Co.’s “Visual Merchandisin 
e 
department uses miniature fixtures to 


tories’’ in Goodyear Hall, Akron, 


to a point that practically meets the win 
platform instead of a bulkhead. This platform makes it possible to make the 

serve a dual purpose—as a window and as an interior display. 
isplay has a background and yet it is possible to see into the store 
and observe every operation from the street. 


krom 


ow glass. Note also the window 


Labora- 
Display 


Dealer Store Planning 
layout 


arrange store layouts. If a 


‘proves up” after thorough study and testing, it practically guarantees that 


the dealer is able to place a 
minimum amount of space. . 


um amount of merchandise in a 


Dealer Display Department 
Expanded by Goodyear 


AKRON.—Ideas for postwar use 
by Goodyear dealers are being de- 
veloped in the Goodyear Tire & 
Rubber Co.’s store planning and 
display department, which is now 
occupying 20,000 feet of space on 
the top floor of the company’s 
Goodyear Hall here. 

A staff of display men is setting 
up Goodyear’s “visual merchandis- 


Pyrene Forms 


New Subsidiary 


NEWARK, N. J.—Pyrene De- 
velopment Corp. has been formed 
here as a subsidiary of the Pyrene 
Mfg. Co., makers of fire extinguish- 
ing equipment and automobile tire 
chains. 

Officers, drawn from the execu- 
tives and directors of the parent 
company, are Charles G. Durfee, 
president; Edward J. Waring, vice- 
president, and Edward A. Clapp, 
secretary and treasurer. 

The new organization not only 
will carry out research work on 
fire extinguishing equipment and 
compounds, but also will work in 
the larger field of safety devices 
and other means for conserving 
life, health and property, according 
to Durfee. To ensure the continu- 
ance of a broad program, ideas 
from the public will be welcomed. 

An immediate project is the ex- 
tension of the development of sys- 
tems and equipment for employing 
the mechanical foam principle in 
fire extinguishment. 


Fred Ward Appointed 


Hudson Denver Dealer 
DENVER.—Fred Ward has been 
appointed Hudson dealer for this 
area and will operate under the 
name, Fred Ward, Inc. His new 
home is located in a three-story 
building at 1248 Broadway in the 
heart of Denver’s automobile row. 


ing laboratories” as part of one of 
the most extensive dealer help pro- 
grams in  Goodyear’s history. 
These men, backed by years of ex- 
perience in the display and mer- 
chandising fields, are arranging a 
comprehensive program, including 
design for merchandising, fixture 
and equipment development, store 
planning and design, display mate- 
rials, methods of pricing, interior 
displays, display promotion plans 
and display materials. 

Store layout will be an important 
part of the department’s service to 
dealers. In the field, in support of 
the store planning and display de- 
partment, will be merchandising 
engineers who will work directly 
with the dealers. These men will 
make recommendations to the 
dealers, and obtain sketches and 
layouts from the department in 
Akron based on the field man’s 
suggestions. 


After the plan has been ap- 
proved by the dealer, the merchan- 
dising engineer will supervise the 
actual installation, even to the ar- 
rangement of merchandise on the 
fixtures. He will keep in touch 
with the dealer, making sure that 
the store remains “sales condi- 
tioned” and that new ideas for 
increasing sales opportunities are 
acted upon. 


At the present time Goodyear 
has approximately 36,000 dealers. 


Reagan Is Made 
Eleco Sales Head 


CLEVELAND. — Appointment of 
J. E. Reagan as director of sales 
and service, has been announced 
by the Elco Lubricant Corp. 

Reagan has been general service 
manager of the Timken Roller 
Bearing Co. for many years. 


Read Jack Weed's Backshop for some 
highlights in the service field. 





















































































Lebanon is a surburb—on Feb. 5, 
1898. He started in the automobile 
business in 1919 with the Cole 8 
and Stephens 6 lines, and special- 
zing in repairs, batteries and 
storage. In addition to being a di- 
rector of the Pennsylvania Auto- 
motive Assn. Haller is on the 
Governing Board of the Pittsburgh 
section of the Society of Automo- 
tive Engineers, and is staff trans- 
portation officer of the 6th Group, 
arennsylvania Civil Air Patrol. He 
s also a partner in the Hallmor 
Co., manufacturer of gauges. This 
pis a war enterprise, organized in 
941, the personnel of which is 
made up from the repair depart- 
ement of the dealership, but Haller 
expects to continue the business 
after the war. 

* * 

Hersert Ray (Ford), Huntsville, 
Ala., is a native Alabaman, hav- 
ing been born May 26, 1900, in 
Madison County. He started in 
the trade in 1927 as a salesman, 
in 1929 as a used-car dealer, and 
in 1985 took on the DeSoto- 
Plymouth contract. He is very 
active in his community both in 
civic undertakings and in war 
» work. He is at present a direc- 
tor in the Alabama dealers 
association. . 
Eppre Starr (Chevrolet), Atmore, 
Ala., was born in Crown Point, 
nd., Nov. 16, 1904. His initial ex- 
perience in the automobile indus- 
try was aS manager and partner 
n the present dealership when it 
was organized in 1933. During 
wartime, Staff is pursuing ener- 
getically the development of main- 
tenance work, but he finds time for 
local civic and war activities, and 
Wenjoys fishing and boating. He is 

a director of the Alabama auto- 
»mobile dealers, association. 


F. A. Wurraker (Buick), Min- 
neapolis, was born Nov. 5, 1894 
in Nevada, Ia. He entered the 
business as a mechanic in 1916 
and became a dealer in 1927. 
To help keep wartime trans- 
portation going, his firm is em- 
phasizing the servicing of auto- 
mobiles, and is maintaining an 
average monthly customer-labor 
volume of $28,000. Whitaker was 
president of the Minneapolis 
dealer association for two years, 
and at present is vice-president 
and director of the Minnesota 
state association. 

*- *¢ * 

Frank J. Hauss (Chevrolet), East 
St. Louis, Ill., is a home-town boy 
“who made good, having been born 
in that c:':’ July 31, 1893. He en- 
tered the business in 1919 when his 
present firm was organized, and 
took over the dealership in 1939. 
Operating the business is both 
' vocation and avocation to Hauss, 
but he occasionally finds time to 
indulge in his favorite sports of 
hunting and fishing. He was an 
organizer and secretary-treasurer 
Yof the East St. Louis Automobile 
Dealers Assn. and a director of the 
Illinois state association, and is 
“now vice-president of the Greater 
St. Louis Chevrolet Dealers Assn. 

* * «* 


Norsert J. Koppy (DeSoto- 
Plymouth), St. Paul, Minn., was 
born in that state Oct. 14, 1898. 
He got his start in the business 
in 1919 by operating a repair 
garage, and in 1924 took on the 
Ford line. He has been distribu- 
tor for DeSoto-Plymouth since 
19386. He is active in civic and 
trade affairs, and serves on the 
local draft board. He is presi- 
dent of the St. Paul Automobile 
Dealers Assn., and _ vice-presi- 
,dent of the Minnesota state 
association. a ie 
* 


. J. Frep Bauman (Pontiac), Wil- 
kinsburg, Pa., was born May 25, 
1897 at Wheeling, W. Va. He 
® 2ntered the automobile business as 
@ parts man in 1919, and became a 
dealer in 1936. He is a member of 
the Allegheny County Advisory 
Committee to the State of Penn- 
sylvania, as well as vice-president 
of the local chamber of commerce 
and a director of the Lions club. 
He is also a member of the local 
War Price and Rationing board. 
* * *# 


KENNETH R. PoOPPLEWELL 
(Dodge-Plymouth), Rock Island, 
Ill., who was born in Rochester, 
tN. Y., Nov. 23, 1898, started in 
‘the business as a mechanic in 





(Continued from Page 3) 
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1915 and became a dealer for the 
Dodge-Plymouth line in 1997. 
He formerly served on the local 
Selective Service Board and has 
been active in all the War Loan 
drives. He is past president of 
the local Kiwanis club, is serving 
his second term as a director of 
the chamber of commerce, and 
just finished two terms as presi- 
dent of the Illinois Automotive 
Trades Assn—Joun O. MuNN 





Klyce Motors Named 


Studebaker Dealership 


MEMPHIS, Tenn.—Klyce Motors, 
composed of Arnold and Walter 
Klyce, the former active head 
while the latter is in the Army, 
has been appointed Studebaker 
dealer and will convert a large 
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Pa. Committee 
Studies Problems 


HARRISBURG, Pa.—A _ confer- 
ence of the Legislative committee 
of the Pennsylvania Automotive 
Assn. will be held here Dec. 7 at 
2 p.m. to consider the following 
subjects: 

Consumer credit regulation; 
dealer licensing law; temporary 
tag law amendment; car carrier 
repealer; permanent license tag; 
distinctive license tag for new car 
dealers. 

In the morning, an NADA dealer 
conference will be held in the State 
Education Forum. Purpose of the 
meeting is to discuss conditions in 
Region 3, which embraces Penn- 
sylvania, Maryland, Delaware and 
West Virginia. A similar meeting 
was held in Philadelphia, and 
another is scheduled for Charles- 
ton, W. Va. 
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Aydrova 


You don’t have to wait until postwar for postwar power braking! It’s here 
in Hydrovac—a new kind of unit combining both hydraulic and vacuum 
power to give safer, surer toe-touch braking . . . far in advance of its field 
_.. the most thoroughly proved new automotive product ever offered ... and 
available now to qualified users for immediate installation! If you operate, 
manufacture, sell, or service trucks, get the facts about this battle-proved 
power braking. See your Bendix B-K dealer or write to Brake Headquarters. 


BENDIX PRODUCTS DIVISION OF BENDIX AVIATION CORPORATION - SOUTH BEND 20, INDIANA 





HYDROVAC MOUNTS ANYWHERE— braking 
force is not applied against mounting... . 
IT’S SIMPLE—a single, compact unit... EASY TO INSTALL 
—only 3 tubular connections . . . TROUBLE-FREE— 
no external levers or links, no adjustment before or 
after installation . . . INCREASES SAFETY —delivers 
power at a pedal-touch, lets driver “feel the brakes.” 






reat 





Power Braking by 


Bendix 


Available ff 0 yw! 


“HYDROVAC™ AND “BENDIX” ARE TRADE-MARKS 
OF BENDIX AVIATION CORPORATION 
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A Pioneer 
“Feetballers” 
Comeback 


By 
Jack Weed 


VERY once in a while I am 
taken to task—and none too 
gently, I might add—by some wild- 
eyed enthusiast because I don’t 
talk more about the oldtime truck 
men in my column. These friends 
and they are mostly fellows 
whom I do count as friends—say 
that the men who made the auto- 
mobile industry have been en- 
shrined in printer’s ink by many 
biographers and typewriter pound- 
ers but that the hard-working guys 
who have made automotive over- 
land transportation what it is 
today, have been sadly neglected. 
I can’t help but agree with these 
fellows to quite an extent. And 
somebody, who has more ambition 
and a better faculty of recording 
the trials and tribulations of the 
early truck business than I, should 
do a “Who Me?” job of the “heavy 
end” of the automotive industry 
some day while there are enough 
oldtimers around who can remem- 
ber dates and names and things. 


I know I have trouble every once 
in a while in remembering names 
—and I used to pride myself on 
being able to say hello Jim or Joe 
to practically every brasshat in the 
trucking business—but that was 
back in the days when every side- 
track in the Middlewest had a 
truck plant located on it some 


lace. 
P * * * 


THE THING that brought about 
this “spasm” was the receipt of 
a letter from one of the real pio- 
neers of the truck business—Ben 
A. Gramm-—originator of the 
Gramm Bernstein truck—an axle 
designer of parts—and a fighter 
for better trucks and truck use for 
nearly two score years. 


Ben has been confined to his 
home for nearly a year now—went 
into the hospital for a_ serious 
operation last February and, while 
he is constantly gaining in health, 
is still quite a long way from be- 
ing able to return to his work in 
his truck and trailer plant in 
Delphos, O. 

For background to some of you 
younger guys in the industry, Ben 
was the originator of the X-frame 
type of construction and was one 
of the designers of the Liberty 
truck, the standardized truck of 
World War I. 

Ben is still fighting the old battle 
and like all of us—when we are 
tied down to staying at home— 
likes to hear from old friends in 
the industry. His home address 
is 408 Cole St., Lima, O. to those 
of you who would like to drop him 
a note. But let me caution you— 
don’t pull any sob stuff on Ben— 
he’s still looking forward to the 
time when he can get back to the 
shop and put a new design trailer 
on the board for postwar use—a 
trailer which he says will handle 
our present heavy tonnage with a 
third less gasoline. 

“ * * 


TILL fighting the “truck old- 

timer” theme—I bumped into 
Harry Frick, of International 
Harvester, the other day in Chi- 

(See TRUCKIN’, Page 52, Col. 1) 
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Commercial Car News 


{ Regular Monthly section for the men who make, sell and service America’s 5,000,000 
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Buses 


and Commercial Vehicles. 


Relief Open on Vet Hiring Ruleg 


Carriers Facing 
Postwar Crisis 


On Financing 


New Truck Buying 
Seen Delayed by 
Present Restrictions 


DETROIT.—With the De- 
fense Plant Corp. already 
financing vehicle purchases 
for over-road operators on a 


lease or buy basis to the tune 
of about $1,770,000, the postwar 
financing of trucks, especially to 
common and contract haulers, is 
being studied with renewed ac- 
tivity in many quarters. 

Due to the “nut-cracker” posi- 
tion in which over-road haulers 
have been placed, because their 
revenues were frozen while their 
operating expenses kept increasing 
on an ever broadening tempo, 
many large operators today are 
practically broke while a _ large 
proportion claim that they cannot 
possibly finance the number of 
trucks they will need immediately 
after new trucks are available. 

The action of the Defense 
Plant Corp. is only that of a 
war agency helping in every way 
possible to keep the nation’s es- 
sential freight moving by truck, 
in spite of the position that so 
many haulers find themselves in 
at the present time. It does not 
pretend to be pushing an equip- 
ment-financing program, but the 
extent to which it has under- 
written the vehicle lease con- 
tracts is evidence of a recogni- 
tion of the importance of motor 
carriers and a willingness to help 
when the carriers can show they 
are essential and soundly man- 
aged. 

When the war is over, however, 
there may be no government De- 
fense Plant Corp. to step in and 
help in the financing of common 
carriers’ new-truck purchases, and 
the financing of this equipment on 
any but standard short-term auto- 
motive paper in postwar is any 
thing but bright at the present 
time. 

While two different truck compa- 
nies are giving considerable 
thought and study to the inaugura- 
tion of some type of truck financ- 
ing that will enable these operators 
to buy the new equipment they so 
sorely need on terms that they 
can meet, nothing so far has been 
announced along this line by the 
regular automotive finance houses 
or the banks which have looked 
upon car finance with envious eyes. 

The unfortunate part about 
bank financing of motor truck 

(See FINANCING, Page 51, Col. 1) 


15,209 Trucks 
Are Released 
In October 


DETROIT.—A total of 15,209 ve- 
hicles was released under the 
truck rationing program during 
October, the Automotive division 
of WPB announced last week. 

Civilian users received 350 light 
trucks, 7,975 medium and 2,574 
heavy trucks and 2,499 trailers. 
Holders of government exemption 
permits received 1,555 medium 
trucks, 186 heavy trucks and 108 
trailers. Government exemption 
permits previously issued for 38 
light trucks were cancelled. 

Since the rationing program be- 
came effective March 9, 1942, a 
total of 320,038 vehicles of all types 
has been released. 
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DODGE SOON will be in quantity production of trucks like this for use in 


China on the Burma and Ledo roads. 
Raes, describes the powerful cargo truck to Capt. 


Chief test engineer, 0. M. ate? 
e 


mg-sung Kwei of t 


Chinese Army, who is stationed in Detroit to study repair of American-built 


war vehicles. 


New Dodge Truck Line 
Being Built for Chinese 


DETROIT. — Dodge officials an- 
nounce that several thousand 
trucks of a new design are being 
built to serve the forces of 
Generalissimo Chiang Kai-shek. 

Intended to haul munitions, sup- 
plies and personnel over the 
Burma and Ledo roads and 
through other areas of the Chinese 
war theater, the trucks incorporate 
many features of U. S. Army com- 
bat vehicles, as well as certain 
items to make them of particular 
value under wartime road condi- 
tions in China. Shipment of the 
trucks has begun, according to 
Dodge. 

Keynote of exterior appearance 
is the broad, rugged contour of the 
front end. Military type sheet 
metal is used for fenders, hood, 
brush guard and radiator shell. 
Grillwork is eliminated. All of the 
trucks will have twelve-foot stake 
bodies equipped with bows and 
tarpaulins. 

One function of the trucks 
will be to transport millions of 
Chinese families back to their 
homes, from which they have 
been driven by the Japs. 

A 300-page instruction book will 
be supplied with each _ vehicle. 
The manual will be written in 
Chinese by the Chrysler Export 
Division. Also there is a complete 
parts list written in both English 
and Chinese. 

Along with the trucks, Dodge 
said it will ship a large supply of 
replacement parts. These spare 
parts range from a complete en- 
gine assembly to a tail light glass 
and the entire list totals 150 freight 
car loads—all packaged, protected 
and identified the same as spare 
parts for U. S. Army trucks sent 
overseas. 

Gross weight (loaded) of the 
truck is listed at 20,000 pounds 
but because of conditions exist- 
ing in China, it is expected that 
the trucks frequently will be 
subjected to emergency loads be- 
yond that point. Governors are 
installed to insure operation at 
the desired R.P.M. Wheelbase is 

170 inches. Drive is through 
rear wheels only. 

L. J. Purdy, general manager of 
the Dodge truck plant, compared 
the trucks with Dodge three-ton 
units built for domestic hauling 


prior to the war. He cited the 
following special differences: 


Tri-metal aircraft type bearings 
and down draft carburetor for 
better performance under the most 
extreme conditions; airplane type 
shock absorbers and longer springs 
to provide better riding qualities; 
heavier steering gear to withstand 
the strain of continual driving over 
the rough twisting roads of in- 
terior China. 


A long front axle provides a 
wide front wheel tread, permitting 
the truck to be turned in shorter 
space. Turning radius is designed 
for a complete turn within 60 
feet. A double reduction rear axle 
provides extra pulling power up 
steep grades. 


f 


WMC Directors “ 


Can Give OK 
On Specialists 


Vocational Direction 7 
Planned for Placement 
Of Ex-Service Men | 


4 
DETROIT. — With maf 
dealers and fleet owners look . 
ing forward to employi 
returned soldiers to ease th 


acute manpower shortage im 
the servicing and operation 6 
trucks, a ruling by the War Man 
power Commission, unless properk 
interpreted, may mitigate agains 
the employment of men coming 
back from the various fronts. 
This ruling, which is effecti 
only in those areas of acute ma 
power shortages where ceil ; 
have been placed on employmen 
stipulates that if an employer he 
his full quota of employes, he cam 
not hire a new man unless bk 
lets another out. N 
Employers, however, can hire 
many returned World War II vet: 
erans as they please without re 
gard to this ceiling limitation. If 
case an employer hires several 
turned soldiers or sailors, and th 
addition to his working fo 
shoves his entire employment 
above the ceiling, it is perfect] 
legal if the extra men are veterans 
But if, in the meantime, one of 
his expert mechanics quits and 
the employer wishes to replace 
him, the letter of the law says 
that he would have to let all of. 
the extra men plus one go before 
he could hire the needed spe- 
cialist. ad 
For example, let’s take the case 
of a firm with a ceiling of 20 em 
ployes which now employs 
people. This firm tomorrow em¢¥ 
ploys five discharged veterans 
creating a total employment of 25 
persons. The day after tomorrov 
one of the experts in the original 
organization quits and the firm 
wishes to replace this employe be 
cause the work he did was neces- 
sary to the operation of the busi- 
(Concluded on Page 43, Col. 1) 


Small Makers Aided 


WPB Now to Provide Basic Quotas for 


Truck Trailer 


DETROIT.—Changes in the allo- 
cation of quotas to trailer manu- 
facturers under the War Mobili- 
zation and Reconversion Act of 
October, 1944, were discussed at a 
meeting last week of the Truck 
Trailer Manufacturers Industry 
Advisory committee. 


Allocations previously made on 
a historical basis will now provide 
for a basic allocation of a certain 
given quota to be supplemented by 
the historical percentage of each 
individual manufacturer, WPB 
brought out. The historical basis 
is the production percentage of 
each individual manufacturer in 
relation to the industry’s total pro- 
duction during the base years, 
1939-1941. 


The new plan for allocating 
trailers under the act will also aid 
smaller manufacturers by correct- 
ing discrepancies in their alloca- 
tions where their percentage, based 
on historical allocation, was ex- 
tremely low with a resultant allo- 
cation limited to a few trailers, 
WPB pointed out. 

WPB officials discussed with 
committee members a _ proposed 
method of handling unfinished pro- 
duction on 1944 trailer quotas in 


Manufacturers 


relation to the 1945 truck trailer 
program. Committee members sug- 
gested that manufacturers, whd 
had had the critical components on 
hand prior to Dec. 31, 1944, be 
allowed to carry over for final as 
sembly in 1945 the unfinished por- 
tion of the 1944 program with the 
provision that these trailers be 
— during a given period in 

Office of Defense Transportation 
officials advised committee mem- 
bers’ that approximately 18,004 
trailers had been released for com- 
mercial use on rationing certifi- 
cates, compared to production off 
15,500 trailers, during the first nine 
months of 1944. 

The truck trailer industry had 
previously recommended that truck 
trailers be removed from rationing 
by the ODT on the basis that thé 
rationing of trucks was sufficient 
control, since this limits the sale 
of trailers. John E. Graham, as 
sistant director of WPB’s Automo- 
tive Division, told the committe 
members that ODT had advised 
WPB that the industry recommen- 
dation could not be considered 2 
this time due to the critical supply 
of tires and other components 
necessary for trailer production. 
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ae rucks Best 


i SPER, Wyo. — (UTPS)—More 
, 50 truck operators from Mon- 
1, Utah, Idaho, Colorado, South 
ota and Wyoming, attended a 
ting here last week of the 
»yming Trucking Assn., division 
fuel transport. 
in Niness, of the Petroleum 
ak Truck division, ODT, at 
ishington, was present. The re- 
at ODT directive allowing tank 
.rs to be used for hauls from 100 
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‘ifficient Transportation .. . 
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{rmy Officer Finds 


in a Pinch 


appointed to study the situation 
and prevail upon Washington for 
relief, 

It further was shown that tank 
truck operators are being taxed 
three percent for transporting 
petroleum products while private 
carriers are not. It was agreed 
there should be a revamping of 
the tax laws to this effect. 

Eldon Johnson, Riverton, was 
elected vice-president, and C. E. 
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Indiana Truckers 


Choose Officers 


INDIANAPOLIS.—-The board of 
directors of the Indiana Motor 
Truck Assn. has appointed the re- 
mainder of the association's offi- 
cers. William F. Kirk, of Gary, 
was elected president of the asso- 
ciation at its annual convention in 
October. 

E. W. Krause, Gary, is first vice- 
president; C. A. Brocker, Indian- 
apolis, second vice-president; C. E. 
Althauser, Indianapolis, secretary: 
John Kile, Batesville, treasurer, 
and Homer, V. Winn, Indianapolis, 
secretary. 


“IT WILL NOT BE NECESSARY to 
run the enclosed “ad” any more, as 








iiles upward, was discussed, al-| Baskett, Casper, treasurer. Guy - it proved ve i 

; : : . ’ : ry satisfactory and our 
hough the directive probably will} Engle, of Casper, and Cal Zwingle,| _ THIS IS the frontyard scene at the Heil Co.’s Milwaukee Plant 3 where stock of radios is now exhausted.”- 
ot affect truckers in this region} of Salt Lake City, were named to| Army Ordnance, Air Corps, and Navy Refuelers continue to come off ors | Villa-Pontiac Co. (Pontiac), Buffalo, 


as much as those in more thickly| the board of directors. lines in tndiminished numbers to keep ‘em rolling and flying on every} New York. ; 
populated areas. <= saeraeinsiasus ee nee eee in smmmsittmitae BF Want Ad Dept., inside back cover 


Capt. Arthur B. Anderson, assist- 
ant chief of petroleum traffic divi- 























































sion, Wright Field, Dayton, O., de- 
clared that the Army’s first in- 
terest is service, and that trucks 
ave proved to be the most effi- 
cient form of transportation to do 
the job in any emergency. 


Other speakers who praised 
truckers for their service in the 
war effort were Capt. George Long, 
in charge of petroleum traffic, 
AAF, Kansas City, and Maj. P. 
exado, AAF. 


Among anticipated legislative 
proposals, it was shown, will be 
fin effort to have a uniform size 
for trucks in all states. 


It also was brought out that the 
tire situation is much more serious 
now than it was in July and 
August and that apparently there 
is no relief in sight. A committee 
composed of Matt Grishaber, secre- 
tary of the Wyoming Truck Assn.; 
Harry Johnson, Eldon Johnson, 
Dick Wilson and Don Barney, was 


OPA Wins Suit 
On 9 Truck Sales 
By Phila. Firm 


PHILADELPHIA.—A judgment 
of $2,125.60 against the Heinel Mo- 
tors, Inc., and Elmer Heinel, an 
officer of the firm, for alleged 
overcharges in the sale of nine 
used trucks, has been awarded the 
Office of Price Administration by 
Judge William H. Kirkpatrick, in 
Federal Court, here 

The suit, as originally filed by 
OPA, accused the Heinel firm of 
making overcharges on 12 used 
trucks, and sought triple dam- 
ages totaling $9,222.03. The court, 
however, ruled that three of the 
sales were at legitimate ceiling 
‘levels and allowed only the actual, 
lleged overcharges on the other 
i ine. 

Judge Kirkpatrick absolved John 
FP. Heinel and Edna Heinel, other 
officers of the firm, who were al- 
so named in the OPA suit. 

Elmer Heinel announced he 
would fight the decision “to the 
highest court, if necessary.” De- 
claring that “the first OPA code,” 
under which the adverse court de- 
cision was based, provided an “un- 
workable percentage,” Heinel said 
that from the very beginning he 
vas under the impression that “it 
wouldn’t hold water” and that it 
would inevitably be changed. 

He said that his company kept 
doing business at fair prices, and 
emphasized that a guarantee ac- 
companied each transaction. The 
sales prices of the trucks involved, 
he said, “conformed to the August 
percentages.” 


ODT Releases 
Midwest Trucker 


WASHINGTON. — Riss & Co., 
motor carrier system with head- 
quarters in Kansas City, has been 
released from government posses- 
sion, according to Office of De- 
fense Transportation. 

The line is the tenth released of 
103 Midwest trucking firms taken 
over by ODT last August following 
a labor dispute. 


. 
Helms Motor OK’ d | - 
MARTINSVILLE, Va.—He 0 

Co., Inc., this city, has been chartered 
with maximum capital of $25, to 
deal in all kinds of motor vehicles, 
—. engines, es, etc. J. D. Helms, 
of Bassett, is president. 
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heavily upon the instant, positive, economical con- 
trol of Bendix-Westinghouse Air Brakes and Pneu- 
matic Controls as a solution to their transportation 
problems * Gratifying as this distinction is, the 
fact that this same smooth, effortless system of 


control functions with unequaled advantages on 


vehicles over the entire weight and load range, 
looms as an even greater accomplishment * Genuine 
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BIG JOBS DEMAND BIG BRAKES 


For two decades, the world’s most notable engineer- 
ing and construction achievements have leaned 


Bendix-Westinghouse Air Brakes are tailored to the 
specific job and service. So, if you have a control 
problem, you’llunquestionably find the answer inthis 
time-tested, power-to-stop *& There is an authorized 
Bendix-Westinghouse Distributor in your territory 
who will be happy to explain the many exclu- 
sive advantages of Air Brakes, without obligation. 


BENDIX-WESTINGHOUSE AUTOMOTIVE 
AIR BRAKE COMPANY .. . ELYRIA, OHIO 
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Many Defects 
Noted in Drivers 


Of School Buses 


PHOENIX, Ariz.—(UTPS)—How 
the war has affected the operation 
of school buses in the forced em- 
ployment of older and frequently 
handicapped drivers is revealed in 
the report of a series of driver 
clinics held by the safety division of 
the state highway department and 
the western region of the Na- 
tional Safety Council. 

Sixty of the 242 school bus driv- 
ers tested were 50 years of age or 
older. Forty-nine drivers showed 
defects in visual acuity and 39 
were advised immediately to con- 
sult specialists. Of the 39, some 
19 were more than 50 years old. 

Thirty-four drivers were unable 
to pass depth perception tests, 10 
of them having a serious deficien- 
cy, and 13 showed poor resistance 
to glare. 

Seven were classed as having 
tunnel vision, meaning their vision 
field was only straight ahead. Six 
drivers were found to be color 
blind and 25 to have slow reaction 
time when confronted with an em- 
ergency. 


FABRICATORS OF RAW MATERIALS FOR MASS 
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Doubts ‘Dream Truck’ . 


A MODEL of Mack’s new 41-passenger city-type bus, which will shortly go 
into production for delivery in 1945, is unveiled for executive approval. Left 
to right are: W. I. Rodgers, bus engineer; R. A. Hauer, manager of bus sales; 
F. F. Staniford, vice-president; L. C. Josephs, chief engineer, and C. T. Ruhf, 
president of Mack Trucks, Inc. The new bus will have a larger power plant, 
driving through a hydraulic lin, converter instead of manually controlled 
gears; a new Seating and ventilating system; improved brakes; better springs 
to enhance riding comfort, and the body styling in keeping with postwar design. 
| with a capital of 100 shares. Incor- 

orators are Arthur .  Winegar, 
| alcolm P. Elliott and Sylvester 
! Hirsch. 


New Buffalo Dealer 
BUFFALO, N. Y.—Williamsville Mo- 
tors, Inc. has been incorporated here 


Cass, White Engineer, Ranks Utility Above 


TRUCK SECTION 
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Style in Models of Future 


CLEVELAND.—Radio communi- 
cation between truck drivers and 
their companies may be possible 
in the future if wave lengths can 
be allotted, according to Robert 
Cass, chief engineer of the White 
Motor Co. 


Speaking before the Allegheny 
County chapter of the Pennsyl- 
vania Motor Truck Assn. at Pitts- 
burgh, Cass outlined other develop- 
ments which may occur in the mo- 
tor trucks of the future. He cau- 
tioned his listeners, however, not 
to look for any radical changes in 
truck design the minute the war 
is over, and he questioned whether 
the glorified pictures now coming 
out would ever find practical 
application. 

Cass said: 

“Having looked at the many 
illustrations which have been dis- 
played in various advertisements 
and magazines in the last year as 
postwar trucks, I can’t help but 
feel that this is a good time to 
say that I question seriously, 
first, whether anyone could be 
persuaded to build them as 
depicted; and second, whether 


No.1 in a Series on the 
Fundamentals of 
Mass Production 
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is the very root of industrial progress. The 
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wate: 


“old fs give way to the new when superior advan- 


tages are established by scientific research. 


re 
of 25 years the Woodall organization, in cooperation 


. y 


with leading raw material producers and manufacturers, 


Ke has pioneered — through research—the application of 


many new materials, processes and products. 


The challenge of tomorrow is heard today. That is why 


Woodall Industries, Inc., is turning its research facilities 


toward the task of fabricating raw materials into better 


products, highly essential to mass production industries. 
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manufacturers might not run the 
risk of being assassinated by the 
operators if they did build them. 

“The pictorial forecasts have fi 
some cases gone wild. We have 
seen trucks with streamlining, 80, 
called, in all directions; we have 
seen them with the driver perched 
practically on top of the body. Wi 
have seen them designed from the 
point of view of driver vision, and 
we have seen them so designéé 
that only radar could get the 
driver safely to his objective. 

Practicality First 

“This is merely our way of say- 
ing that there seems to be no ex+* 
cuse for our getting ourselves into 
postwar designs where style and 
style only is the important factor. 
After all, functionability must be 


stressed first of all, even though, 


this functionability may occasion 
severe design lines as far as ap- 
pearance is concerned. 


“The other thing I would like 
to stress is that our ability to 
make any of the changes we 
talk of is still entirely in the 
laps of the gods, because the war 
effort still makes it impossible te. 
determine when any newly de- 
signed trucks will appear on the 
market. Obviously, the timing of 
the production of postwar models 
may have a great deal to do with 
the emphasis on certain design 
features. 

“It is not impossible, as two-way. ‘ 
radio systems are promised within 
reasonable price range, that we 


shall have to make provision in * 


the cabs of the future for fleet 

operators to have radio communi- 

cation with their drivers. This — 
might prove valuable to large fleet 

operators, if wave lengths can be 

allotted. 


Accessibility Vital 

“We must take accessibility into | 
account more than ever, because” 
operators have demanded it in 
no uncertain terms. 
thought will be given to improvi 
postwar models in this respect. , 
This may call for unconventionality 
of design, and certainly as far as” 
the COE is concerned, may call 
for very special arrangements. 

“In our case, we propose to 
use a power-operated tilt cab on 
which we have now had a great 
deal of experience in the field. 
It is expected that the premium 
which will be paid for such a 
device will be relatively small, 
and certainly it can easily be 
written off on the basis of the 
operator’s experience in reduced 
maintenance cost. Tilt cabs for 
COE’s, therefore, are a practical 
possibility. 

“Generally speaking, the postwar 
vehicles, I hope, will be simple, 
functionable, gadget-free designs 
in which all the ‘doo-dads’ are 
eliminated with the full consent 
of the operators. It is well known 
that the engineers who design 


them and those who later maintain , 


them are frequently overruled in 
their desire for simplicity by the 
sales and advertising departments 
who feel that a few mills per mile 
should be thrown to the winds for 
purposes which they think justify 
this abandon. 


“Let us hope they will have less 
influence in terms of stylized ap- 
pearance and more influence in 
keeping engineers on their toes in 
meeting the real demands of 
transportation.” 


Swanson Buyer 


For Tructractor 


CHICAGO.—It is announced by 
J. G. Mack, director of purchases 
of Clark Equipment Co., that 
James Swanson has been appointed 
assistant purchasing agent and will 
have charge of all buying activities 
for Clark Tructractor division at 
Battle Creek, Mich. 


Swanson succeeds the late D. E. 
Leach. 


Dealer Offers U. S. Trucks 


LOUISVILLE.—Charles Leist, sales 
manager for Louisville Motors Co., 
here, announces that his company had 
purchased and is offering to farmers, 
usiness men and industries of the 
Louisville area, forty former govern- 
ment trucks acquired at Camp 
Campbell, Ky. 


Considerable ‘ 


“ 
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ness. According to the rule, the 
firm must discharge five men to 
get one below the imposed man- 
power ceiling. 


The only way in which such a 
firm can legally fill this position, 
without running afoul of the law, 
is to call the area director of WMC 
and state the case fully. If the 
needed person is a specialist and is 
critically needed to round out the 
functions of the service the firm 
is rendering, the area director has 
discretionary powers to permit the 
firm to hire the specialist without 
disturbing the employment of the 
veterans. 


The area director of WMC has 
the necessary discretionary powers 
to give any service firm such per- 
mission, especially in the case 
, where the firm is hiring veterans 
on the basis of giving them com- 
mercial training for a period before 
assigning them to a certain speci- 
fied task. 


“ This method of handling the 
employment of veterans is being 
recognized by most dealers and 
fleet operators, since they under- 
stand the boys coming out of 
service are not attuned to civil- 
ian life nor in most cases are 
they trained in the servicing or 
driving of commercial equip- 
ment. It is felt by most em- 
ployers that these men should be 
taken on as helpers until they 
have become thoroughly accli- 
mated to civilian life and have 
decided that the shop where they 
work is the permanent place of 
employment that suits them. 


i Hiring on this basis protects both 
the worker and the employer. The 
veteran has the right by law to 
hire out and quit as many times 
as he sees fit during the first 60 
days after going back to work, so 
that he will have the opportunity 
of finding the job which he feels 
he is best qualified to fill. He can 
hire out and quit without in any 
way effecting his working status. 

With this in mind, the employer 
can hardly hire any returned vet- 
eran and put him to work in a 
key position because he cannot 
depend upon the veteran staying 
* with him under these conditions. 
» Then, too, most employers realize 
that these returning vets have 
been living a life greatly foreign 
to the type of life they will again 
lead as civilians, and thus will 
need two or three months of care- 
® ful consideration until they again 
become accustomed to viewing 
their job and their life from a 
civilian viewpoint. 

It is felt, however, that the re- 
turned veteran, if hired and han- 
dled properly, will shortly take care 
of the shortage in the truck 
» servicing and driving fields and 
that he will in a great measure 
shortly solve many other phases 
of the manpower question that 
wartime operation has brought on. 

The War Manpower Commission 
has a very ambitious and, it is felt 
in many quarters, worthy project 
in the making for screening the 
returned soldier into the job which 
fits his qualifications best—or ad- 
vising the vet to go back to school 
and get further education if he 
does not show sufficient qualifica- 
, tions for the type of job he should 
get. 

WMC has maintained an occupa- 
tional research program since the 
early days of the depression, but 
this activity has always been car- 
ried on in a very limited way due 
to lack of sufficient funds with 
which to hire the number of train- 
ed men, 


Canadian Buses Freed 


Of Khaki Color Order 
MONTREAL.—Manufacturers of 
civilian buses no longer will be 
required to paint such vehicles a 
khaki color, the Department of 
Munitions and Supply announced 
last week. 

. The cancelled order was issued 
in 1942 an as economy measure to 
eliminate the need for special paint 
jobs to suit the tastes of individual 
buyers and to avoid confusion 
when wartime buses were trans- 

, ferred from one part of the coun- 

try to another. 
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WMC Directors Hold Key... 


Relief is Provided 
On Vet Miring 


(Continued from Page 40) 


Rule 


For this task they intend to 
reverse the use of the occupa- 
tional dictionary, so as to use its 
job requirements description to 
fit the returning veteran into 
civil life from his combined 
peace and wartime experience 
and knowledge—rather than fit 
him into the proper army or 
wartime activity. 


Today WMC has approximately 
90 trained personnel men on this 
job, but it is hoped that by the 
end of the war in Europe they 
can expand this force of trained 
personnel to the extent of having 
at least one such person in every 
United States employment office 
across the nation. 

At present the federal govern- 
ment is setting up, under the direc- 
tion of Acting Administrator Gen- 
eral Hines, a Reemployment and 





state administration, the state di- | 
rector of WMC and the state direc- | 
tor of selective service. The job of | 
this committee will be to channel 
veterans back into civilian employ- 
ment or to some type of further 
education or refresher course that 
will give him a good postwar job. 
In this connection, it is under- 

stood that any automotive school 
—whether it be run by a school 
system or a firm in the industry 
—that can pass the state educa- 
tional boards approval, will be 
entitled to get tuition for its 
returned veteran pupils from the 
government allotment for this 
purpose. Refresher courses in 
automotive mechanics will be run 
in the schools set up for that 
purpose by the various state and 
city educational systems. 

WMC now has men stationed at 
all military hospitals and separa- 
tion centers in this country, inter- 
viewing the men who are scheduled 
for return into civil life and 
endeavoring to help these men find 
their way back into commercial 
life as easily and at as high an 
earning power as it is possible for 


dock of one of the Vega Aircraft Corp. plants, receiving completed 
sections to be taken to the main assembly plant at Burbank. 
the size of some of the completed parts. 
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WHITE SUPER POWER Tractor with semi-trailer backed up at the loading 


lane 
Inset shows 















the individual man to command. 

E en I ° biles, trucks, etc., and conduct 
Retraining Administration Vet- ——_——- New S. C. Dealershi eral garage business. J. W. Wakefield 
erans Service with committees as takes _— fish to = = au. tb S. ceatoe or is ant ke = on Warmend. vice- 

e current, and a goo ealer to| Buick, Inc., has been chartered w resident; a @. akefield, ore- 
composed of the head of veteran stay in business now!” capital of $25,000 to deal in automo- tory and treasurer. . nee 
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WITH REO 


Reo is getting ready for the biggest business in 
its history. Plan now to make money with Reo by 
joining the many progressive automotive mer- 
chants who are taking on the Reo 7-point Fran- 
chise for these major reasons: 













1. They want to be prepared to make the most of 
a great opportunity which will be presented by 
a long banked-up demand for motor trucks. 









2. For 40 years Reo has meant tops in economy 
and dependability—and this is recognized every- 
where. 


3. It is well known that a Reo franchise has always 
been a friendly, human factory-dealer relationship 
~—and it will stay that way! 














4. Reo’s outstanding war record in the service of 
the armed forces is common knowledge—and a 
guarantee that Reos of today and tomorrow will 
surpass even the finest Reos of the past. 











Reo wants its distributors and dealers to make 
money—wants them to help shape the “ground 
rules” for a profitable franchise! Therefore, Reo 
is asking dealers seven basic questions that will 
mold Reo’s postwar plans. The seven points that 
constitute a satisfactory and profitable dealer- 
factory relationship are covered in Reo’s “Big 7” 
questionnaire. Write for this today. 










REO MOTORS, INC. 
LANSING 20, MICHIGAN 


Branches in Principal Cities 


1904 - AMERICA’S TOUGHEST TRUCK - 1944 
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Fruehauf Officer 
Sees Soldier 


Boost for Trucks 


NASHVILLE, Tenn. — “Many 
American soldiers are seeing for 
the first time what American com- 
mercial vehicles can do in time of 
extreme necessity,” said L. C. 
Allman, vice-president of the 
Fruehauf Trailer Co. in an ad- 
dress before the Tennessee Motor 
Transport Assn. here. 


“With new vision, fresh en- 
thusiasm and driving enterprise, 
these men will return to teach you 
and all of us that motor transport 
is but a youthful industry—that 
it’s only the beginning of a new 
day in America’s system of rapid, 
efficient, low-cost transportation,” 
he continued. 

“Modern machines frequently re- 
duce the need for manpower. But 
commercial vehicles, used for the 
haulage of merchandise and mate- 
rials over roads and streets—what 
effect do they have on manpower? 
They do the marvelous job of 
speeding up transportation, pull- 
ing down the costs, while creating 
jobs for more and more persons. 


Direct-Lift Hoist. Body has 
Trussed Understructure 
Exclusive feature. 


AUTOMOTIVE NEWS, NOVEMBER 27, 1944 


AN UNBILLED FEATURE of the Chicago premiere of “Since You Went 
Away” was this Diamond T unit, participating in the WMC’s All-Out-for- 
Victory drive to secure 20,000 additional workers for Chicago’s critical ‘‘must’’ 
plants. In charge of a young lady whose husband and three brothers are 
overseas, the Diamond T carried a sign with this message: ‘“‘ ‘Since you went 
away’—Diamond T has delivered tens of thousands of vital military vehicles 
to our armies in all rts of the world. This is the tank hauler and tank 


recovery tractor whic handles _a gross train load of 160,000 pounds.’’ 
“Liberalize the laws with due re- , “THIS IS TO ADVISE that we have 
gard for safety and public interest, sold our parts bins and do not wish 
and then watch the good jobs to have the ad run anymore.”— 
open up for men and women; Alden MacLellan, Inc., Allentown, Pa. 
everywhere.” Be Want Ad Dept., inside back cover 


Hi-tensile steel Body. 
Cam and Roller Hoist 


Material handling Cranes 


Gar Wood Industries, Inc., manufactures Truck and 
Trailer Equipment including Hydraulic and Mechanical 
Hoists, Dump Bodies, Tanks, Flushers, Sprinklers; Winches, 
Cranes, Pole Derricks, Power Take-Offs; also Road 
Machinery including 2 and 4 Wheel Hydraulic Scrapers, 
4 Wheel Cable Scrapers, Hydraulic and Cable Dozers 
and Trailbuilders, Hydraulic and Cable Rippers and 
Tamping Rollers; also Heating Equipment and Motor Boats. 


Gar Wood superior products are produced for a wide 
variety of uses and for every requirement. 


GAR WOOD 


INDUSTRIES, INC., DETROIT 
WORLD'S LARGEST MANUFACTURERS OF TRUCK AND TRAILER EQUIPMENT 


TRUCK SECTION 


Fleet Supervision 


Members of South’s First Truck Management 
Course Are Graduated in Atlanta 


ATLANTA, Ga. — Graduation 
exercises were held recently for 
members of the first standard 
course in motor vehicle fleet super- 
vision to be conducted in the 
South. 

Urging the graduates to put to 
work the ideas carried away from 
the course and thus bring to the 
South a major advance in the 
efficiency, safety and public bene- 
fits of highway transportation, 
Norman Damon, vice-president of 
the Automotive Safety Foundation, 
oo at the graduation dinner 


“In terms of motor truck trans- 
portation, which means today more 
than 4,000,000 motor vehicles and 
at least 8,000,000 drivers, the mo- 
tor vehicle fleet supervision pro- 
gram is one of the most significant 
and far-reaching developments in 
motor transportation. 

“For the future, holding of a 
substantial share of today’s volume 
of motor traffic must depend upon 
superior service—safe, efficient and 


low cost. Trained management— 
and trained drivers—will be a” 
competitive advantage of great 
importance.” - 

Damon also commented upon 
public acclaim of the staggering 
wartime job performed by the’ 
great fleets of rubber-borne trans- 
portation and of today’s wartime. 
needs which “make it imperative 
to keep every piece of equipment 
rolling with maximum safety and 
efficiency.” 


Trailer Makers 
Urged to Adopt 


Pretermination 


CHICAGO.—A _ recommendation 
that trailer manufacturers take 
full advantage of the Army’s pre- 
termination procedure was voiced 
last week at an emergency meet- 
ing of the Truck-Trailer Manufac* 
turers Assn. 


Col. C. G. Pratt, deputy director 
of the contract termination and 
property disposal division, Head- 
quarters A.S.F., issued the recom- 
mendation in a talk on the Army’s 
plans for reconversion. 


Sixty-four trailer manufacturers 
and jobbers attended the meeting 
called to discuss contract termina- 
tion procedures and industrial re- 
conversion. 


Col. Pratt said that the pretermi- 
nation procedure consisted of mak- 
ing in advance all of the decisions 
as to inventory, machine tool and 
other property disposal and evalua- 
tion, so that when the contract is 
terminated the agreed-on decisions 
can immediately become effective. 

John H. Middlekamp, director of 
the automotive division, WPB, 
told the association that the War 
Production Board plans to dis- 
continue practically all production 
controls on V-E Day, but that they 
will not relax these controls one 
iota until V-E Day. 


Fleener Returns 


To White Sales 


CLEVELAND.—Lon A. Fleener, 
who was transferred to the posi- 
tion of director of industrial rela- 
tions to handle 
wartime person- 
nel problems, has 
been returned to 
his post as man- 
ager of the whole- 
sale division of 
the White Motor 
Co., according to 
announcement by 
J. N. Bauman, 
vice-president in 
charge of sales. 

Fleener has 
spent his entire 
career in the automotive field. 
After serving with General Motors 
for 16 years, he joined White as 
wholesale sales manager in Decem- 
ber, 1940, and was made assistant 
to the executive vice-president in 
February, 1941. In March, 1943 he 
was made director of industrial 
relations. 


Illinois Trucker Ships 
First Air Cargo 

SPRINGFIELD, Ill—The Hayes 
Freight Line, truckers here, has 
shipped its first cargo to American 
Air Lines in Chicago since signing 
its new “air freight” contract. 

This is the initial step in co- 
ordinating motor and air trans- 
portation. Before drawing up the 
contract to handle cargo for 13 cit- 
ies in the Middle West, -companies 
or persons had first to make ar- 
rangements with the freight com- 
pany to deliver the goods to a met- 
ropolitan airport, then arrange to 
have the airline have the shipment 
flown to its destinations. 


Fleener 


Greenlee Gets Alger Post 

DETROIT.—Appointment of A. R. 
Greenlee as general Srergnt agent for 
the Cleveland division of the Geo. F. 
Alger Ce., main offices Lonyo 
road here, was announced by A. C. 
Scott, executive vice-president and 
general manager. 


It takes a strong fish 
the current, and a 
stay in business now! 


to swim t 
good moet 
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Dark Days for Tires... 
ew England Haulers 


Cheered But Warned 


BOSTON.— Among the encour-| V. Lawrence, managing director of 
aging features of the trucking in-| the A. T. A. 
dustry, mentioned prominently at Other speakers were William E. 
the New England Motor Carriers| Humphrey, past president of the 
Conference held here, was the fact | District of Columbia Trucking 
that record freight tonnage was|Assn.; R. G. Atherton, general 
ransported in the past 12 months, | manager of A. T. A.; Brig. Gen. 
despite dwindling tire supply, labor | William J. Williamson, in com- 
shortages and other handicaps. mand of traffic control division of 
Reports from every section of |the Army Transportation Corps.; 
the New England area substan- | Earl N. Cannon, industry member 
» tiate the assertion a year ago by | of the Trucking Commission of the 
Ted V. Rodgers, president of the | WLB; Arthur Butler, of Washing- 
American Trucking Assns., “that |ton, manager, military vehicles, 
the trucking industry has never | Automotive Council for War Pro- 
in its history failed to render | duction; James F. Rowan, acting 
that performance which it justly | executive secretary of the House- 


All-Out Drive On 


For Heavy Tires 

WASHINGTON.—A campaign 
to boost the output of heavy- 
duty tires by at least 25 per- 
cent, “even if that means build- 
ing new plants,” was launched 
last week by the War Produc- 
tion Board. Screened demands 
for heavy truck and bus tires, 
needed for military and essential 
civilian purposes, indicate the 
industry can produce only 3,930,- 
443 tires of this type. 

WPB Vice-Chairman Hiland 
G. Batcheller said tire industry 
representatives attending an all- 
day meeting with WPB here 
Wednesday had been asked to 
let the agency know “just what 
needs to be done to bring the 
production,” and to investigate 
Plant expansion possibilities 
thoroughly. 

Batcheller said 





ST. PAUL HYDRAULIC HOIST CO.’S current hoist subframes are stand- that while 


i m m ° hey have been , ht ; d i 

boasts.” hold Goods Carrier Conference of | #tdized for practically all light and medium duty trucks. T manpower might be a drag in 
: devel tect the truck f from the concentrated shock loads and 

Nevertheless warnings were | the A. T. D. po a ag MI are eaneed. by travel over rough roads or dumping in distorted || Some of the plants, lack of fa- 


cilities seemed to be the great- 
est drawback to expanding pro- 
duction. Asked if that meant a 


Those presiding at the various 
sessions were M. B. Emerson, 
president of the Vermont Truck 
and Bus Assn., Inc.; Robert A. 
Watt, president of the Rhode 


sounded at the meeting that some 
dark days lie ahead in the rubber 
industry, these coming especially 
from John L. Rogers, a member of 
the Interstate Commerce Commis- 
sion, who also was one of the 
speakers. 

“No one,” Rogers’ declared, 
“could be honest and paint a rosy 
picture of the rubber situation. 
But this is no time for pessimism,” 
he added. “The trucking industry 

mis needed today as never before.” 

J. E. Hale, of Firestone, told the 
truckmen: 

» “The important point is that syn- 
thetics will not stand abuse like 


positions. This protection is achieved through greater flexibility in the hoist 
subframe and by full length direct contact between it and the truck frame. 





decrease in passenger-tire pro- 
duction, he declared he did not 
believe so, since different facili- 
ties were used for each. 


Olen A. Butler, president, Commer- The banquet toastmaster was 
cial Motor Vehicle Assn. of Maine; | Percy F. Arnold of Providence. 
Island Truck Owners Assn.; M. A.|and Robert Friend, sr., president | Col. Daniel Tyler jr., chief military 
Savin, president of the Motor|of the Massachusetts Motor Truck | aide to Gov. Leverett Saltonstall, 
Truck Assn. of Connecticut, Inc.; | Assn. | gave the address of welcome. 


rubber. 
“Overloading, overspeeding, im- 
proper inflation result in high 


heat and excessive flexing. These 
abuses are the cause of most 
premature failures in truck tires.” 

Walter W. Belson, director of 
ATA public relations, said it is 
possible that the tire situation in 

> the first quarter of 1945 may be 
serious, due to the huge demand 
by the Army for replacements 

~ needed in war areas. That would 
mean the allotment for civilian 
use would be cut considerably.” 

m Rodgers, in his address at the 
banquet, declared “that now is the 
time for all of us to put our 
shoulders to the wheel to give that 
extra push which will put the 
United Nations over the top for 
the inevitable victory in which we 
all have so vital a stake.” Con- 
tinuing he said: 

“It is unfortunate that the in- 
dustry will enter the conclusive 
,»phase of the war in worse financial 
position than when it began the 
giant transportation effort. The 
mmost recent figures compiled by 
ATA indicate that in August, for 
instance, 96.9 cents out of every 
edollar of gross revenues collected 
by motor carriers had to be used 
to meet expenses. A year earlier, 
the ratio of outgo to income was 
94.9 percent. 

“On the new equipment front, 
the outlook for motor carriers is 
the best thus far in the war, a 

» development which comes none 
too soon in view of a dearth of 
new civilian vehicles which re- 

> sulted in strict rationing begin- 
ning in March, 1942, and con- 
tinuing up to the present. Best 

estimates now are that the 1944 

new equipment program will 

come within striking distance of 
® the scheduled numbers of new 
vehicles.” 

Other addresses and talks were 
made by Guy O. Hollis, president 


Aluminum transmission case, 


end plate and cover 








of the New Hampshire Truck 
Owners Assn.; Roland Rice, gen- 
eral counsel for the A. D. T.; John 


Lack of Tires 
Hits Loggers 


PORTLAND, Ore—Leadin 


& 


Portland tire dealers have noted 
that an increased number of log- 
ging concerns are using “highway 
tires” which are far from satis- 


factory, 


In spite of appeals made by U. S. 
Senator Cordon, to date no more 
logging tires have been alloted to 
Oregon. Much logging equipment 
has been laid up for lack of tires. 
Other dealers report they have had 
no logging equipment in for tires 


for ninety days. 





“OUR AD, OFFERING METAL PARTS 
an excel- 
We received several 


delivered the 
calls about them and deli Olds. 


DRAWERS for sale, had 
lent response. 


entire lot this morning.”—Rose 
mobile Co., Albany, New York. 


Want Ad Dept., inside back cover 





Seven speeds forward and three reverse, or the usual 
three-and-one? Whichever you’re designing, here’s a 
potent thought; that transmission housing can be made 
considerably lighter in weight if you use Alcoa Alumi- 
num Alloys. 

There’s nothing experimental about this idea. Before 
the war sidetracked all of the aluminum for materials 
for war, weight-conscious builders were making trans- 
mission housing of aluminum. Sizable savings were 
effected, increasing pay loads accordingly. These alumi- 
num housings are on the road today, continuing to 


prove their soundness. 


These parts can be machined and assembled in regu- 
lar production lines with heavy metal housings; no need 
to change production speeds and schedules. Cast-in 
inserts make that possible. 

Manufacturers who have become familiar with the 
weightsaving possibilities of aluminum will see other 
opportunities for extending this principle. Winning the 
war comes first, of course. But aluminum is now ‘being 
used for other-than-war purposes, as the manpower 
situation permits. Alcoa engineers will be glad to discuss 
the availability of aluminum with you. Write ALUMINUM 
Company OF AMERICA, 1926 Gulf Bldg., Pittsburgh 19, Pa. 


JALUMINUM 


AUTOMOTIVE NEWS, 


Trucks Save Peach Crop 


Upwards of 100,000 Bushels Are Moved During 


Hectic Harvest in Colorado Orchards 


DENVER.—Nearly 100,000 bush- 
els of Colorado peaches’ were 
moved by trucks from farm to 
market during the recent hectic 
peach harvest in this state, it was 
revealed this week by John 
Sherlock, ODT transportation 
specialist. 


Truck Sales Up 
In Detroit 


DETROIT.—Sales of trucks here 
in October exactly doubled the 
mark the same month a year ago, 
according to the Detroit Auto 
Dealers Assn. 

Ninety-eight trucks were sold in 
October, 1944, while 49 trucks were 
sold in October, 1943, DADA 
reported. 

DADA also said that 75 new cars 
were sold in October, as compared 
to 288 a year ago. Used-car sales 
totalled 3,156 in October. 


"If it hadn’t been for the trucks 
many thousand bushels of peaches 
would have rotted on the ground 
and at the freight terminals in 
Palisade and Grand Junction,” 
Sherlock added, “because of the 
tremendous burden being placed 
on all types of transportation.” 

Sherlock revealed that hundreds 
of trucks came into the area and 
helped the railroads move _ the 
peaches from the freight docks to 
all parts of the United States, but 
particularly the trucks moved 
thousands of bushels from the 
western slope to Denver, Salt Lake 
City, and other nearby points. 

Peaches are one of Colorado’s 
most valuable products and truck- 
ers again came to the rescue of 
this crop as they have so many 
other times in contributing towards 
the economic development of 
Colorado. 


It takes a strong fish to swim against 
the current, and a good dealer to 
stay in business now! 


NOVEMBER 27, 1944 


F. A. Hoyt, left, zone manager, GMC Truck & Coach, signs up O. M. Brede 
(center) and E. 8. Todd as San Francisco dealers for GMC Truck & Coach. 
Brede was formerly national parts and service manager for GMC Truck & 


Coach at Pontiac. Todd was Eastern regional manager for the same firm. 


interests of Eugene G. Allard in the 
New Partner Northern Garage Co., here, Chevrolet 

LITTLETON, N. H. — (UTPS) —|agency. The firm will continue under 
Charles W. Lamb has purchased the'the same name. 


fi HY-POWER 


the newest development in 
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HY-POWER Gives You 
Many Advantages... 


No lubrication 


Simple in design, rugged in construction. 
Reduces physical effort and gains added power. 
No braking forces are applied to mounting brackets. 


Simple to install. Can be located any available place 


on chassis. 


Does not interfere with operation of the standard 


hydraulic system. 


Complete in one assembly. No adjustments necessary 
when installing or during service. No units to align. 


Sealed system. All moving parts completely enclosed. 


THREE time-tested features of Midland Power Brakes are combined in 


a single device in Midland’s sensational new HY-POWER unit: vacuum 
diaphragm chamber—hydraulic vacuum valve—hydraulic slave cylinder. 
HY-POWER is a completely enclosed and simplified device providing 
surer, safer braking. HY- POWER is compact—easy to install—sealed 


against all weather and atmospheric conditions—offers direct applied 


Protected from all atmospheric conditions. No mud, 
water, dust, dirt, rust or corrosion. 


power—less weight—no lubrication—long life. Write, wire or phone for 
detailed information, specifications and illustrated, descriptive folder. 


THE MIDLAND STEEL PRODUCTS CO. 


10607 MADISON AVE. ¢ CLEVELAND 1, OHIO 
Export Department: 38 Pearl Street, New York City 


MIDLAND 
POWER BRAKES 
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Colo. Truckers 
Tell Public of 
Vital Work 


DENVER,—The trucking indus- 
try of Colorado is running an ad- 
vertisement in state newspapers 
telling the people of the impor+ 
tance of truck transportation. The 
advertisement says in part: 

Tf 


“A Lifeline to Our Town. 

it weren’t for those buses and 
freight trucks rolling into our town 
every day we’d have a tough time 
getting bread, potatoes, meat, salt, 
sugar, coal, drugs, gasoline an 
clothing. Yes, we would even have 
to do without our mail! 


“That’s the story of 882 com- 
munities in Colorado. They CAN’T 
get along without highway trans- 
portation. Few realize that 54,099 
persons live in these 882 towns and 
cities. Their livelihood center 
around traffic that rolls over the 
highways to remote corners of the 
state. 


“Many stirring acts of heroism 
and sacrifice spring from highway, 
transportation. Not so long ago 
for instance, when raging floods 
cut off the town of Wiggins, trucks 
and buses came to the rescue, 
using difficult roads to reach the 
isolated people with desperately 
needed supplies... . 


“The highway transportation in- 
dustry is the state’s second largest 
business, supporting the families 
of 100,000 workers and paying 10 
million hard-earned dollars in state 
taxes for highways. 


“Remember, the next time you, 
see a highway freighter rolling 
down the road, that this truck and 
70,000 others are a vital part of! 
Colorado’s economic life and our 
gigantic victory effort.” 


Surplus 


(Continued from Page 1) 


the theory that the Senate would 
take care of its own. 


Heller is lieutenant colonel serv- 
ing in the office of the fiscal di- 
rector of the War Department. 
Hurley, who got his political start 
as WPA administrator for Con- 
necticut, may run into Senate 
trouble because of a recent finding 
of the House Military Affairs Com- 
mittee with respect to his previous 
$12,000-a-year job as vice-president 
of the Narragansett Machine Co. 

The committee reported that 
Hurley spent as little as one day 
a week at that plant and had no 
specific duties. He was employed, 
the committee said, primarily for‘ 
the credit effect before a second 
loan of $2,000,000 was obtained by 
the company from the Federal’ 
Reserve Bank, “with a 100 percent 
guaranty by the War Department.” 


The committee found that as a 
producer the company was a great 
flop. Whereas it was contracted 
to furnish gun mounts at $2,100 
each, it actually “cost $6,000 to 
manufacture each gun mount,” the 
committee found. 


Husbands, a present director of 
the Reconstruction Finance Corp., 
had been recommended for the 
chairmanship by OWM Adminis- 
trator James F. Byrnes, Secretary 
of Commerce Jesse H. Jones, Ber- 
nard M. Baruch and Will Clayton, 
retiring surplus disposal chief. 

It is reported that Husbands was 
rejected because of opposition of 
the New Deal left wing, headed 
by Sidney Hillman. 


Republic Steel Book 


Reveals War Service 

CLEVELAND. — The “service 
record” of Republic Steel Corp. in 
World War IZ is given in a hun- 
dred-page book just released by the 
company, entitled “Republic Goes 
to War.” 

The book points out that, at the 
request of the War Production 
Board, Reconstruction Finance 
Corp. and other governmental 
agencies, Republic has undertaken 
42 Defense Plant Corp. projects 
with a total wartime cost of more 
than $200,000,000. 


“WE HAVE YOUR CARD asking us 
for permission to re-run our recent 
ad for a Weaver Wheel Alignment 
machine. We wish to say that we 
sold the equipment very promptly 
as a result of your ad. We received 
a lot of inquiries.” M. E. Wyatt & 
Son (Chevrolet), Meadville, Pa. 

ge" Want Ad Dept., inside back cover 
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"py WASHINGTON.—Now that the 
second Battle of France is over 
and “Festung Europa” has been 
"arrowed down to “Festung 
Deutschland,” some of the details 
af the amazing and masterful 
ansportation job involved in the 
very necessary supply of the slash- 
ang oOffensives of the American 
rst, Third and Seventh Armies 
can be revealed. 

The whole picture is a saga 

of iron determination, skillful 

improvisation and audacious 

~eplanning. For the most part, it is 

a story about men. And looming 

large among these men is a new 

d of soldier. He is the Trans- 

portation Corps G.L, who some- 

times was blown to bits when an 

mmunition ship received a di- 

rect hit, or who died in the cab 
of an ancient French locomotive 
or at the wheel of a giant gaso- 

line truck, but who saw to it 
that the supplies somehow got to 

the front lines. 

The story begins in England, 
mrom whence the invasion was 
aunched at more than two-score 
points. Months in advance of D- 
‘ay and continuing ever since, 
millions of men and millions of 
tons of supplies had to be moved 
Wrom all over the United Kingdom 
on split-second schedules to the 
ports. There they were loaded 
hboard great transports, coasters, 
ear ferries and other types of 
arge and small craft for move- 
ent across the channel to the 
shores of France. That, undoubt- 
sediy, was the greatest military 
raffic management job in history 
and it was done without a hitch, 
hanks to the meticulous care with 
hich the theatre’s Chief of Trans- 
portation, Maj. Gen. Frank S. 
moss, and his staff, performed 
heir titanic task. 

At the English ports and on the 
‘far shore,” Transportation Corps 
Port Battalions worked as long as 
36 hours at a stretch without rest. 
Blhey man-handled tons upon tons 
of heavy ammunition, bombs, thou- 
sands of tanks and general pur- 
bose vehicles. 

Their partners in unloading the 
unending flow of thousands of ves- 
sels were the Transportation Corps 
Duckmen, drivers of the amphibian 
rucks, who had to get the vital 
cargo ashore to inland dumps. The 
“DUCKS,” met their severest test 
aon the Normandy beaches—and the 
records show that once more, as 
they had done in the Pacific, in 
MSicily and in Italy, they came off 
with flying colors. 

From the beaches, the Transpor- 
Mation Corp’s Military Railway 
Service or Motor Transport Bri- 
gade took over. While Allied 
orces gathered power in Nor- 
mandy during June, the transpor- 
tation job there was relatively 
Ssimple. But when Gen. Patton’s 
Third Army began its irresistible 
drive down the Brest Peninsula 
and fanned out at the end of July, 
the real challenge to the T.C. men 
mhegan. 

Immediately the Motor Trans- 

port Brigade went into action. 

The Red Ball Highway—a top- 

priority, high-speed road from St. 

Lo—was set up, a great one-way 

road which followed right on the 

heels of Patton’s men. The ad- 

vance of the Third Army de- 

pended upon the ability of the 

Transportation Corps to get the 

POL (Petrol, Oil and Lubricants) 

to the front lines. Gasoline be- 

came more important than fresh 

food, since the troops could eat 

K and C rations. POL became 

40 percent of the total tonnage, 

and more than 700 great gasoline 

trucks from 14 TC companies 

were on the road, carrying more 

than a million gallons a day to 

the tankmen. 

One convoy reached a unit of the 
Fourth Armored Division, whose 
tanks had been stalled for four 
days for lack of fuel, just as they 
were swapping artillery fire with 
the Germans. So grateful were the 
tankmen that they gave a bottle 
of recently-captured cognac to 
each of the drivers. 

The flexible Red Ball highway 
followed the Third Army to 
Argentan, Dreux, Versailles, and 
from that point one road headed 
north to Soissons and circled back 
to Chateau Thierry and Fon- 
tainebleau. A second route went 


ttt AT An the sep earn rnin 





Saga of T.C.’s G.L. 


», Battle of France Involved Big Transportation 
| Job—And It Was Done 


east from Versailles to Melun to 
Suzanne, Somme Sous; south to 
Arcis sur Aube and then to 
Fontainebleau. Then the one-way 
lifeline headed back to St. Lo via 
Chartres, Alencon, Domfront and 
Vire. 

The Transportation Corps util- 
ized highway transportation in the 
early stages of the invasion—and 
still does—but as the rails were 
restored to use more and more of 
the burden has passed to the 
Military Railway Service. 

When Gen. Hodge’s First Army 
swept through Northern France 
and into Belgium, a second Red 
Ball highway was organized and 
coordinated with a fast-moving 
railway outfit to keep gasoline, 
ammunition and food flowing be- 
hind this new front. 

To feed the insatiable tanks and 
vehicles of the combat armies, the 
Corps of Engineers laid pipelines 
with incredible speed, but not fast 
enough to keep up with the gal- 
loping pace of American and 





UP or 


CAR WINDOW INSTANTLY 


It’s the Lift-O-Matic...a TRICO development for the 


car of tomorrow... perfected for postwar production. 


Push-button control for speedy lifting and lowering 
of car windows. Uses the by-product of the motor... 
vacuum. Simplicity and economy combined. 


The Lift-O-Matic is new but pre-war proven through standard 


equipment use of nearly 10,000 installations on three car models. 
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been achieved 
on trucks and truck-trailers by means of the new elevating endgate now 
available from the Fruehauf Trailer Co. The endgate permits one man to 
load heavy or bulky goods on truck-trailer. (Inset) Elevating endgate raises 
driver and load from ground to truck-bed level in about 10 seconds. 


POWER LOADING, as ——— with manual lifting, has 


“THIS IS TO ADVISE that we have 
sold our parts bins and do not wish 
to have the ad run anymore.’”— 


British forces. So the Transporta- 
tion Corps had to provide the 
necessary transportation from the 


termini of the lines. ge-Want Ad Dept., inside back cover 


DOWN goes your 
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Cabot Accused 
Of Gouging Allies 
On Truck Sales 


NEW YORK.—A $300,000 triple- 
damage action was filed by OPA 
in Federal Court here against the 
Cabot Investment Co. and its presi- 
dent, John B. Cabot, whom it ac- 
cused of demanding above-ceiling 
prices from foreign governments 
in the sale of trucks. 

The firm was charged with vio- 
lating price ceilings on trucks, 
ranging from one to 50-ton ve- 
hicles, which it sold to the French 
provisional government, the Brit- 
ish purchasing mission and the 
Venezuelan government. 

OPA Regional Administrator 
Daniel P. Woolley, who announced 
filing of the suit, said many of the 
vehicles were used in the Mediter- 
ranean theater to transport troops, 
war materials and civilian supplies. 

Woolley said the alleged above- 
ceiling sales occurred between 
November, 1943, and September, 
1944. OPA also applied for an in- 


Alden MacLellan, Inc., Allentown. Pa. | junction restraining the Cabot firm 


from future violations. 


TRICO PRODUCTS CORPORATION, Buffalo 3, New York 


Manufacturers of automatic windshield wipers used as standard on millions of cars for 25 years 
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Tractor Training 


Dealer Service Converts Handpicked Mechanics 
Into Heavy Equipment Experts 


PORTLAND. Ore. — How the 
Tractor Training Service operates 
was revealed here by J. E. Badley, 

founder and sole 
owner of the 
eight-year-old or- 
ganization. 


Badley, who 


was recently re- | 


leased from the 
Army, is also 
chairman of the 
Oregon section of 
the SAE. He was 
host at the Na- 
tional Transpor- 
tation and Main- 
tenance Meeting 
of the Society held in Portland 
in August. 

“We maintain a highly trained 
staff of field representatives who 
personally interview every me- 
chanic who applies for our train- 
ing,” Badley said. “To qualify, a 
man must have a mechanical back- 
ground that is sound, and one on 
which our program can be placed 
effectively. If he fails to meet the 


high standard of requirements for 
a trainee, he is rejected.” 

Badley said it was common to 
reject five out of every six 
applicants. 

“If he is accepted, then Tractor 
Training Service, without any 
waste of time, fully trains him in 
internal combustion, diesel engi- 
neering and the application of 
both types of power in every 
form that it is used commer- 
cially,” Badley added. 

“He is thoroughly grounded in 
every piece of equipment and tool 
used with these various machines, 
covering logging engineering, dirt 
moving, agricultural engineering, 
parts work, mechanics, service 
work, etc.” 

As soon as the trainee is ready to 
be placed on a job, his qualifica- 
tions are submitted to the appro- 
priate dealers, distributors and 
loggers. Tractor Training Service 
works under hiring contracts with 
employers all over the United 
States, Badley said. 

“After he is on the job for an 


“TRUCK HEADQUARTERS” in Arizona is the new, completely modern 
establishment of the Truck Equipment Company, Phoenix—with 17,500 
sq. ft. and an organization of 16 persons. Right: Frank A. Hall, president. 


“Choosing White 
Was a Wise Decision,’ 


Says Arizona Distributor 


THE TRUCK EQUIPMENT COMPANY, 
Phoenix, Arizona, although a new- 
comer to the field, is already established 
as “truck headquarters” in and around 
Arizona. When Frank Hall and Les 
Shaw started their organization a year 
ago they were determined to handle 
a truck that would best answer the 
needs in that vicinity ... namely, 
logging, mining, hauling livestock, 


and common carriers. 


“In my opinion,” says Mr. Frank A. 
Hall, president, “choosing the White 


of 


again. And 


employer, he is guided, advised and 
further instructed by us on any 
problems that may arise. This is 
in addition to his 600 hours of 
basic training. 

“We welcome requests from 
dealers anywhere, and in many 
instances are able to supply men 
without having to bring them too 
far to fit into the job exactly 
as ordered. There is no charge 
either to the employer or to the 
trainee for the placement serv- 
ice.” 

Tractor Training Service has 
branches in San Francisco, Cali- 
fornia, Seattle, Washington, Minne- 
apolis, Minnesota, and Chicago. 
It is now in the process, Badley 
said, of opening additional branches 
throughout the middle west and 
‘eastern states. 


Goodrich Seaboard Unit 


'Headed by McCorkle 

| AKRON, O.—Appointment of 
| R. A. McCorkle as manager of the 
newly created seaboard division of 
the Goodyear Export Co., a sub- 
.Sidiary of the Goodyear Tire & 
‘Rubber Co., is announced. 
| McCorkle will represent the 
company on the eastern seaboard 
,in all matters pertaining to export 
business. 


Distributorship was the smartest move 
we could have made. White’s Person- 
alized Service has enabled us to make 
money in our first year. Many of our 
customers have told us that they appre- 
ciate the complete facilities we have 
for keeping their trucks running until 
the time that they can buy new ones 


when the time does come 


when we can sell new trucks,” con- 
tinues Mr. Hall, ‘“‘we are confident of 


a healthy sales volume simply because 


Service has 


of the good-will White Personalized 


built for us.” 


THE WHITE MOTOR COMPANY « Cleveland 


WHITE PERSONALIZED SERVICE is a plan which only White 
Dealers can offer. Highly commended by owners as an effec- 


tive truck conservation measure, it 


is another example of White's 


leadership in “taking care” of the needs of truck owners and 
providing the special means for Dealers’ success in these times. 


"FOR MORE THAN 40 YEARS THE GREATEST NAME IN TRUCKS 


we 


TRUCK SECTIO} 


JIM HONSICKER, Tractor Training Service trainee of Portland, Ore., keeps 
the big diesel jobs rolling for Bigge Drayage Co., Oakland, Calif. 


White Maps Postwar Plans 
At Four-Day Conference 


CLEVELAND. — An _ important 
meeting of White Motor Co. field 
and home office executives has just 
been held here, with regional man- 
agers from all over the country in 
attendance. 


No. 1 purpose of the four-day 
session was to lay postwar plans, so 
that the company may take the 
reconversion step with as little dis- 
ruption of operations as possible. 
Sound preparation for the days 
ahead, without interference with 
present war production schedules, 
is recognized as the obligation of 
the company to its employes, its 
customers, and the general public. 

Field executives present at the 
meeting included C. B. Cowan, 
vice-president in charge of the 
Southern region; 
vice-president in charge of the 
New England region; E. F. Hob- 
bins, vice-president in charge of 
the Eastern region; M. H. Ander- 
son, manager of the Cleveland re- 
gion; W. E. Burgess, manager of 
the Kansas City region; L. B. 
Gilbert, manager of the Chicago 
region; Horace Mosteller, manager 
of the Texas region; J. J. McNally, 
manager of the New York- 
Pittsburgh region; W. D. Patter- 


son, manager of the Pacific cos 
region, and P. E. Tobin, manager 
of the New York City region. 

Also present was L. M. 
president of White’s Canadian sub- 
sidiary, White Company, Ltd 
Montreal. Robert F. Black, presi- 
dent of White; J. N. Bauman, vice- 
president in charge of sales, and 
other home office executives and 
department heads, took an active 
part. 

Like other truck manufacturers, 
White does not anticipate radica 
changes in the design of its com 
mercial vehicles immediately after 
the war, but improvements born 
of wartime progress will be added 
gradually. In line with White’s 


|policy of employing only fully 
J. E. Hamlett, ; 


tested ideas, customers are assured 
that future improvements will go 
through the same experimental and 
test stages that White products of.. 
the past have been subjected to. 
In addition to a discussion o 
new truck models, the regionabk 
managers and home office execu- 
tives spent considerable time on! 
the all-important subject of serv- 
ice. White’s “Personalized Service” 
plan will be carried over into the 
future. 


EVERLASTING 
“MUSHROOM” 


When Los Angeles’ population 


at the turn of the century reached 


102,000, a ninefold 


increase in 


twenty years, there arose murmurs 


of “mushroom.” 


But today, 


after forty-four 


years more of even greater uninter- 


rupted growth Los Angeles has become a single county area 
of almost 3,500,000 people—the third largest and richest 


market in the nation, with huge industries streamlined and 


ready for peacetime years. 


Just as the tremendously rich Los Angeles market is a 
must on any major advertising schedule, so too is its years 
long preferred daily newspaper. ..the Herald-Express. 


LARGEST DAILY CIRCULATION IN THE WEST 


Represented Nationally by Paul Block and Associates 



















































































TRUCK SECTION 


= 


LJ Rodgers Says Lighter 


=a NASHVILLE, Tenn.—Ted_ V.- 
Rodgers, president of the Ameri- 
can Trucking Assns., told the 
-gNashville Engineering Assn. last 
week that the postwar era will wit- 
ness greater payloads per vehicle 
‘gin the trucking industry. 

He said lighter alloys for truck 
«manufacture, increased braking fa- 
cilities and improved fuels will al- 
low greater vehicle capacity and 


* Synthetic Resin 
| -| Now in Use on 
‘9 Brake Linings 


TROY, N. Y.—Battle-tested for 

millions of miles on fighting fronts, 
a revolutionary new asbestos and 
synthetic resin brake lining prom- 
ises to do away with smoking 
brakes as a postwar motoring 
uisance. 
Because of military needs, the 
mproved brake lining will not be 
available for general commercial 
use until after the war, but it is 
getting rugged roadwork on nearly 
a million jeeps and other types of 
military vehicles, Frederic Wey- 
maburne, general manager of Mar- 
shall-Eclipse division of Bendix 
Aviation Corp., revealed here last 
aweek. 


which generally replaced original 
Wwoven linings in the mid-thirties, 
were bonded with crude rubber, 
Weyburne explained. The new 
Wsynthetic resin bonding, developed 
by the company’s engineers in four 
ears Of laboratory research, was 
perfected in 1939. To meet the 
schedules of the Army’s vast mo- 
patorization project, brake linings 
using the new synthetic resin were 
placed in mass production before 
America entered the war. 

“We began furnishing the im- 
» proved lining to automobile con- 
cerns which were equipping mili- 
tary vehicles,’ Weyburne stated, 
“and today we supply 61 manufac- 
turers. To date, we have turned 
out more than 20,000,000 pieces of 
mlining for Army and Navy jeeps.” 
Whether for servicing in the field 
or original equipment, all the brake 
jlinings that go into the jeep, he 
said, have been manufactured by 
his company. The Troy labora- 
Mtory’s synthetic resin, replacing 
crude rubber bonds them all. In 
~the decade before Hitler’s march, 
“Weyburne stated, Bendix, world’s 
largest braking equipment manu- 
mfacturer, spent approximately $925,- 
000 to research and develop this 

product. 


Chrysler Dealer Moves 


ROCHESTER, N. H.—(UTPS) — 
Beaupre’s Motor Sales (Chrysler-Plym- 
outh) has moved into the automobile 
Psales establishment on South Main St., 
formerly occupied by Hiram Wever. 
The firm is engaged in sales and serv- 
mice and has a used-car department. 


What do you want to buy, sell or 
trade? See Classified Want Ads, in- 
side back cover this issue. 


yin Mapping Post-War 
AUTOMOTIVE SALES PLANS... 


. -- look at Buffalo and Erie County. 
3efore the war there were 207,564 
passenger cars, trucks and trailers 
kegistered at the end of 1941. 
Thousands of these vehicles must be 
‘eplaced. ies 

You can best reach this potent 
replacement business through the 
columns of the 


Buffalo 


COURIER 
D> Gd a 


Only Morning and sunday 
Newspaper in Buffalo 


We'll be glad to furnish circulation map and record 
of car sales by make and residence of buyer. 


t 


And Fuel Will Increase Capacity 


Molded asbestos brake linings, : 
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Bigger Cargoes Seen 


Alloys, Better Brakes 


will help to attract freight to 
trucks. 

Turning to postwar difficulties, 
he said the unrealistic attitude of 
many states concerning vehicle 
sizes and weights may hamper the 
flow of interstate commerce and 
thus. boost retail prices of every- 
thing we eat and wear. 

“If the trucking industry is to 
live up to its reputation for flex- 
ibility and dependability.” he said, 
“it must be allowed that freedom 
of movement which will be a fac- 
tor in speeding industrial and agri- 
cultural reconversion during the 
postwar period.” 

Rodgers visited Nashville to ad- 
dress the annual convention din- 
ner of the Tennessee Motor Trans- 
port Assn. Other scheduled speak- 
ers included L. C. Allman, vice- 
president, Fruehauf Trailer Co., 
Detroit, and Walter A. Miles, ex- 
ecutive secretary, Motor Carriers 
Southern Claim Conference. 














7 of 10 Drivers 
In Colo. Shun 
35-Mile Limit 


DENVER.—Almost 10 percent of 
| the passenger car operators on the 
| principal highways of Colorado are 
, driving faster than 60 miles an 
‘hour, in violation of the nation’s 
| wartime speed limit order and 
‘against all recommended measures 
| for conserving gasoline and rubber, 
;}it is asserted by A. R. Pepper, 
| traffic engineer for the state high- 
way department. 


= The latest speed check conducted 

by the department’s traffic division 
; Shows Only 29.1 percent of auto 
operators are adhering to the 35- 


TIMBER FRAces | eg pn ae ge Ore. (ne uiotion 677), 66 miles | mile-an-hour wartime maximum, 
southwest o ortland, are being worked more extensively than ever before! while 44.4 sey 
due to the increased demand for lumber brought about by World War II. — 25.8 eer cs cae bee ce 
Ray & Adams Logging Co. is among the most active logging firms. Ray & | 5 perc e bus drivers 
a use the 1%-ton Chevrolet truck with — Tandem drive pictured ; are conforming. 

above, together with a tandem axle semi-trailer. Roughly, 38 percent of all drivers 


‘ pointed retail dealer and wholesale | are traveling at between 35 and 

Federal Truck Franchise distributor in 13 Iowa counties for 40 a an hour, 6 percent between 

Federal trucks, Ray Simmons, 40 and 45 and 17 percent from 45 

Goes to Manbeck manager, announced last week.|to 50. No buses were clocked at 

WEST DES MOINES, Ia.—|parts and _ service departments| faster than 55, while 6 percent of 

(UTPS)—Manbeck Motor Sales Co. | have been installed and new trucks! truckers were running between 55 
(Chrysler-Plymouth) has been ap-| now are on display. and 60, and none above 60. 

















More power «x Faster schedules « Increased 
truck earnings « Easier driving with 





TIMKEN 


EASY POWER SHIFT 








and Timken 2-speed double reduction axles 





Dash selector permits pre-selection 


of fast or slow axle ratio. Axle gears 
ower-shifted when accelerator 
is released momentarily. 






are 






Vacuum power chamber built into the axle iurnishes power for shifting axle gears. 
All working parts are enclosed. 


Capacity loads, fast schedules, more trips per day, longer foot throttle momentarily. Declutching is not necessary. 


hours on the road, are essential to meet today’s highway Combined axle and transmission shifts, or gear splits, 
transport demands. Only trucks geared for both power can be made as easily and in the same time as trans- 
and speed can hope to meet these demands successfully. mission shifts alone. 

Timken’s new Easy POWER Shift, available only with By doubling the number of transmission ratios, with 
new Timken 2-Speed Double Reduction Axles, provide any gear combination instantly available, Easy POWER 
the ideal combination of power and speed for modern Shifting greatly increases truck performance—provides 
heavy duty highway transport. more pulling power, speeds up schedules, reduces oper- 


Easy POWER Shifting enables the driver to change 
axle ratios instantly, under any driving conditions, 


ating and maintenance costs, increases earnings per 
ton-mile, and reduces driver fatigue. 


merely by using the Dash Selector and releasing the Write for descriptive folder. 


38 YEARS OF AXLE ENGINEERING LEADERSHIP 





TIMKEN AXLES 


THE TIMEKEN-DETROIT AXLE COMPANY, DETROIT 32, MICHIGAN 
WISCONSIN AXLE DIVISION » OSHKOSH, WISCONSIN 





DETROIT.—Production of auto- 
mobile bodies possibly within 
three months after the war is over 
and the government gives the 
green light, with eventually a 25 
percent increase in manufacturing 
facilities that will mean more jobs 
for more people, was announced 
last week by Briggs Mfg. Co. 


It was also revealed that war 
contracts held with the govern- 
ment indicate that the 37,800 per- 
sons now employed in the 11 
Briggs plants probably will 
have steady wartime employment 
through March, 1945. 


Maintenance of the present rate 
of employment through March of 
next year is made possible by 
proposed increases in present war- 
time schedules which should offset 
such terminations or cutbacks as 
the recent termination of an 
auxiliary airplane gasoline tank 
contract which occurred due to 
changing war conditions. 

Although peacetime manufacture 
cannot be fully programmed at 
this time because of the fluidity of 
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Bodies in Three Months 


Briggs Plans Quick Reconversion; 
25 Percent Expansion 


war and government control of 
machinery and equipment, some 
actual preparations for conversion 
to postwar production have begun, 
Briggs said. Many floor layouts 
for peacetime auto-body manufac- 
ture have been completed, or are 
nearing completion. 


“Some idea of the magnitude of 
the reconversion job which Briggs 
faces, the company said, “is evi- 
denced from the fact that before it 
can make auto bodies in large 
volume again, it must remove from 
its plants more than $39,000,000 
worth of government-owned ma- 
chinery, tools, dies and fixtures, 
and another $39,000,000 worth of 
government inventory. The speed 
of reconversion will depend upon 
the extent of cooperation between 
the agencies which must bring 
this about. 

“Briggs’ present peacetime plans 
call for increasing its prewar 
facilities so that it will be in a 
position to handle at least 25 per- 
cent more work than it did before 
the war. Most of this will be done 


in its Mack Ave. plant, but its 
Vernor, Eight Mile Road, Meldrum 
and Conner plants will eventually 
also share in the increased 
volume... . 

“Briggs has also had many in- 
quiries about increases for postwar 
products to be manufactured in its 
Cleveland plant, where it operates 
a foundry producing nonferrous 
castings. 

“With regard to some of its other 
plants, plans are not yet complete, 
but the overall picture for the 
future is bright. The company is 
planning as much as possible in 
advance and attempting to work 
out as many of the details as it 
can now.” 


[Ford HP Mark? 


Air Engine Output Said 


To Top All Others 

DEARBORN, Mich.—The air- 
craft engine plant of the Ford 
Motor Co. has produced more 
horsepower—for aircraft engines 
rated at 2,000-horsepower or more 
—than any other manufacturer, it 
is claimed. 

Since August, 1941, Ford has 
been building Pratt & Whitney 18- 
cylinder aircraft engines. 


You get the best results in our 
Classified Section, inside back cover. 


ARMSTRONG TIRES 
A Good Line for 


TRUCK and CAR DISTRIBUTORS 


* 


Armstrong is a top-profit line. 


Newly expanded manufacturing facilities soon to be 
completed will provide a great power of production; 
in war today, and to help meet the pent-up civilian 
demand for tires that is to make itself felt after Victory. 


Strategic Location of our three factories in the East, 
South, and Mid-west makes it possible for you to 
realize a competitive advantage in your own market 
area because of our Straight-line, direct-from-factory 
Plan of distribution. 


Your business security is assured for years to come 
through the genuine cooperation you will enjoy from 
us—a reliable manufacturer of tires and tubes for 


32 years. 


This is a good time for us to get better 


acquainted for a permanent and profitable 


relationship in postwar years. 


Write for 


your copy of The Armstrong Plan. 


ARMSTRANG 


TIRES 
AND 


THE ARMSTRONG RUBBER COMPANY 


Manufacturers of Quality Tires and Tubes for 32 Years 
GENERAL OFFICES AND PLANT—450 ELM STREET 


WEST HAVEN 16, CONN. 


, 
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TRUCK SECTION 


DOUBLING LOADSPACE on a light, short chassis to cover longer route 


profitably, says William Carlson, 


vice-president of Metropolitan Body C 


Carlson Sees Postwar Cains 


In Delivery Truck Mileage 


BRIDGEPORT, Conn. — Exten- 
sion of postwar advertising by local 
firms will accompany a coordinate 
expansion in the route mileage of 
light truck deliveries, according to 
William Carlson, vice-president of 
the Metropolitan Body Co. 

The inception of widespread ad- 
vertising via radio and newspaper, 
Carlson said, puts up to the truck 
industry the production of more 
efficient and more economical de- 
livery units to make possible the 
broader distribution at low cost of 
bread, cake, laundry, dry cleaning, 
prepared meats, potato chips, de- 
partment store parcels, _ trade- 
marked confectionery, frozen foods 
and dairy products.” 


Since most deliveries to stores 
and homes are light and bulky, the 
total loads carried in trucks often 
weigh less than the rated weight 
capacity of conventional panel 
trucks, he added. 


“Such facts led the truck in- 
dustry, by process of evolution, 
into the manufacture of man- 
high, double capacity bodies on 
> y and 1-ton chassis,” Carlson 


“A 1%-ton truck with 120 cubic 
feet of loadspace that cost 13 cents 
per cubic foot for license plates 
gave way to a %-ton unit with 
280 cubic feet of loadspace that 
cost only 6 cents per cubic foot of 
loadspace for plates. 


“Liability insurance took a simi- 
lar tumble per dollar of payload 
carried. 

“The first costs of the trucks 
themselves, figured per cubic foot 
of loadspace, dropped 35 percent. 

“Gasoline consumption per dol- 
lar of sales delivered dropped 
nearly 50 percent because of the 
greater value of the payloads 
carried in the extra loadspace 
bodies and also because the big 
body units often do in one trip 
@ day what the low, small body 
trucks take in two bites.” 

In garaging, short wheelbase, big 
body units, with twice the load- 
space, require Only about half as 
much floor space as two of the 
longer conventional body trucks, 
Carlson noted, adding that the re- 
pair shop has a similar economy 
of floor space and manpower. 

“At the loading platform, the 
larger loadspace can be loaded in 


less time due the ease of walkin 
into the body to arrange the load, 
whereas the conventional panel 
body necessitates stooping apn 
bending constantly. 

“The routeman requires less 
time to get through traffic az 
time in working the load. Sav- 
ings of 1% to 2 hours a day 
are experienced. If a routeman’s 
time is figured at $1 an hour, 
this means saving from $2,800 te 


$3,700 during the life of the truck~ 


to devote to doing more business. 


“The economies of extra paylog 
carried are something to ponder 
for the postwar dreamers. Ong 
user whose conventional pané 
units do only $350 a week does $750 
a week in his shorter wheelbas 
units with manhigh, extra load 
space bodies (both on a %-ton 
chassis). Carrying $400 extra pa 


load a week means $124,800 extra_g 


payload during the life of a truck. 
Even at a mere 2 percent net profi 


that means an extra profit of abou 


twice the total cost of truck and 
” 


Chevrolet Builds 
3 P&W Models 
On One Line 


DETROIT.— By producing tw 
sizes and three models of Pratt & 
Whitney aircraft engines on 
single assembly line, Chevrolet 
demonstrating again how manufac- 
turing techniques developed a 
perfected in the volume output o 
motor vehicles successfully are 
being adapted to production 
aviation engines. 

Technique is the same as thg 
which for years made it possib 
for the division to turn out various 
models of passenger cars an 
trucks with varying equipment o 
a single final assembly line. 

The process was applied to avid 
tion engine output when produc- 
tion of the R-2800-C, a new 18- 
cylinder aircraft engine of mo 
than 2,000 horsepower, recently 
was superimposed on the manufa 
turing schedule of 14-cylinder, 1,20 
horsepower P&W aviation engines, 
of which Chevrolet already ha 
produced more than 50,000. 


EXICO CITY 
and Monterrey 


American Airlines provides swift, daily service to these impor- 


tant Mexican cities. Please make reservations well in advance. 


Call the nearest American Airlines Office 


AMERICAN 2WA AIRLINES 7. 


ROUTE OF THE FLAGSHIPS 


a 
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Simons Promoted 
By Heil Co. 


MILWAUKEE. — Heil Co. here 
announces the appointment of 
William E. Simons as sales man- 
ager of the body and hoist division 
of the company. 

Simons was with Ford Motor Co. 
for more than 26 years, serving as 
manager of branches. He resigned 
as deputy regional director of 
WPB to become associated with 
Heil in October, 1943. Since then 
he has been in charge of the mate- 
rials division and has spent con- 
siderable time with manufacturing 
and service problems. The former 
body and hoist sales manager, 
Earl C. Gilmore, has been ad- 
vanced to assistant treasurer. 

















NEW YORK.—A committee re- 
port to the annual meeting here of 
wathe National Industrial Traffic 
eague charged that carrier costs, 
particularly in the field of motor 
-scarriers, are being purposely en- 
arged in reports to the Interstate 
Commerce Commission where such 
costs form part of the basis for 
rate-making. 

Asserting that an effort is being 
™gmade to have the commission use 
such “distorted” cost figures to in- 
crease rail and truck rates on less 
han carload merchandise and on 
carload and truckload traffic, the 
committee contended that such ac- 
ion would start a pyramid of rate 
increases which “would continu- 
=—ously destroy traffic and leave the 
carriers each year with less volume 
and make them less able to sur- 
@vive in private ownership.” 
“Whether you are shipping 


tration and other groups have peti- 
tioned the ICC to cancel contem- 
plated increases. 

The resolution also asked con- 
sideration by the ICC of certain 
corollary matters, including 
whether and to what extent Con- 
gress may relieve the carriers in 
connection with the pending land 
grant repeal and what may be 
done with respect to the deferred 
maintenance question .The league 
favors aid to the carriers on both 
these questions. 


Accounting procedures and 
damage claim policies of motor 
carriers were criticized during 
the league’s sessions. Many ship- 
pers said they had been unable to 
collect damage claims from mo- 
tor carriers. It was said that of 
30,000 motor carriers in the coun- 
try, only 6,000 are members of 





TED V. RODGERS, president of the American Trucking Assns., is seen 
greeting J. W. Lennon, manager of the Tennessee Motor Transport Assn., in 
front of the state association eadquarters at the recent Nashville convention, 
= — a Sexes om =. ae units ~ grees a 

R pounds, e e heavy-duty 45 new Federal in whic . 
Rodgers is seen at the wheel, may soon be permitted to carry capacity loads | ,, A ae ‘a ~~ . eeu rc 
on Tennessee sighwaye as the result of action taken at the convention to C bene 51 entitled “When ) a 
promulgate modification of present load limit barriers in Tennessee. Indica- Radice Comes Home from War.” The 
tions are that a bill will be introduced at the next session of the Tennessee bulletin tells the story of Motorola 
egislature to revise present weight restrictions. Radio's participation ia the war effort 











Motorola Bulletin 


ciation’s approved procedures for 
dealing with claims. 
An adopted resolution authorized 


the ATA claim committee until the |“ouR AD, OFFERING METAL PARTS 
common motor carrier’s claims are| DRAWERS for sale, had an excel- 


. . . lent response. We received several 
in a generally satisfactory condi-| calls about them and delivered the 


coal, boots and shoes, iron and 
steel, potato chips, or what-not,” 
the report declared, “the enor- 
mous cost of this dereliction is 
being included in your freight bill 
because all will have to con- 
tribute as long and as much as 
they are able to pay to keep the 
transportation industry solvent. 
This will inevitably lead to gov- 
ernment ownership.” 

A resolution adopted by the lea- 
gue called for further suspension 
for a six-month period of freight 
rate increases. The resolution 
pointed out that the National Assn. 
of Railroad and Utilities Commis- 
sions, the Department of Agricul- 
ure, the Office of Price Adminis- 


Financin 
ina g 
(Continued from Page 40) 

lines, especially the common Car- 
-, is that the banker will look 
= at the operating revenue history 
during the past three years with- 
out inquiring too deeply into the 
reasons which put so many of 
the lines in the red. They will 
no doubt fail to realize that much 
» of the reason why these lines 
have made such a poor profit 
showing is due to the fact that 
» they have been compelled to 
operate equipment far beyond its 
normal efficient life period and 
9 that the maintenance on this 
equipment, due to scarcity of 
- parts and inefficient labor, has 
unduly increased the cost of 
operation. . 
Operating ratio of the major 
lines, however, has not increased 
very much during the past year. 
In fact, during September of this 
year, while the operating ratio of 
these lines which stood at 96.4 
cents out of every dollar taken in 
was slightly in excess of the 96.1 
calculated for the same month 
Wlast year, it is slightly lower than 
the 96.7 ratio for August of this 
» year. 

These figures are taken from a 
report based on the operating in- 
formation from 284 motor freight 
carriers in 39 different states and 
the District of Columbia. It showed 
»that September revenues eased 2.2 
percent from August, but that this 
was offset by a decrease of 2. 
percent in expenses. 

In comparison however with 
the year previous, September 
revenues rose 3.8 percent while 
expenses registered a less pro- 
portionate gain of 0.7 percent. 
Ninety-six of the carriers report- 
ing, out of the 284, operated at a 
loss in September this year as 
against 79 in the same month 
last year. 
Postwar truck financing for lines 
such as these and for many con- 
tractors as well must take wartime 
operating conditions into consider- 
ation and, where the company has 
shown good management and it is 
proved that much of the operating 
loss will be corrected by the re- 
placing of worn out equipment, 
better terms than the standard 
automotive finance of 16 months 
must be provided. 

Some companies may be able to 
take on the financing of new 
power units for the well-managed 
companies on the same basis as 
many bus lines have been financed 
and managed into good profit reve- 
nue operating companies. 










































































the American Trucking Assns. 
and that only about 600 ATA 





WHETHER YOU DRIVE a car... a 
truck ...or a Truck-Trailer ... 
do you realize that you may not 
be getting the highways you’ve 
been taxed for? 


You’ve probably heard that 
highways are subsidized by the 
Government, but this is not the 
case. You and every other high- 
way user pay your way... and 
more, too. 


A study by the Federal Coordi- 
nator of Transportation showed 
this conclusively.* Figures in this 
study reveal payments in excess 
of highway costs, for one year 
alone, amounting to $2.00 for a 
passenger car and up to $314.00 
for a Truck-Trailer. 





The report of the Public Roads 
Administration for 1942 reveals 
that highway taxes collected by 

" the States for that year amounted 
to $1,537,336,000 and expenditures 
were $1,469,982,000, which in- 
cluded the sum of $204,165,000 of 
highway tax funds allocated for 
financing unemployment . .. relief 
costs ... education . . . sums for 


World's Largest Builders of Truck-Trailers 


the league’s freight claims and 
claims prevention committee to 
members subscribed to the asso- | conduct quarterly meetings with 


tion. 


ARE YOU GETTING THE HIGHWAYS 
YOU ARE | 





general State distribution .. . 
and other miscellaneous purposes. 


This has been going on for years. 
From 1934 through 1942 the total 
of highway taxes used for purposes 
other than road building and main- 
tenance amounts to more than 
one and one-half billion dollars— 
a sum sufficient to pave eleven 
concrete roads 22 ft. wide from 
Maine to California. 


It is not contended that ex- 
penditures for education and relief- 
work are not worthy, but the 
money you have paid in taxes as 
a highway user should not be 
raided to finance other projects 
which are the responsibility of the 
public as a whole. Taxes levied 
for highway use should be ex- 
pended solely for highways! 


Isn’t it logical to assume that, 
whenever highway funds are ex- 
pended for any other purpose, 
either (1) the highway building, 
maintenance and safety programs 
are being sacrificed, or (2) the 
present rates of taxation on mo- 
tor vehicles are too high in the 
offending States? 


Read Jack Weed’s ai noe for some 
highlights in the service field. 


entire lot this morning.’’—Rose Olds- 
mobile Co., Albany, New York. 
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FOR? 


If you live in Iowa, Oregon, 
West Virginia, Kansas, Missouri, 
California, Colorado, Idaho, New 
Hampshire, Minnesota, Michigan, 
Maine, Nevada, North or South 
Dakota, your taxes are protected 
by State constitutional amend- 
ments which guarantee they are 
not to be used for anything other 
than highway purposes. Kentucky, 
Nebraska and Washington are ex- 
pected to join these fifteen States 
soon to bring the total to eighteen. 


But, if you live in one of the 30 
other States, now is the time to 
insist to your Legislators that your 





RELIEF 
FUND 






State adopt similar amendments 
to stop dipping into highway funds 
for other purposes. The automatic 
result of such action would be 
either—(1) reduced motor ve- 
hicle taxes, or—(2) the construc- 
tion of more and better highways. 


*The late Joseph B. Eastman, when 
Federal Coordinator of Transportation, 
stated, “For all practical purposes it 
may be said that motor vehicle users as 
a class have paid their way since 1927.” 
(Page 26, “Public Aids to Transporta- 
tion,” Volume I, U. S. Government 
Printing Office, Washington—1940). 
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ness. According to the rule, the 
cago—he’s the guy who sold the 
first high-wheel IHC truck that 
was ever built and wheeled one 
over the first reliability run course 
from Atlantic City to Philadelphia, 
back in 1910. Of course Harry 
and that “octogenarian” Sam 
Houston and I had to fan the 
breeze for a while about old times. 


The same evening I had the 
pleasure of introducing Herman 
Schade, of Arrow Safety Devices, 
who played football against Car- 
lisle when he was on the 1898 
championship Franklin and Marsh- 
all team, to “Well Known” Perkins, 
assistant sales manager for Inter- 
national, who played some football 
for Washington and Jefferson in 
the 1922 Rose Bowl game. I 
played a little football myself in 
my school days, but I was totally 
outclassed in the gabfest that this 
introduction generated. 


The inane remark that really 
shunted me completely out of the 
conversation was the question 
which I asked: “Weren’t both of 
those teams coached by Pop 
Warner?” Well, for a couple of 
xuys who make a pretty respect- 
able living out of the truck busi- 
ness—Schade with his truck re- 
fiectors and lights, and Perkins 
distributing International trucks to 
dealers and branches—they cer- 
tainly talked a good line of 
“Warner was tops.” 

As you read this column, in- 
cidentally, I will be in Philadelphia 
talking to the Philadelphia Boost- 
ers Club on the postwar automo- 
tive dealer—and this same Her- 


man Schade is the guy who is re- 
sponsible for inflicting me on those 
unsuspecting parts and accessory 
peddlers of the Quaker capital. I 
just want to go on record to them 
—so if they think I’m terrible they 
can blame Schade, since I never 
made a pretense of being an after- 
dinner speaker. I don’t even make 
a respectable exhibit in the wax 
works at the finger bowl table. 
* * * 

AD the opportunity of attend- 

ing a very interesting luncheon 
put on by the New York Times in 
our fair city a little over a week 
ago. While Publisher Arthur 
Sulzberger, our host, was not there 
because he is in the South Pacific 
on a job for the Red Cross, Ben 
Etter did the honors nicely. 


Brig. Gen. Adler, recently of 
Guadalcanal and other points of in- 
terest, now back on his old job on 
the Times, was the master of cere- 
monies and did a nice job of 
sketching a little of the experience 
of a soldier in those parts. He also 
put up a magnificent plea for em- 
ployers to have patience with our 
boys when they come back looking 
for jobs. He pointed out that the 
returning major in the air corps 
might have been the office boy 
when he went—and that he could 
hardly be expected to take his old 
job back—or any job at that salary 
after drawing down an officer’s 
pay for three or four years. 

* * * 

HANSON BALDWIN was one of 
the speakers who kept the crowd 
of automotive brasshats and gen- 


tlemen of the press, as well as 


AUTOMOTIVE MATERIALS 


Russer AND SYNTHETIC RUBBER 


ADHESION PARTS 
MOLDED PARTS 


(Hard and Soft) 


EXTRUDED PARTS 


Detroit Office 


Cc. J. EDWARDS ° 


VICE PRESIDENT 


2210 FISHER BLDG. 


THE Oyio RUBBER COMPANY 


WILLOUGHBY e 


NEW STANDARD 


Contractors 


BODY (Type BR) 


OHIO 


features: 


many and sundry advertising 
agency men, on the edge of their 
seats with his analysis of the war 
and how it is going. James B. 
Reston, the other main speaker, 
delved into the hieroglyphics of 
international statesmanship. Bald- 
win told a story which I under- 
stood and think is worth repeating. 


He said a Yank soldier, spoiling 
for a fight, spotted a likely pros- 
pect in the shape of a British 
Tommy having his evening beer in 
a London pub. The Yank moved 
over next to the Tommy at the 
bar and said in a loud voice: 
“To hell with Montgomery.” The 
Tommy—who had read the English 
booklet of instructions to the 
troops emphasizing that English- 
men must be polite to soldiers from 
other countries who had come to 
help fight the common enemy— 
held himself in and said: “That’s 
all right soldier, let’s have a beer. 
They had their beer but the Yank, 
still on the prowl, tried to get an 
argument with “To hell with 
Churchill.” Still the Tommy re- 
membered the admonition in the 
book and passed that off with 
another, “Now Yank, let’s forget it 
and have another beer.” After 
several beers and near closing 
hour, the Yank made one more 
desperate try with “To hell with 
the King.” Whereupon the Tommy 
lost his restraint and came back 
with: “Now Yank I’m going to 
give it to you good. You’ve just 
gone too darn far—to hell with 
Frank Sinatra.” 

bd * * 


HILE the percentage of acci- 

dents due to fire went up from 
3.47 percent in 1942 to 5.20 percent 
in 1943, according to the recently 
published report by ICC on motor 
carrier fire accidents in 1943, the 
fatalities due to fire accidents 
went down from 12.50 percent to 
11.7 percent. Dollar damage per 
accident of all kinds increased 
from $742 in 1942 to $1,072 in 1943, 
but dollar damage per fire acci- 
dent decreased in the same period 
from $8,000 per accident to $6,880. 
Fatality per fire accident also de- 
creased from 0.403 in 1942 to 0.278 
in 1943. 

The fire hazard of property car- 
riers involved in accidents is about 
on a par with loss to property car- 
riers from a fire only loss. This 
designation is one that involves the 
loss of carrier and cargo, such as 
occurred in Michigan recently 
where a spring breakage allowed 
the load to sag on one side until 
the bottom of the body rubbed 
on the dual tires and started a 
fire which burned up the whole rig. 
No accident or collision was 
involved. 2 Fs 

ACCORDING to this report, col- 
lisions were the cause of 44.4 per- 
cent of all fire accident losses in 
1943, with “Fire Only” second with 
41.8 percent and non-collision ac- 
cidents accounting for only 13.8 


This body invites comparison with ALL 
COMPETITION. Here are a few of its 


1. V-TYPE SIDE BRACES are strong- 
er, better looking. No “pockets” 
where materials can lodge. 


2. Box shaped CORNER POSTS make 
the whole body stronger and more 
rigid. Again, no “‘pockets.”’ 


3. LOOSE LINK UPPER HINGE 
Stays out of shovel’s way. Permits ad- 
dition of full length top box for coal 
and other light materials. Also gives 
wider tailgate clearance for discharge 
of bulky loads. 
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“It took the hill in high okay, but look 
what happened when it went over the top!” 


No Reconversion Possible 


Now, Krug Declares 


(Continued from Page 1) 


“cause needless loss of American 
lives.” 

The WPB chief said that about 
60 percent of war production is on 
schedule, or ahead of schedule, and 
about 40 percent behind production 
requirements. 

“In other words,” he declared, 
“we are not producing enough war 
goods fast enough to meet the ac- 
tual urgent demands of the fight- 
ing forces.” 

However, he,added, there was no 
single reason why the critical pro- 
grams are lagging behind produc- 
tion goals, and similarly that there 
was no single solution to the prob- 
lem. He named the main con- 
trolling factors causing production 
lags as: 

Sudden upsurges in require- 
ments. He estimated that this 
factor is the cause of about 40 
percent of the lag. 


percent of the losses. Thus, it is 
felt in some quarters, the lack of 
proper maintenance in 1943 was 
the cause of approximately one- 
half of the fire losses to property 
carriers. 

Taking all types of accidents in- 
volving vehicles of property carry- 
ing carriers, the ratio of total loss 
accidents in which there was fuel 
spillage to the percentage in which 
there was not is about three to 
two. The total number of total 
loss accidents was twice as great 
in 1943 as in 1942 and the number 
of vehicles destroyed was also 
twice as great, but only two-thirds 
as great as the all-time peak year 
of 1941. 

* * * 
E have seen futuristic draw- 
ings of the “car with wings” 
of the future, but it has been a 
task of the Air Transport Com- 
mand to actually put wings under 
(or over, I don’t know which, 
technically) trucks. Not only has 
this valiant branch of the Army 
transport service flown more than 
100 five-ton trucks and 200 smaller 
trucks over the hump into China 
in a recent month, but it has also 
flown 11 roadscrapers weighing ap- 
proximately 25,000 pounds each, as 

well as many jeeps. 


Looking into postwar we may see 
many things happen that have been 
deemed impossible up to now. 
Machinery for radium mines has 
been flown into Alaska but the 
machinery was all taken apart and 
flown in piece by piece. But now 
we can expect to see mines opened 
up in the wilderness where the 
road-building equipment and the 
mining equipment will be flown 
in ready to go to work. Truck 
manufacturers may even have to 
design “airborn” trucks and equip- 
ment to meet the demands for the 
industrial pioneers that will in- 
vade the fringes of the earth in the 
relatively near future. 

* * * 

Frenchy Reese, head of the 
Chrysler test crew, has been given 
another title by a crowd of indus- 
try men who gathered at the 
Monroe Auto Equipment Co. plant 
one day last week. Frenchy from 
now on will be known to all and 
sundry in the automotive field as 
“Five-Duck” Reese—and it will be 
up to Frenchy to explain how he 
gets that handle. 


New models, or design changes, 
causing about 25 percent of the 
deficiency. 

Labor shortages in the critical 
programs, accounting for about 
25 percent of the lag. 

Facilities shortages, which he 
said, accounted for about 10 per- 
cent. 

“Let me make it clear,” he as- 
serted, “that this lag in production 
is not the fault of the American 
workmen, nor management, nor the 
Army, nor the Navy or War Pro- 
duction Board; it is caused for the 
most part by the ever-changing 
tides of war—the ever-changing 
needs of our fighting forces. 

“Regardless of how carefully any 
military operation is planned, un- 
foreseeable needs are bound to 
arise.” 

Krug said that the current Allied 
offensive was started after Gen. 
Eisenhower had received the assur- 
ance that United States workers 
would keep the forces supplied 
with maximum quantities of muni- 
tions during the campaign. 

“The big push on the West Wall 
is entirely dependent on the flow 
of materials to the six armies,” the 
WPB chief declared. “Before it 
started Eisenhower laid it on the 
table. He cabled: ‘You tell me how 
soon you can deliver here and I 
will tell you how soon the war 
will be over.’ We tried to tell him, 
and with this information he 
planned the present attack and 
now our job is to deliver.” 

Heavy artillery, big shells, heavy 
trucks, and heavy-duty tires are 
the prime essentials at the moment, 
he asserted. Tires, he said, are in 
“terrific demand.” 

A series of strikes in Detroit 
last month, he pointed out, cost 
2,000 heavy trucks through delay 
in delivery of vital parts. 

While plans for the reconversion 
of industry after Germany’s col- 
lapse are practically completed, 
Krug said, the WPB will be unable 
to tell industry what controls will 
be dropped “until we know better 
when the war is going to end.” 


Air Freight Now 
Daily to Coast 


NEW YORK.—The nation’s 
first daily-scheduled air freight 
flight was pioneered when an 
American Airlines Airfreighter took 
off from La Guardia Field for Bur- 
bank, last week, with a cargo of 
war priority freight and carrying 
in the remaining available space 
the first regular shipments of 
commercial goods. Thus, action 
has been substituted for prediction 
regarding the potentialities of post- 
war air transportation. 

The flight inaugurated daily ship- 
ments between New York and 42 
other cities on the American Air- 
lines System in accordance with 
the first complete air-freight tariff 
ever filed by an airline with the 
U. S. government. The tariff filed 
with the Civil Aeronautics Board 
also became effective at the same 
time. 


“THIS IS TO ADVISE that we have 
sold our parts bins and do not wish 
to have the ad run _ anymore.”— 
Alden MacLellan, Inc., Allentown, Pa. 
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Is Moving Fast 


| By A. H. Allen 
GOOD PROGRESS is being made on disposal of surplus 


_. 2ircraft materials such as steel, aluminum, copper, hard- | 
ware and smaller components through the plan developed | 
by the Aircraft Scheduling Unit at Wright Field, the 


<9 Metals Reserve Corp. and its specially designated redis- 


tribution agents, which are 


=~ established commercial ware- 


——. 


houses handling these materials. 
Prime contractors report sur- 
pluses to the Metals Reserve Corp. 
through a subsidiary, the Murray 
Cook Corp. in 

New York, which 

in turn screens 

out needs of the 

military services 

and then dis- 

tributes the lists 

to its agents, now 

numbering 78, 

They in turn can 

agree to accept 

such material if 

they believe they 

can move it, and 

upon acceptance, 


"— title reverts to the MRC. The dis- 


@ floods 


tributor invests no money in the 
surpluses, receiving a _ stipulated 
— for handling the re- 
sales, 


So far, about $22,500,000 worth of 
surplus inventories has been re- 
ported to the MRC, of which 
$4,500,000 has been deleted or 
screened out, shipping instructions 
issued on $10,000,000 worth and 
over $1,000,000 worth already in- 
voiced by distributors. 

Movement of the material has 
been assisted by a recent WPB 
ruling to the effect sales could 
be made ex-allotment, or outside 
the provisions of the Controlled 
Materials Plan. However, price 
floors are established and no dis- 
tributor may sell below them, at 
the peril of losing his MRC 
contract. ; 

It would certainly appear a wise 
move for all aircraft contractors 

» having surplus materials to for- 
ward an itemization of them to the 
Murray Cook Corp. on_ special 

» termination inventory forms avail- 


able for this purpose. 
* * * 


Steady Progress 
IN THE past week, additional 
of materials and parts 
orders have poured in on vendors 
to the motor industry, indicating 
yp steady progress on the march to 
reconversion. All such orders carry 
some such stipulation as: 
“Price to be negotiated at 
time of shipment or shortly 


thereafter.” 
* 


New Chrysler 


’Postwar Plans 
NEW CHRYSLER axle manufac- 


»turing plant, supplying axle and 


differential units to all divisions of 
the corporation, probably will be 
installed in the old Dodge truck 
plant on Lynch road in Detroit. 
This space is now occupied by a 
secret war production job, but lay- 
out plans have been fully developed 
for new machinery, welder and 
conveyor installations to be erected 
as soon as the plant becomes avail- 
able. Reports indicate around 
$10,000,000 will be spent on facili- 
ties required in this centralization 
of axle production for Chrysler 
lines. 


INTERIOR VIEW of the Defiance Pressed Steel Co. p 
purchased by Marion Metal Products Co., Marien, O., as 


program. 


Another new Chrysler machin- 
ing setup now in the planning 
stage is for handling crankshafts, 
requiring an entirely new type 
of crankshaft lathe. A battery of 
some 58 machine units is needed, 
but the extended delivery 
promises of builders make it un- 
likely the change can be effected 
on the first of the new automo- 
bile models to appear. 

* * & 


A Chuckle 

ARMY OFFICERS still chuckle, 
recalling a meeting of scrap indus- 
try representatives with the WPB 
in Washington some time ago. 
After a long day of discussions, a 
WPB official stated, “Well gentle- 
men, do you think it is now a 
propitious moment to formalize 
these considerations at the opera- 
tional level.” Bug-eyed, one scrap 
broker spluttered: 

“Vat the hell kind of WPB 
double-talk is dot.” 


* * & 
Forging Hammer’s 


End Seen 

LOOK FOR further important 
improvements in the technique for 
forging steel parts for automobiles 
in the postwar period, involving 
principally a trend to forging 
presses instead of forging ham- 
mers. This swing had started prior 
to the war, one of the shining 
examples being the newly-equipped 
forge shop erected by Oldsmobile 
at Lansing. Production rates on 
forging presses are five to 10 times 
faster than on hammers, require 
less skill on the part of operators, 
but do involve additional invest- 
ment in equipment. 

It would not surprise many 
observers to see the drop 
forging hammer disappear en- 
tirely eventually from automotive 
forging shops. a 


ONE CHANGE for sure on the 
first of the 1945 models will be 
wider and. heavier bumpers. Con- 
sultations already have been held 
with some steel companies over 
problems involved in rolling new 
steel sections which will be re- 
quired in improved bumpers. 


AS WALTER WINCHELL 
might or might not say: What 
prominent engine builder has 
signed a contract with what 
automobile company to build 
what kind of an engine for what 
postwar automobile? 


Krieger Leaves WPB; 


Returns to Ethyl Corp. 

NEW YORK.—George Krieger, 
in charge of the farm machinery 
division of the War Production 
Board and recently special as- 
sistant to Donald M. Nelson, has 
resigned and will return to the 
Ethyl Corp. 

Before joining WPB in 1942, 
Krieger was head of the agricul- 
tural division of Ethyl’s technical 
service department with head- 
quarters in Detroit. 
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Tires 


(Continued from Page 1) 
This compares with 33,465,000 re- 
placement passenger tires sold 
in 1989. By contrast, more than 
45,000,000 tires shortly will be 
ready for replacement. In 1942 
only 2,607,000 passenger tires for 
civilian use were produced. 


In the first year after the defeat 


i | of both Germany and Japan, when 
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hanging like _— steel balloons from 
Firestone Steel Products Co., are the 
nd cannon fire without exploding, oe 
on e 


Marion Metal Products 


Buys Defiance 


MARION, O.—As a part of a 
widespread plan of expansion, 
Marion Metal Products Co. here 

has purchased 

the plant and 

assets of the 

Defiance Pressed 

Steel Co., also of 

Marion, accord- 

ing to G. E. Herr, 

vice-president and 

general manager. 

The new plant, 

which contains 

approximately 

75,000 square feet 

G. E. Herr of floor space, 

now houses the 

body and hoist division of the com- 

pany and will be devoted exclu- 

sively to the manufacture of a 

complete line of dump bodies and 
hydraulic hoists. 

The original plant building, now 
serving largely for the manufac- 
ture of war material, will be re- 
converted when peace comes, to 
the manufacture of steel grave 
vaults. 

The manufacture of truck bodies 
was started by Marion Metal Prod- 
ucts Co. in the early twenties. 
Various models of hydraulic hoists 


Improved Cars 
Expected from 
Ford Bearing 


DEARBORN.—A new bearing 
developed during the war by Ford 
Motor Co. will enable owners of 
postwar Ford, Mercury and Lincoln 
cars to secure longer life from 
their engines, the company an- 
nounced last week. 

Described as a tri-alloy bearing, 
it replaces cadmium, a metal in 
widespread use as bearing material 
before the war. The new material 
consists of approximately 35 to 40 
percent lead, 4% to 5 percent silver, 
.5 percent iron, and the balance 
copper. 

Tests indicate that tri-alloy bear- 
ings last three times longer than 
regular bearings—even under the 
most trying conditions. When used 
on heavy-duty trucks operated be- 
tween the Willow Run bomber 
plant and the Southwest, they 
showed a marked resistance to 
wear. In fact, some bearings and 
crankshaft journals disclosed no 
measurable wear after more than 
50,000 miles. 

Tri-alloy bearings were devel- 
oped because of the weakness of 
ordinary bearings under the high 


lant, which has been | Stresses imposed by military opera- 
part of an expansion tions. 


Plant 


and dump bodies were added until 
the needs of practically every kind 
of body and hoist operation can 
now be met. 

The stamping business, formerly 
conducted by Defiance Pressed 
Steel Co., is being continued by 
Marion Metal. 

Officers of the company, in addi- 
tion to G. E. Herr, are: J. M. Stre- 
litz, president; L. E. Oberlander, 
treasurer; J. L. Halberstein, secre- 
tary; E. J. Shiefer, charge of body 
sales and assistant treasurer; R. 
E. Craven, chief engineer; L. C. 
Dickerson, works manager; L. H. 
Ervin, superintendent of the vault 
division; H. H. Jacobs and J. C. 
Gay, field engineers. 


Du Pont Boosts 
Matt Denning 


WILMINGTON, Del. — Appoint- 
ment of Matt Denning as director 
of sales of the finishes division of 
E. I. du Pont de Nemours & Co. 
is announced. He succeeds the 
late W. Franklin Donohoe. 

Denning has been assistant di- 
rector of sales, an office which will 
be temporarily discontinued, ac- 
cording to E. M. Flaherty, man- 
ager of the finishes division. 


Estabhshe- 


in addition to the replacement 
market there also will be a de- 


* | mand for tires to equip new auto- 


| mobiles, 70,000,000 passenger tires 

| will be required, Thomas said. This 
is many more than the industry 
produced in its best peacetime 

| year, he added. 

Much Time Needed 

| “Despite record postwar tire 
production,” he pointed out, “con- 
siderable time will thus be neces- 

| sary to meet the deferred demand 

| that has been building up through- 

| out the war years. 

“This means that even when 
the passenger car tire shortage 
begins to ease, each motorist still 
must take the best possible care 

| of his tires. The armed forces 
| and essential civilian users come 
first as long as the nation is at 
| war, and tires will continue to be 
scarce so far as unlimited civilian 
driving is concerned. 
“To increase passenger car tire 
however, will not consti- 
itute a major problem. The men 
|/and much of the equipment now 
producing military tires can be 
| speedily converted to civilian use. 
Curing molds and other prewar 
tire production equipment still are 
on hand and can be put into imme- 
diate action.” 

Thomas pointed to the $75,000,000 
expansion program still under way 
in the rubber industry as one of 
the most optimistic notes in the 
civilian tire outlook. 

“When this great war-developed 
productive capacity can be diverted 
to peacetime tires, reconversion 
will be both smooth and rapid,” 
he declared. 


Federal Meets 
Army Heavy 


Truck Schedule 


DETROIT.—Federal Motor Truck 
Co. here, despite the fact nation- 
wide production of heavy duty 
military trucks for the Army is 
40 percent behind schedule, has 
been able to meet its Ordnance 
schedule to date, according to T. R. 
Lippard, president. 

Since 1940 Federal has produced 
thousands of heavy duty special 
equipped trucks for military use, 
Lippard said. Both military and 
civilian chassis are now being 
built on the same production line. 


Valley Pontiac Co. 


Gets New Name 

PONTIAC.—The Valley Pontiac 
Co. has changed its name to 
| Sager Pontiac, Inc., it was an- 
nounced last week by M. H. 
| Yager, president. 


rn 
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AUTOMOTIVE WASHINGTON 


U.S. Move To Keep Hand 
In Car Tax Pot Feared 


? 


By William Ullman 


Washington Correspondent 


SOME NATIONAL HIGHWAY user organizations are 
beginning to take serious notice of efforts to tie up 
federal aid for highways with federal automotive excise 


taxes. 


Congress has gone along with the highway users’ 


viewpoint that these levies are emergency taxes, and many 
© 


memters of both Houses 


agree that they are discrim- | 


inatory and should be repealed as 
soon as possible. 

Historically, there is no relation- 
ship between federal highway aid 
and federal automotive taxes. 
Congress inaugurated federal-aid 
for highways in 1916 in recognition 
of the federal government’s obli- 
gation to contribute to the cost of 
roads, while the federal gasoline 
tax was not imposed until 1932, 
although there were some earlier 
excise taxes. 

The Council of State Govern- 
ments, the Treasury Department’s 
committee on  intergovernmental 

relations and the 
Interstate Com- 
mission on Con- 


flicting Taxation | 


are among quasi- 
governmental 
groups that have 
recommended 
that the federal 
government retire 
from the field of 
automotive taxes. 

In 1938 all the 
member organi- 
zations of the 
National Highway Users Confer- 
ence joined in the following state- 
ment on Federal highway aid and 
federal automotive taxes: 

“The federal government should 
not collect special excise taxes on 
motor vehicles, tires, accessories or 
motor fuel, since the government’s 
obligation to carry mail and pro- 
vide for the national defense 
makes federal highway aid a 
proper charge against general 
revenue.” 


Ullman 


* 


U. S. Issues Review 


Of Fuel Research 

BEGINNING AN EXPANDED 
five-year synthetic liquid fuels 
program at the direction of Con- 
gress, the U. S. Bureau of Mines 
last week released a review of its 
research during the past eight 
years in making gasoline and oil 
from coal and _lignite—potential 
sources Of motor fuels and lubri- 
cants for the day when natural 
petroleum reserves no longer can 
fill the growing demand. 

Although conducted on a small 
scale, this preliminary research 
has provided the basic technical 
knowledge needed to launch the 
present intensive five-year pro- 
gram of advanced research and 
development, under which syn- 
thetic fuel laboratories and dem- 
onstration plants will be built 
and operated by the Bureau to 
“iron out the kinks” for private 
industry. 

Prepared by Dr. Arno C. 
Fieldner, chief of the Bureau’s 
fuels and explosives branch, Dr. 
Henry H._ Storch, supervising 
chemist, and Dr. Lester L. Hirst, 
physical chemist, the review ex- 
plains in detail the experiments 
in hydrogenation and _liquefac- 


| chemical-process i 


| 
| 
| 


, tion conducted at the Bureau’s 
laboratory-scale plant at Pitts- 
| burgh, a continuous unit capable 
of hydrogenating 100 pounds of 
coal in 24 hours. It also presents 
nformation ob- 
| tained in a large number of batch- 
hydrogenation tests conducted in 
small steel autoclaves or bombs. 
Experiments show that’ the 
major part of America’s immense 
reserves of coal—estimated at 
three trillion tons—will yield liquid 
fuels, but some are more easily 
liquefied and give better yields 
than others. Fifteen coals obtained 
from beds in 11 states and Alaska, 
ranging in rank from lignite to 
high volatile bituminous, were 
tested in the experimental plant, 
and the results are presented in 
tabular form. 


| Physical characteristics and 
chemical compositions of the oils 
from the various coals were 
found to be influenced princi- 
pally by operating conditions. 
These oils, readily converted to 
gasoline by high pressure hydro- 
genation, also provide chemicals 
of commercial value, such as tar 
acids for plastics and benzene, 
toluene and xylene for explosives 
and solvents. The yield of tar 
acids and tar bases is about ten 
times that obtained in coal car- 
bonization, the authors state. 


‘Plenty of Room 


For Both Rubbers’ 

TO P. H. WESTERMANN, trade 
commissioner of the Netherlands 
East Indies, we are indebted for 
a refreshing statement having to 
do with rubber. 


“Although the synthetic rubber 
industry has become colossal, espe- 
cially in the United States,” he 
says, “we do not look for it to 
disturb natural rubber production 
greatly. There is plenty of room 
for both, and America and Britain 
are in full accord with us... .” 

This is particularly interesting 
when one considers that the 
Netherlands East Indies are in 
the heart of the natural rubber 
area and that the people of the 
United States, through their gov- 
ernment, have just invested a 
great deal of money in a huge 
synthetic rubber industry, there- 
by creating a competitive situa- 
tion that has had a good many 
persons wrinkling their brows, to 
say the least. 

Best about the Netherlands 
trade commissioner’s remarks is 
that he clearly sees an expanded 
economy in the postwar world. In 


, that economy there will be a de- 


‘mand for all 


the rubber both 
natural and synthetic which can 
be produced; and the upward pres- 
sure of this demand on rubber 
prices will doubtless be moderated 
by the downward pressure of com- 
petition between the synthetic and 
the natural product. 

It is indeed encouraging that a 





OSCAR F. LEHMAN, 


safety engineer of Chrysler division, 


receives a 


citation from the National Committee for the Conservation of Manpower in 


War Industries. 


The presentation was made to Lehman by Harold 


. Lillie, 


state chairman of the National Committee, who was accompanied to the 


Chrysler plant by G. S. 


Uni 


Chrysler Gosp. 3 
er 


of the Chrys division. 


Thompson, associate field representative of the 
d States Department of Labor Standards. 
right, are: Thompson; Charles T. winegar. 

Lillie; Lehman, and A. M. 


In the above picture, left to 
director of central personnel of 
Fleming, general works manager 


“SOX, MONEY CANNOT BUY THESE: ¥ 


Tie pipette heritage “ Gerken enites ‘yan 

of cus aan ae Rit, tnd de yi beep 
SH Sgr g eh te 
Hip Lane 
Dh Oe ages eae a Saad 

THIS STRIKING photograph, taken 


in national magazines in 
of Electric Auto-Lite Co. 


in the Library of Congress, will appear 


half of the Sixth War Loan under the sponsorship 
It is the fourth such advertisement sponsored by 


Auto-Lite to further War Loan campaigns. 


Transportation’s Task 


Tremendous Building Projects Are Cited 
By Goodyear Expert 


DETROIT.—AIll forms of trans- 
portation face tremendous building 
projects to bring their facilities up 
to meet the foreseen demands of 
postwar, it was pointed out at a 
press conference here last week by 
J. T. Callaway, of Goodyear Tire 
& Rubber Co. 


Callaway’s approach to the big 
postwar construction needs was 
in a scrapbook form of what 
faces the earth-moving contrac- 
tor of the nation to meet the 
projected programming of the 
railroads, the automotive roads, 
airways, power dams and special- 
ized industries: such as logging 
and mining which are basic 
necessities to all forms of trans- 
portation. It is addressed pri- 
marily to 3,000 contractors and 
their equipment suppliers as well 
as to the _ transportation-line 
planners. 

Urgent postwar highway im- 
provement needs total $16,000,000,- 
000 in construction, according to 
this report, which points out that 
it will take this amount of repair 


Dutch natural rubber man takes 
this liberal and optimistic view 
of a situation that bears all the 


earmarks of trouble. 
* *s 


Farmers to Expend 


A Billion for Vehicles 


ROUGHLY CALCULATED, a 
billion dollars worth of automo- 


and new construction to provide 
for the 38,000,000 vehicles seen as 
probable by 1950. This expenditure 
is broken down as $7,500,000,000 for 
state highway modernization, $4,- 
000,000,000 for county and local 
roads and $5,000,000,000 for city 
streets, including badly needed 
grade separation and high-speed 
outlets from congested areas. 


Elimination of curves and grades 
on the railroads to bring them up 
to an operating basis, where they 
can compete with air and auto- 
motive transportation, means the 
movement of billions of yards of 
dirt. It means Open cuts and new 
tunnels at $400,000 per 1,000 feet 
of dirt removed. 


The expected goal of 20,000,000 
air passengers a year will neces- 
sitate 6,000 all-purpose airports 
within U. S. boundaries by 1951, 
a 50 percent expansion of the 
present objective of 4,000 air- 
ports by 1945. 


All of these postwar dirt-moving 
needs point out also the extremely 
healthy and robust market not 
only for modern earth-moving ma- 
chines of the new large capacity 
that have been developed during 
the war period but for thousands 
of trucks, all of which means in- 
creased markets for heavy-duty 
tires in large sizes —Jack Weep 


biles and motor trucks is one of' 


the needs U. S. farmers hope to 
satisfy after the war, according to 
estimates by economists of the 
U. S. Department of Agriculture 
in a report on the financial impact 
of the war as it has affected the 
farms. 


Before the war there were more 
than 4,000,000 motor vehicles on 
farms. Under wartime driving 
conditions, the government men 
point out, replacement needs are 
accumulating at the rate of 400,- 
000 a year. Surveys indicate farm- 
ers intend to allocate about 20 
percent of their immediate post- 
war expenditures to automobiles 
and trucks. 


At the end of 1944, the sum 
required to meet needs might ap- 
proach a billion dollars. Since 
not many automobiles are likely 
to be available until a year or 
two after the war ends, expendi- 
tures then, says the report, will 
depend largely on their - price 
range. 


Workers 


(Continued from Page 1) 


industry are summarized 
follows: 


1. Advance decisions on plant 
clearance; 2. Essential engineering 
and experimental work; 3. Design, 
building, purchasing and recondi-. 
| tioning of essential machine tools: 
; for partial resumption of car pro- 
| duction; 4. Design, building, and 
' reconditioning of essential tools, 
‘dies, jigs and fixtures for partial: 
resumption of car production. 


Development of such an ade- 
quate program, officials believe, 
is the best way to reduce the 
number of war workers leaving 
war jobs to obtain civilian em- 
ployment as a means of escaping 
reconversion employment. Ob- 
servers point out that such a 
program would not interfere, in 
any way, with present war pro- 
duction; in fact would aid mili- 
tary output by encouraging 
workers to stay on their jobs 
through a promise of an early 
civilian job. 


To speed the building of bottle- 
neck machine tools for peacetime 
car production, it is suggested that 
the government set up a universal 
policy placing such machinery 
ahead of everything except ma- 
chinery required for urgent mili- 
tary production. It is further: 
pointed out that, at the machine. 
tool industry’s present rate of pro- 
duction, the automotive industry’s: 
present requirements would con-. 
sume about one month’s output; 
about 10 days if the machine tool 
industry was operating at peak. 
rate. 


Meantime, another’ disturbing. 
element in the machine-tool situa- 
tion is the recent heavy orders 
from Russia for arms-producing 
machinery, which many observers 
believe will arrive too late for the 
European war. The orders, how- 
ever, will further delay work on 
auto reconversion machinery. 


as 


New Principle 
Due to Improve 


Truck Tires 


CHARLESTON, W. Va.—A new 
principle in rayon tire construction 
which provides stronger synthetic 
rubber truck tires and at the same 
time assures greater production 
was announced here last week by 
Dr. Sidney M. Cadwell, director of 
tire development for the United 
States Rubber Co. 

“This new principle,” Dr. Cad-. 
well said, “consists of using 
stronger but fewer plies in the 
tire.” It will be known as the: 
2200 Denier rayon type. 

Dr. Cadwell said that the new 
construction greatly reduces seri-- 
ous blowouts which formerly 
placed a tire beyond the possi- 
bility of repair. Because of the 
necessity of handling fewer com- 
ponent parts, Dr. Cadwell ex- 
plained, the new method of con- 
struction will aid materially in 
increasing tire output and assuring 
greater uniformity. In addition, he 
said, the new construction holds 
recaps better than the old type. 


It takes a strong fish to swim against 
the current, and a good dealer to 
stay in business now! 


LOS ANGELES Branch Ford dealers met last week at a luncheon in the 


| Sr tae an hotel to greet 


J. R. Davis (right), 


director of sales 


and advertising of the Ford Motor Co., here to launch Arthur S. Hatch (left), 


in his new position as western regional manager. 
‘Hatch is well-known on the Coast through his 


division sales. 


A veteran in Ford ranks, 
prewar direction of Lincoln 
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WANTED: PURCHASING AGENT. Ex- 


Perienced man to direct purchases of a, 


substantial automotive manufacturing 
‘concern. Must be capable, experienced, 
and of top-flight executive ability. Will 
pay Hberal salary in proportion to ability. 
State experience and qualifications. 


810, c/o Automotive News, Detroit 2. 





PARTS MAN. Experienced, for 
Chrysler and Plymouth dealer 
downtown district. Real postwar oppor- 
tunity for capable party. Write giving 
full particulars. Martin J. Kelly, Inc., 
940 N. Clark 8t., Chicago, Ill. 


i 


BOOKKEEPER & OFFICE MANAGER~— 
for large and progressive Ford dealer- 
ship near Philadelphia. Good salary and 
opportunity to share in profits. Reply, 
giving full details regarding experience 
to Box 812, c/o Automotive News, 
Detroit 2. 


— 


ASSISTANT GENERAL SERVICE MAN- 
AGER: Age 35-40. For large automotive 
manufacturer to assume active charge 
of field service operations. Must have 
previous experience which gives him 
thorough knowledge of service and serv- 
ice merchandising problems. Must have 
imagination, be able to conduct large 
meetings, and be qualified to advance in 
rapidly expanding organization. Present 
employes know of this ad. Box 815, c/o 
Automotive News, Detroit 2. 








BUSES FOR SALE 
haan ta aces tasce 
FOR SALB: Two new 1944 Chevrolet 

sehool buses. 48 passenger. $306 under 


et. Full details om request. DRAPER 
CHEVROLET COMPANY, Saginaw, 
Michigan. 








FOUR 48 PASSENGER new school bus 
bodies, mounted on new 1944 Ford school 
bus chassis are available, f.o.b. Jack- 
sonvillee SAM MURRAY, FORD DEAL- 
ER, 1917 Biscayne Boulevard, Miami, 
Fla. .Tel. 9-2757. 


— 


i 


CAPABLE MANAGER available January 

lat. Twelve years with 
Preter South or Mid- 
west. Would be interested in partner- 


ship. Box 801, c/o Automotive News, 
Detroit 2. 


-_—_e—————— 


EQUIPMENT WANTED 





ONE HOLMES towing cradle, state eash 
Price. Webster Moters, Ltd., Wellington 
&., 8., Sherbreoke, Quebec, Canada. 








HIGH-PRESSURE ‘‘JENNEY.”’ Oil fired, 
Portable preferred. State condition and 
= price. Glenn Walraven, Marion, 

o. 





USED CARS WANTED 


--_¥~-—————— 


SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 


i 


I WILL PURCHASE part or complete 
used car inventories. Call, write or 
=e Stephenson-Wilson, Inc., Durham, 





MISCELLANEOUS 








CRANKSHAFT Grinding & Metallizing. 
JOHM P. HUGHES MOTOR OO., INGC., 
801 Commerce, St., Lynohburg, Virgtmee 





1941 INDIAN three wheel Servi Car. 
Progressive Motor Sales, Inc., 3417 
Reading Road, Cincinnati 29, Ohio. 


NEON SIGN — ‘‘DODGE-PLYMOUTH.”’ 
Porcelain horizontal sign with 8 and 6 
inch letters. $250. Glenn Walraven, 
Marion, Ohio. 








hydraulic 2% ton dump 
shape. Will sell @ $126 
$100 each, F.0.B. Pat’s 
SMreet Bxtension, 





AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
at 10:30 a.m. 
Every Tuesday — Rain or Shine 


Used Cars and Trucks On Hand 
At All Times 





FOR DEALERS ONLY 


WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Ill. 








Box ' 


large | 
near ' 


j 


aan 


CLASSIFIED WA 


AUTOMOTIVE 


Hurry! 


114 cars available at as 
is New York Ceiling. 


These cars will be sold 


to the first dealers. 


Call Mr. Nardin or Mr. 


Horton, 






Trafalgar 
4-2830 for sample car- 
load. 


Reliance 


Motors 


2040 Broadway at 70th. St. 
New York 28, N. Y. 








PARTS WANTED 





WANTED RIGHT and LEFT DOORS com- 
plete for 26-83 Pontiae sedan coupe. 
Wanted, three 1942 front Geer mats. 
Jaeger Motor Car Co., ¥341 N. 27th. &t., 
Milwaukee 8, Wisconsta. 





WANTED TO BUY econnecting rod 
main bearing pouring jigs, also reamer 
drive. Braxton Auto Parts, White- 
ville, N. C. : 











WANTED 4-DOOR SEDAN BODY for 1942 
Ford chassis. L. F. Donnell, Inc., 1811 
Market St., Youngstown, Ohio. 


sitasiaseitiiatatgseiaeanatasiaeisaariasaieeiaee 

WANTED PACKARD 1941-110 sedan com- 
plete cowl and left front door. Deakins 
Moore Motor Co., Johnson City, Tennes- 
see. 


acces eA 
SET OF GRILLES for 1939 Oldsmobile 


Six. Set of rear fenders for 1938-1939 
Packards. Jacobson-Gordon, Inc., Eighth 
Avenue at Library St., Homestead- 
Munhall, Pa. 


casiasa sisnecaccaieaeeteinneamaneitiasiasinetaeininanmnncnmammaaianis 

RIGHT DOOR 1940 Chevrolet Town Sedan, 
rear fenders 1939 & 1940 Chevrolet and 
1940 Chrysler. Packard Motors, Johns- 
town, Pa. 


cesta ccmmmataaiatciesasaiiaaaararaaaareaaesesniaa 

WANTED COMPLETE BODY for 1942 
Buick Super or complete set upholstery 
for Super 4-Door Sedan. Southland Iron 
and Metal Co., P.O. Box 868, Norfolk 
1, Virginia. 


SSS 

WANTED—1941 PONTIAC BODY in good 
condition for 122 w.b. chassis, either 
streamliner or custom, any type. State 
price, condition. Hearn Pontiac, 5300 
Broadway, Chicago, Ill. 


ACCESSORIES WANTED 


ee 
WANTED TEN RADIOS for 1942 Oldsmo- 


biles, either standard or deluxe. Fincher 
Motors, Inc., 18 South Union Street, 
Rochester, New York. 


ACCESSORIES FOR SALE 


SS 

200 COMFORT MASTER—hot water heat- 
ers @ $25.00. 150 Mopar Deluxe Heaters 
@ 21.00 and 50 Mopar 8 tube radios 
@ 53.00. F.O.B. at Eleventh Street Mo- 
tor Co., 1120 S. 11th Street, Philadel- 
phia, Penna. 

i 


PARTNERSHIP WANTED 


—————— 


OWN TWO LONG ESTABLISHED popu- 
lar make Pennsylvania dealerships, both 
excellently housed. Believe postwar busi- 
ness will be much greater than can 
personally supervise. Therefore, consid- 
ering selling part in each providing able 
locate active managing partners suffi- 
ciently capable and qualified. Half in- 
terest three hundred car contract, needs 
investment approximately ten thousand, 
half interest four hundred car contract 
needs investment approximately fifteen 
thousand, but investment of small con- 
sequence compared with dependable ex- 
perienced managerial ability. Give full 
details. Confidential. Box 816, 
Automotive News, Detroit 2. 


c/o 


TEN CENT 


ea PER WORT 


faba 


Count initials and groups 
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a ae 2229 CASS 


AUTO AUCTION 
every Friday 


| The best place te buy er sell, in the 


Middle West. 
DBALERS ONLY 
We will buy yeur ecemplete stock. 
eall er wire, 


ART WATSON 
M15 Reading Rd. Oinctanati, 0. 








NEW CARS WANTED 





NEW CARS WANTED. Will buy 1 to 
100. Write givimg make, model, equip- 
ment, ceiling price and price you want 
for each unit. KNOP-SCHAEFER 
SALES CO., 915 N. Illinois, Indianapolis, 
Ind. Riley 0827. 





DEALERSHIP WANTED 





LARGE SOUTHERN FINANCE COM- 
PANY will assist in the purchase of 
good dealerships, South preferred. We 
have several buyers. Replies treated in 
strict confidence. Box 762, c/o Auto- 
mottve News, Detroit 2. 








Perience and qualifications. Box 813, 
c/o Automotive News, Detroit 2. 





TRUCES WANTED 








Will purchase any amount used 
tractors or trailers all models, sizes 
or make. 


U. 8. BEST TRUCK SALES 
1689 Bedford Ave., Brooklyn, N. Y. 








basis. 
CORPORATION, 90 Montrose 


Ave., 
Brooklyn 6, New York. 





INTERNATIONAL DEALER will pay full 
price, less 5% handling charge, for new 
1944 K-5, 159 inch w.b. International 
— Bickelhaupt Motor Co., Clinton, 
owa. 





TRUCKS FOR SALE 





WALTERS SNOW PLOW complete with all 
hydraulic equipment and controls. Has 
Heil dump-body with twin hoists. 10:50 
x 20 tires, all in perfect condition. For 
information, call or write MOSBY-MACK 
MOTOR CO., Ford dealers, Topeka, 
Kansas. 





FOR SALE: HEAVY DUTY % ton Dodge, 
4-wheel drive Army Trucks equipped with 
two ton 2-speed winch (with brake), 
crane and 45 feet of steel cable with 
hook. 7:50 x 16 mud grip tires. Fast, 
economical, tremendous pulling power. 
Limited number. For full details, write 
DRAPER CHEVROLET COMPANY, 
Saginaw, Michigan. 





FOR SALE—1936 Autocar, cab-over-engine 
tractor with 28-foot van body complete 
on drop frame. Equipped with air 
brakes, all running lights, 5th wheel, and 
A-1 tires, in perfect condition throughout. 
COMMUNITY MOTORS, 505-507 South 
4th St., LaCrosse, Wisconsin. 
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EX-SERVICE MEN 


Automotive News will gladly 
insert Position Wanted ads 
in this section, free of charge, 
for men or women who have 
been honorably discharged 
from military service, provid- 
ing applicant furnishes (1) 
proof of honorable discharge; 
(2) reference as to former 
connection with any branch 
of the automotive industry. 
Welcome home; there’s a job 
waiting for you somewhere 
among our readers! 


George M. Slocum, Publisher. 














Wholesaling 150 Cars— 
1937 to 1942 Models 


All cars med and ready te go. 
Best shi ae im the country. 
Make ur lesale headquarters 
when in eland, Ohie. 
OHIO AUTO SALES 
Used Cars 
Wholesale and Retail 

4807 Euclid Ave., Cleveland 3, Ohio 

Endicott 0062. 








18937 to 1942 cars. Norton Motor Sales, 
6911 Carnegie Ave., Cleveland, Ohio. 
Tel. He. 7380. 


1941 PACKARD 180 LeBaron seven pas- 
senger sedan, six wheels, eight thousand 
miles, black, car radio, heater, white 
tires, spare. Never used. This car is 
like new, $5,500, less than as is ceiling. 
Packard Fort Worth, Inc., 715 West 
Seventh Street, Fort Worth, Texas. 


1—1942 PACKARD, one-sixty, seven-pas- 
senger sedan, radio, white tires, like 
new, $2,650. Packard Fort Worth, Inc., 


715 West Seventh St., Fort Worth, Texas. 





WILL SELL at base price this 
army vehicles. 10 weapon carriers (41 
Dodges). 1 ambulance. 2 command cars 
with winches. °41 Chevrolet Dump. ’42 
Chevrolet Dump. '40 Dodge Cargo. 
Golnick Automobile Co., 320 South 
Blakely St., Dunmore, Penna. 


CONVERTIBLES: two 1942 beautiful Hud- 
son convertibles, equipped with radio, 
heater and white-wall tires. Philadelphia 
Motor Car Co., 1155 8S. Broad Street, 
Philadelphia 47, Pa. 


BUSINESS FOR SALE 


EXCEPTIONAL OPPORTUNITY to engage 
in the auto sales and businese. 
Buliding located in the heart of an in- 
dustrial city of 50,000, thirty miles from 
Chicago, having 100 foot front by 66 
feet, three concrete floors having eleva- 
tor. <A street level glass front show 
room can be had. Will sell or make long 


lot of 











term lease. Address Box 811, c/o 
Automotive News, Detroit 2. 
FOR SALE—Cement block garage, 


story, 

well developed territory, a moneymaker, 
reason for selling, age of owner. 
Located central Pennsylvania. Box 814, 
c/o Automotive News, Detroit 2. 





PARTS FOR SALE 





NOTICE—We have 1942 CHEVROLET 
PARTS: Doers, Trunk Lids, Upholstery, 
Hardware and Glass, 40% to 60% off 
list. Write for free complete price list. 
Cooper-Lewis Co., Inc., 238 Broadway, 
Revere 51, Mass. 





DODGE AND PLYMOUTH PARTS. 
Complete stock worth $10,000 wholesale, 
F.O.B. Trenton, N. J. Lists available, 
bids wanted. Norman P. Druck Motor 
ns 630 E. State Street, Trenton 9, 
N. J. 


WANTED—1940 Bantam motor or block 
assembly. Will pay top cash price. 





Write J. O. Terrell, Rt. 15, Box 1750, 
Portland 16, Oregon. 

1941 CADILLAC MOTOR under 5,000 
miles, complete $275. Pascale, 2010 


Harney, Omaha, Nebr. 





DODGE-PLYMOUTH genuine parts, $1,200 
stock. Sacrifice $600 cash. Glenn 
Walraven, Marion, Ohio. 














2—24 INCH PITTSBURGH REFLECTOR 
flood lamps, no glare lens, mirror 
reflector, five new 1,000 watt globes 
Vincent Garage, Jerome, Penna 

















ALLEN MOTOR ANALYZER. Bean caster 
& camber outfit complete with reck 
bending tools and euljui board correction 
table. Also other equipment. _!’rogres- 
sive Motor Sales, Ine., 34117 Reading 
Road, Cincinnati 29. Ohbo. 


UNIVERSAL TOOLS 10 piece set: Brake 
spring pliers, con-rod socket, CEETER 
Pliers, Carburetor jet wrench, brake 
adjusting wrench, long valve bar, diage- 
mal cutters, needle nose piier. serew- 
driver, vise-grips. $19.85. Remit with 
order. Other tools you need now’ We'll 
ship COD promptly. DEALER8 TOOL 
SUPPLY, 1527 Grand Ave., Kansas 
City, Mo. 





1—MODEL B Master Frame and Aligning 
Machine, complete with Bean Aligning 
Heads and Frame sstraightening tools 
and jacks. 1—Speedway Wheel Repair 
Machine, complete with tools and jacks. 
1—55-J Bean Wheel Balancer. 2--Extra 
Bean Aligning Heads. PRITCHARD 
— COMPANY, CHARLESTON, W. 
A. 





WANTED 


100 used cars 
1929 to °42 models 
All makes and all 


models. 


Wire or phone 


Benjamin Boas 


Bayview 2237 


Boas Motor Co. 
3800 Geary Blvd. 


San Francisco, Calif. 
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Practically all new car buyers 
are your prospects when 
you tie up with De Soto 


THE COMBINATION of De Soto and Plymouth—under one sales agreement 


—gives the De Soto dealer a line priced to fit the pocketbooks of practically all 
new car buyers. There are many other “‘plusses” in the De Soto-Plymouth deal 
—the wider range of trade-ins you get; the bigger service opportunity available; 
che ¢wo powerful national advertising campaigns that are right now paving the 
way to bigger De Soto and Plymouth sales. And these are just a few of the 
many reasons why De Soto dealers are so optimistic about the future. There 
are still a few sales areas as yet unassigned. Why not inquire now? 


DE SOTO DIVISION, CIIRYSLER CORPORATION, DETROIT, MICHIGAN 





There's a bigger future with De Soto 


